





FheNATIONAL 
UNDERWRITER 





Seal of Security 


. * 4 00” 
EP IDO Roe 
ORAL 
AM VOT ON 
NAYS 
NU 


WS 


ANS 
PSUS 
" 


act} 


sys 


i) 
t 
ity 


“049 
4 
1h 


vant 


GA ded 


weve 
OR 
ye 
SOY 
seey eye ‘ey 
Oy 


sty 
eee 


eayetay 
ysis \ 
HERD ES NY ~ 
Sh hivs i 74 
iy 
ONO 
vii ay 


U ii 
us 
' 


» 
WON 
ny 
” 


vail ’ 
MORO T Avy AG 
| : b / 
he ar se =, WA 
D 
SEY 
+4 
DUA KIA, 
: . 
eh ahi 4 
ALIA OR 
4 


‘ sy 


a. 


(WN) 
MAA, 
LAAN 
aaa) 
Mada hily 
Nigit 
440% 
’ 


, 
UA 
“Ws 


sore 
2551 


CAPS 
= 


My 


ssaZ77 
= 


Great American Group 


GREAT AMERICAN AMERICAN ALLIANCE GREAT AMERICAN INDEMNITY 
AMERICAN NATIONAL ROCHESTER AMERICAN DETROIT FIRE & MARINE 
MASSACHUSETTS FIRE & MARINE 





THURSDAY. AUGUST 16, 1951 





| 

= 
| Danfo 
NAL. 
‘Secret 


Reckl 
Mano 
Agen 


Harold | 
' director o 


INTER-OCEAN - tea 


National 


REINSURANCE © cic 


conventio1 


COMP AN YG jes 
‘CEDAR RAPIDS, IOWA [im | ies 


health, ph 
ucation a 
for the 
county, F 

' schools 
water, wh 
pervised 
and 900 
The post 
tive secre 
' since Joh 
| army ser\ 
In his 


STOCK COMPANY FACILITIES || ae 


} including 
N.A.I1.A. 


Specializing | fondness 
IN ALL COVERAGES FOR | | Dantord. 


Boston 1 


—> TAXICABS A good name to remember} #* 
=> LONG HAUL TRUCKS whenever you have 


He w: 

j 

} 
(ALL CLASSES) school fo 
; high sch 


=> BUSES A difficult or unusual risk |) o:' 


ee 
rane RENTAL CARS to place | children, 


Reckling 


NEW YORK 90 JouNn sr. 














F 1943 whe 
bP alty & S 
with th 
schools, 








' ident at 
Dana & 


tising n 


ip 
| Cliffor 
iH) 


Bulletin, 


PUBLIC LIABILITY & 
PROPERTY DAMAGE ES 


FIRE, THEFT ano COLLISION a me 
; | - . |) eres 
pea Mac Gibeny-Wilkerson-Grupe, Inc. |) : 


At Ke 


175 WEST JACKSON BLVD. IY szeciais 


Sales pri 


CHICAGO, ILLINOIS we gece ¥ 


STAUNTON, GLOVER & CO. | aay 


LLOYDS,. LONDON FACILITIES COMBINED WITH THE 


We invite your inquiry 



































leted 
pleted t 
| 
CHICAGO 4, ILLINOIS “KNOW HOW” TO HELP YOU | at the 
175 W. Jackson Bivd. HARRISON 7-5807 | iat 
' ne 
, censed 1 
— § Recipro 
‘ s cha 
: aa 3 IN DERWRT’ » > ke : 2 X : : Insuran 
THE NATIONAL UNDERWRITER. Published weekly (with one additional issue in May and June) by the National Underwriter Company, Office of Publication, 175 W. Jackson Blvd., Chicago, 
1 pe Plays Ma sy 33, Thursday, August 16, 1951, #6.00 a year (Canada $7.00, Foreign $7.50). 25 cents per copy. Entered as second-class matter April 25, 1931, at the post office of Chicago, 
Ill., under Act of March 8, 1879. 











Ro vw 
TMX VAIS Td S WY SYS 
Ne S WF XS SS A FSS 
eSeeatel 


< 


UNDE 





ZoNATIONA 


\ WW RR ah NS Se Ts 
Ss -. > as a S&S > 


AY 
N 


SN 
SS WN SSS 


August 16, 1951 
55th Year, No. 33 





Danford Named to 


NLA.LA. Executive 


‘Secretary Post 


TS RRR gm 








‘hicago, 
‘hicago, 


Reckling Advertising 
Manager of American 
Agency Bulletin 


Harold ‘R. Danford, from 1943 to 1949 
director of the educational division of 
Assn. of Casualty & Surety Companies, 
has been named executive secretary of 
National Assn. of Insurance Agents. 
Mr. Danford will 
attend the N.A.LA. 
convention in Chi- 
cago, assuming his 
new duties shortly 
before that. 

Since 1949 he has 
been supervisor of 
health, physical ed- 
ucation and safety 
for the Pinellas 
county, Fla., public 
schools at Clear- 
water, where he su- 
pervised 59 schools 
and 900 teachers. 
The post of execu- 
tive secretary at N.A.I.A. has been open 
since John F. Neville was recalled to 
army service as a captain. 

In his work with the casualty com- 
panies’ association, Mr. Danford trav- 
eled a good deal and spoke on safety 
subjects at a number of agents’ meetings 
including two mid-year conventions of 


o. Pre te res 





H. R. Danford 


Graduate of Ohio University 


A graduate of Ohio University, Mr. 
Danford has a master’s degree from 
Boston University and spent 144 years 
at New York University studying for 
his doctorate. 

He was a teacher from 1930 until 
1943 when he went with Assn. of Casu- 
alty & Surety Companies. He started 
with the Beallsville, O., elementary 
schools, was at the Auburn, Me., high 
school for two years; at Hingham, Mass., 
high school from 1936 till 1940, and the 
Connecticut state teachers college from 
1940 to 1943. While in Maine he was 
president of the state physical educa- 
tion association. He went to Florida in 
1949 because of the health of one of his 
children. 


Reckling in Publicity Division 


Clifford Reckling, formerly vice-pres- 
ident and sales manager of Koster, 
Dana & Co., has been appointed adver- 
tising manager of American Agency 
Bulletin, and assistant director of pro- 
motion and publicity of N.A.I.A. He 
succeeds Ambrose W. Hussey, who is 
leaving to become advertising repre- 
sentative for Ahrens Publishing Co., 
New York. 

At Koster, Dana & Co., Mr. Reckling 
specialized in selling advertising and 
sales promotion material in the personal 
trust and insurance fields. He served 
three years with the air force, coming 
out as a 1st lieutenant. 

Mr. Reckling received his B.A. from 
New York University and also com- 
pleted the Bakeless course in journalism 
at the school of commerce. 


The Connecticut department has li- 
censed Birmingham Fire of Pa., Warner 
Reciprocal Insurers and Canners Ex- 
change Subscribers at Warner Inter- 


Insurance Bureau of Chicago. 


E.C. Rates Up 100% 
in Conn. and V1; 
Higher in Bay State 


Effective Aug. 13, rates in Connecti- 
cut for extended coverage No. 4 were 
increased 100%, and at the same time 
rates for fire insurance on 15 major 
classes have been reduced from 5 to 
25%. The fire rate changes produce 
an overall reduction of 9.65%, an an- 
nual saving of $2,110,523. 

The new rate for E.C. on dwellings 
is 12 cents per $100 for one year and 
30 cents for three years. The filing 
was considered in the nature of an 
emergency measure by New England 
Fire Insurance Rating Assn. 

The premiums written-losses paid re- 
sults for extended coverage in Con- 
necticut over a 10-year period as com- 
piled by the department are shown 
herewith. Nearly all of the losses are 
brought about by windstorm. 


Premiums Losses Loss 
Written Paid Ratio 

$ % 
1940 323,020 27,292 8.4 
1941 440,534 133,709 30.4 
1942 564,347 146,110 25.9 
1943 665,924 117,859 17.7 
1944 938,088 1,963,143 209.3 
1945 1,146,169 156,821 13.7 
1946 1,765,831 267,113 15.1 
1947 2,085,025 708,161 34.0 
1948 2,572,873 746,777 29.1 
1949 2,908,476 548,88 18.8 
1950 3,056,425 8,101,309 265.0 
The department estimates that a 


rate of 20 cents per $100 on one-year 
policies would have been necessary for 
the companies to break even over the 
11-year period. Dwelling classes pro- 
duced approximately 60% of the E.C. 
No. 4 premiums, and 67% of the losses. 
The earned premiums in Connecticut 
on E.C. for 1950 were $2,073,348 and 
the losses $7,804,417. 
The major classes 
reductions include dwellings, 
hotels, theaters, public buildings, 
cational institutions, mercantile 
ings. Three major classes receive 


receiving fire rate 
churches, 

edu- 
build- 
rate 


increases: Unsprinklered risks of wood- 
workers, metal works and textile 
workers. These increases range from 


5 to 25%, the filings being based on a 
study of the latest five year experience. 
No changes have been made on farm 
and oil risks since these classes are to 
be rated under new schedules. 

Also effective Monday were E.C. 
rate increases in Massachusetts and Ver- 
mont. There was an increase in New 
Hampshire last April. Approval has 
not yet been given in Rhode Island 
to an increase in the E.C. rate from 9 
cents to 12 cents. 

The increase in Vermont is the same 
as Connecticut from 6 to 12 cents while 
the Massachusetts rate improves from 
9 cents to 12 cents. 


Capital to Be $750,000 


Birmingham Fire of Alabama is pre- 
paring to increase its capital from $500,- 
000 to $750,000 by means of a stock 
dividend. The distribution will be made 
to stockholders of record Nov. 10. 


Hitt to Atlanta Insurer 


E. G. Hitt, Jr., has resigned as assist- 
ant manager at Atlanta of American 
Foreign Insurance Assn. to become 
vice-president of Great Southern Ins. 
Co., of Atlanta. That company is owned 
by the general agency of Lipscomb- 
Ellis Co. and so far has been set up 
as a reinsurer. It will now prepare to 
enter the local agency field in Georgia 


and Florida and surplus to policy- 
holders is to be brought up from $100,- 
000 to’ $200,000. 

Mrs. Page Crahan of Vinita, Okla., 


who has operated an agency there since 
her husband's death two years ago, has 
sold it to Moore & Cason of Bartlesville. 


Fla. Wind Rate 
Hearing Friday 


Commissioner Larson of Florida has 
called a hearing at Tallahassee for Fri- 
day on the filings of Florida Inspection 
& ‘Rating Bureau for increased wind- 
storm premiums for properties lying 
east of the inland waterway in Brevard, 
Indian River, St. Lucie, Martin, Palm 
Beach, Broward, Dade and Monroe 
counties. 

Mr. Larson has now given official ap- 
proval to the fire insurance rate re- 
ductions throughout the state on de- 
partment houses with five or more units, 
dwellings designed for occupancy by 
two or more families and tenant-occu- 
pied one-family frame houses. 


Ark. In-State MLL. 
Accounts Will Be 


Processed There 


LITTLE ROCK Arkansas In- 
spection & Rating Bureau has an- 
nounced that all accounts written under 
M.L. forms 1 and 5 and involving less 
than 20 locations, all in Arkansas, will 
henceforth be processed by individual 
company offices or their Arkansas field 
men directly with the Arkansas bureau 
instead of clearing the same through 
Multiple Location Service Office as for- 
merly. 

The bureau will require the same 
agent-of-record and appointment-of- fil- 
ing company papers to be completed and 
filed with the bureau as in the past. On 
receipt of these applications, the rating 
division will quote the average rate by 
letter, in most cases on the following 
business day. The bureau is prepared 
to give the same service to accounts 
using the independent plan. 

Walter Plangman, manager, pointed 
out that the new procedure will speed 
the handling of applications for average 
rates on accounts involving only Arkan- 
sas locations and also will make work of 
the audit division easier. 


Allows 5% Deduction 


The new bureau ruling ends com- 
plaints raised within recent months by 
many Arkansas company men and local 
agents that the procedure of applying 
for average rates through M.L.S.O. when 


accounts involved locations only in 
Arkansas was cumbersome and time- 
consuming. 

In another change, the Arkansas 


bureau now permits a deduction of 5% 
from the net 90% rate on contents for 
full insurance to value when written as 
specific policy with 100% contribution 


clause attached, or with single state 
form A attached, or with M.L. form 1 
attached. The 5% deduction applies 


only to those classes in which the spe- 
cific contents fire rate is otherwise eligi- 
ble for attachment or the 80%, or 90% 
contribution clause. 
Certain clauses, 
are excluded from 
They include cotton, 
and cotton linters; 


however, specifically 
this 5% deduction. 

baled or unbaled, 
cotton products on 
gin or farm premises; grains and soy- 
beans; vegetable oil in tanks, oil dis- 
tributing stations; machinery in any 
class of risk; and contents of gins and 
electric generating stations. The 5% de- 
duction applies to contents rate for fire, 
wind, extended coverage and sprinkler 
leakage perils, effective from and after 
July 26. 


Ends Apparent Discrimination 


This 5% rule for full insurance to 
value is the outgrowth of a considerable 
debate for several months over the ap- 


parent discriminatory position enjoyed 
by M.L.S.O. and independent multiple 
location rating plans over regular 


1.E.A. Committee 
Considers Question 
of Flood Insurance 


Thorough Study Promised 
at Meeting with 
N.A.LA. Subcommittee 


NEW YORK—tThe forms committee 
of Insurance Executives Assn., meeting 
here with a subcommittee of the prop- 
erty committee of National Assn. of Ip- 
surance Agents, indicated that thorough 
consideration will be given to the na- 
tional aspects of flood insurance. 

Doubt was expressed that companies 
could write such coverage, but the 
study that is planned will be a search- 


ing one, and it is hoped that in due 
course companies will reach a decision, 
a decision well buttressed with facts. 

William J. Welsh of Kansas City 
presented the idea of flood coverage be- 
ing written by private insurers, possibly 
through the extended coverage. Other 
agents attending were Arthur M. O’Con- 
nell, Cincinnati; Maurice Hartson, New 
Orleans; M. V. V. White, Allentown, 
Pa., and Arthur Zimmerman, Newark. 

The other major topic of discussion 
was the additional extended coverage. 
Some agents have indicated a desire 
for changes but it may be the practical 
course to wait for some experience 
under the form before any revision is 
undertaken. 


Arkansas single state vies When the 
two new plans were introduced, the 
bureau interpreted their 5% credit for 
full insurance to value as an across-tlie- 
board proposition, applying to all classes 
irrespective of whether or not such 
classes normally were eligible for con- 
tribution treatment. At the time, 
bureau rules permitted no such 5% re- 
duction under Arkansas’ single state 
rules. As a consequence of this situa- 
tion, plus the fact that both new plans 
permitted use of the term rule and com- 
putation of deposit premium on average 
values rather than a percent of limit of 
liability, practically all intrastate re- 
porting accounts of two locations or 
more were being siphoned from single 
state coverage into either the M.L.S.O. 
or independent plans. 

The bureau’s new 5% deduction rule 
largely eliminates the inequitable treat- 
ment to single state business since this 
rules applies to all contents coverage, 
where eligible, including accounts writ- 
ten under M.L.S.O. and independent 
plans as well as those written specifically 
with 100% contribution or under single 
state rules. Had the discriminatory po- 
sition enjoyed by the two new multiple 
rating plans not been corrected in some 
manner such as this, the entire matter 
would have eventually exploded in the 
office of the insurance . commissioner 
who, since the revised filings for 
M.L.S.O. were made April 24, has had 
the situation under study. 


North America in France 
North America announces its entry 

into France with the appointment of 

H. R. Sprinks & Cie as general agents 








at 8 ‘Rue de la Bourse, Paris. 

Argonaut Underwriters, San Fran- 
cisco, has named J. P. Taheny vice- 
president. George B. Hill and Lester ‘R. 
Hill have been named assistant secre- 
taries. 








About 2% of Kansas 
Flood Loss Insured 


Loss Expected to Run 
Approximately $15 Million, 
Mostly Inland Marine 


No reliable estimate of insured dam- 
age resulting from the floods in Kansas 
is to be had as yet. Adjusters who have 

visited the area describe it as one of 
the worst situations they had ever en- 
countered, with miles of property along 
the river in ruins and records destroyed. 

In a general way, it is believed that 
approximately 2% of the total damage 
is insured, and that amount would be 
roughly $15 million. 

Of this total, about $3 
result from the flooding of the 
modification base, another $2 million 
will be for grain flooded in railroad 
cars; $2 million for fire loss for prop- 
erties in the Fairfax industrial section 
of Kansas City, Kan., with the re- 
mainder stemming from automobile 
losses and miscellaneous marine con- 
tracts such as bailee policies, contractors 
equipment floaters, installation policies, 
truck cargo. 


million will 


TWA 


Many Adjusting Problems 


Nearly every loss in the flood is more 
difficult to adjust than would be a fire 
loss under the same policy. In many 
cases the records of the insured are 
gone and sometimes the agent’s records 
also are missing. The adjusters are hav- 
in an especially hard time with the 
railroad losses in that they are some- 
times unable to find the cars. The 
railroads tried to evacuate Kansas City 
and put all the cars they could get 
their hands on to the first locomotive 
in sight. Shipments that have not reached 
their destination are assumed to have 
been damaged and are being reported 


_ Aan. UNDERWRITER — 


as losses, and yet may never have seen 
any water. A carload of goods from 
New York to California routed through 
Kansas City may be in Milwaukee or 
New Orleans, and be reported as a 
flood loss at the same time. 

Other cars that were 
flood have been removed and sent to 
their destinations, and_ the adjusters 
are looking for them in Kansas City. 

By far the heaviest loss resulting 
from the Kansas floods will be under 
inland marine policies. The aspirin will 
be needed chiefly for the grain losses 
involving 1,500 railroad cars in Kan- 
sas City, estimated at $4,000 loss per 
car for a total of $6 million. There are 
about 400 insured carloads of grain 
representing a loss of approximately 
$2 million, but that loss will be re- 
duced since it was discovered there 
is some salvage to be had. 


Use Grain for Restricted Purposes 


The adjusters and the grain men got 
permission from the government to use 
the flooded grain for restricted pur- 
poses such as in making industrial 
alcohol, and a market was established. 
Once the trading began, the price 
tended to go up, and is now 30% 
above the figures quoted originally. 

This is a bright spot in what other- 
wise is a sorrowful loss adjustment 
problem. Although the grain men have 
cooperated wholeheartedly with the ad- 
justers and have earned the gratitude 
of the insurance people for their re- 
sponse to the flood situation, the grain 
losses are extremely involved as to the 


damaged by 


question of title. The shipper and_ the 
consignee in many cases are both filing 
for loss, in good faith, in order to 


protect themselves. If the grain hap- 
pened to have been sold by the trader 
while in transit, the picture is even 
worse. In a few instances it was even 
resold. If both the shipper and consignee 
had insurance, the problem is a family 
matter, but if either the buyer or seller 
was uninsured and is disclaiming owner- 
ship so that the insured party can col- 
(CONTINUED ON PAGE 15) 
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Combined Assets Valued Over $60,000,000 


The PRIVATE 
Denmark. 
The . COPENHAGEN 


ciation, Ltd., 


Insurers Ltd., Copenhagen, 
(Est. 1786) 
MARINE Insurance Asso- 
Copenhagen, Denmark. 
(Est. 1852) 
NEW DANISH Insurance Company of 1864, Ltd., 
Copenhagen, Denmark. (Est. 1864) 
(Reinsured 71.429% by The General Insurance 
Company HELVETIA, Limited, St. rall, 
Switzerland) (Est. 1858) 
Reinsurance Company SALAMANDRA. Ltd., 
Copenhagen, Denmark. (Est. 1918) 
Reinsurance Company ROSSIA, Ltd., 
Copenhagen, Denmark. (Est. 1918) 
Swedish Reinsurance Company AEQUITAS, Ltd., 
Malmo, Sweden. (Est. 1944) 
AEQUITAS was founded and is owned by the 
following Swedish Companies : 
General Mutual Fire Insurance Company 


(Est. 1842) 
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(Est. 1867) 
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pany, Ltd., London, England. (Est. 1919) 
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Norway. (Est. 1860) 
RIVER THAMES Insurance Company, Ltd., 
London, England. (Est. 1948) 
RIVER CLYDE Insurance Company, Ltd. 
London, England. (Est. 1948) 
BRITISH COMMERCIAL Insurance Company, 
Ltd., London, England. (Est. 1908) 
LLOYD MAROCAIN 4d’ Assurances (Est. 1940) 


Compagnie AFRICAINE D’ Assurances (Est. 
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Okla. Raises Questions on 
Two Important New Filings 


The Oklahoma State Insurance Board has raised questions about the proposed 
elimination of unearned premium insurance in connection with the filing of the 


automatic reinstatement program. 
Bureau, 


The board has addressed Oklahoma Inspection 
stating that due to the peculiarities of the fire insurance policy 


under 


which the entire unearned premium is considered wholly earned in the event of 
a total loss, unearned premium insurance serves a real need. 


Many property owners desire to insure against loss from this cause. 


to insure a premium which is subject to 
loss as well as the property itself. This 
is particularly true when the insured 
pays cash in advance on a three or five 
year policy and the premium is sizable. 
The use of the rule is not mandatory, 
the insurance board states, and it ap- 
pears no harm would be done by allow- 
ing the rule to remain. 


Makes Comparisons 


The board goes on to state it is the 
practice in other kinds of insurance to 
allow a return premium for the unex- 
pired term upon cancellation of the pol- 
icy, even though a total loss has oc- 
curred. It is becoming the practice in 
life insurance to allow a return pre- 
mium if the policy matures between pre- 
mium payment dates. In fire insurance, 
rates and premiums are quoted by the 
year or for a term of years and the 
public is not accustomed to the prac- 
tice of reducing the amount of insurance 
by the payment of a loss to the extent 
of such loss or considering the unearned 
premium as fully earned in the event of 
total loss. 

There arises a question, the board 
says, as to why there should not be 
provided a procedure under which the 
insured would be allowed the return 
premium applicable to the amount of 
loss for the unexpired term of the 
policy unless within 60 days following 
the loss, the insured is notified of the 
reinstatement of the cover to the full 
amount of the policy. This rule, the re- 
port states, is followed in the south- 
eastern states, in Texas and in some of 
the coast states. Some provision should 
be made in Oklahoma for the payment 
of return premium as though no loss 
had occurred the same as in these other 
states and as in other lines of insurance, 
if it is desired to discontinue unearned 
premium insurance. Otherwise there 
would be a _ discrimination between 
Oklahoma and those states in which it 
is provided that a refund of the un- 
earned premium on the amount of the 
loss shall be paid unless the full amount 
of the insurance is reinstated. 


Renewal Plan Issue 


The actuary of the state insurance 
board has also raised some questions 
about the filing of the annual extension 
(renewal) plan option. The state ac- 
tuary declares that in all principal ele- 
ments this is a straight annual renewal 
plan, and declares this is a modification 
of the straight one-year policy and in- 
volves a discount of the annual rate. 
Under the annual renewal plan, he de- 
clares, the policy is written for a term 
of one year and by endorsement the in- 
sured is granted the option of annually 
having the policy renewed by certificate 
for the ensuing year upon payment of 
a discounted annual premium. Each suc- 
cessive year of coverage represents a 
separate one-year policy contract. In 
all respects, the annual renewal plan 
policy is treated exactly as any other 
annual policy. Policies issued under the 
annual renewal plan do not rest upon 
the term rule, but are based upon a dis- 
count of the annual rate after the first 
year. The renewals constitute a series 
of consecutive one-year policies, and the 
renewals are written at a premium cal- 
culated at the rate in effect at the time 
of each renewal. 

Inquiry is therefore made as to the 
reasons and basis for inserting the word 
“extension” in the name of the plan and 
the forms preposed to accompany it. 

On the other hand, there is the annual 
extension plan under which the policy is 
written to afford the insured the oppor- 
tunity annually of converting the policy 


It is logical 





into a term policy, and that option is 
set forth to the policyholder when the 
policy is written. Annually, the policy- 
holder may exercise his privilege of con- 
verting the policy into a term policy. 
At the end of the first year, he may 
choose to convert the policy into a two- 
year term policy. At the end of the 
first year, he may choose to convert the 
policy into a two-year policy. At the 
end of the second year, he may exercise 
his privilege to continue the policy for 
another year, and thereafter, convert it 
into a three-year term policy, and at 
the end of the third year, he may ex- 


tend it into a four-year term policy, etc., 
until the end of the fifth year. The 
policy is extended for successive one- 


year periods upon payment by the as- 
sured for each such period of a pre- 
mium calculated at an appropriate per- 
centage of the rate in effect at the time 
the policy was originally issued or sub- 
sequently endorsed according to the 
provision made for converting ‘the policy 
into a term policy. 

In the first year any increase or de- 
crease on the amount of insurance 
under a policy issued under the annual 
extension plan is treated on a one-year 
basis. In the second year, any increase 
or decrease in the amount of insur- 
ance is treated as it would be under 
a two-year term policy. In the third 
year, the policy is considered a three- 
year term policy and so on. 


Two Different Plans 


As will be seen from the preceding 
paragraph the annual extension plan 
differs materially from the plan that 
is proposed. The plan which has been 
proposed does not embrace any of the 
features of the extension plan. It is 
therefore a little difficult to see why 
a plan which is not an extension plan 
should have the term “Extension” ap- 
plied to it, the statement says: 

From the foregoing it is evident that 
the annual renewal plan and the an- 


nual extension plan constitute two 
separate and different plans. Each has 
been in operation in Oklahoma for 


considerable periods of time. Inasmuch 
as the term “Extension” has been ap- 


propriated and allocated to the ex- 
tension — plan, it would create no end 
of confusion to attempt to use the 


same term in connection with another 
plan which is not an extension plan. 


Requirements Set Out 


Inasmuch as under the annual re- 
newal plan, each policy year constitutes 
a separate and distinct contract, the 
renewal certificate should contain the 
attestation clause and bear the facsimile 
signatures of appropriate company of- 
ficers the same as the original policy. 
Each renewal rests upon its own in so 
far as rates, premium, amounts, etc., are 
concerned; the renewal certificate being 
a re-execution of the original contract 
in other respects. The renewal cer- 
tificate which has been proposed is in- 
complete in that it does not make pro- 
vision for insertion of all the informa- 
tion necessary. The minimum informa- 
tion for which provision should be 
made is as follows: 

Number of policy and date of original 
issued, name of insured, period for 
which the policy is renewed, location 
of the property, construction, oc- 
cupancy, Amount of insurance for the 
several perils on each item at the time 
of renewal, rates at which renewal 
premium is computed, numbers of 
forms on original policy, items num- 
ber covered, coinsurance, if any, name 
and address of mortgagee, if any. 
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Cothran Reviews Progress 
of Hospital Inspections 


The hospital inspection program, de- 
vised by and being executed under the 
supervision of National 3oard, is ex- 
ae to be completed this year, Perrin 

. Cothran, vice-president of the Phoe- 
nix-Connecticut group and chairman 
of the National Board's special commit- 
tee on hospitals and committee on ad- 
justments, told International Assn. of 
Fire Chiefs at Grand Rapids. 

However, there are literally hundreds 
of so-called maternity hospitals, rest 
homes, convalescent homes and like in- 
stitutions operated by private indi- 
viduals which have not been included 
in the program, Mr. Cothran said. He 


‘asked the continued assistance of fire 


~~ 


‘the 
’ mated at $2 million, 
| fire and casualty 


\ for 


chiefs in listing and inspecting such 


homes, usually converted dwéllings, that 
are not on the National Board list, 
and follow up on the inspection work 


with respect to major and minor hos- 
pitals, paying particular attention to 
converted risks of all kinds where the 
sick, aged and infirm are housed. 


Collier’s Article 


He called attention to the July 14 
issue of Collier’s which carried an 
article under the scarehead “Our Fire- 
trap Hospitals.’ Mr. Cothran thinks 
the heading was unnecessarily alarm- 
ing, but no doubt it was aimed at se- 
curing readers’ interest and should prove 
helpful in securing support for fire pre- 
vention work in hospitals. 

However, he noted the article said 
that a large part of the expense of 
hospital inspection program, esti- 
illi was carried by the 
insurance companies. 
The truth is, the entire financial load 
of the work is being paid out of the 
pockets of stockholders and policyhold- 
ers of those companies. 

In addition, the article should have 
put some emphasis on the fact that 
the entire thinking behind the program 
is non-commercial, he added. There is 
not the slightest regard to any com- 
mercial interest. Insurers responsible 
the inspection work thought that 
the loss of life in hospital fires was a 
national disgrace and_ believed that 
something should be done to reduce if 
not eliminate these tragedies. 


About 85% Inspected 





> 


—_. 


_About 85% of all hospitals in the 

S. have been inspected. In many 
instances recommendations made by in- 
spectors have been carried out in full 
or in part. About 300 institutions have 
installed sprinkler protection as a re- 
sult of the suggestions made by the 
inspectors. 

He called attention to a matter of 
real urgency, possible atomic bomb 
attack, and asked what had been done 
by the fire chiefs to prepare themselves, 
fellow citizens and hospital personnel to 
meet the emergency. It is nonsense to 
think that the world will be destroyed 
and all mankind eliminated by the use 
of the atom or hydrogen bomb, Mr. 


‘ Cothran thinks. 


A large segment of a city may be 
destroyed, however, and that possibility 
must be faced with a well organized 
plan for rescue parties to take care of 
injured personnel and similar groups 
to prevent the spread of fire. An or- 
ganization should be perfected before 
the tragedy occurred. He thinks the 
planners should know the capacity of 
hospitals in their locality, what emer- 
gency arangements have been made 
tor additional cots and beds in other 
hospitals or warehouses in case of need, 
what municipal authorities are doing, 
what plans have been made and how 
they will be executed, who will be in 
charge in case the fire chief and his 
staff or the police chief and his staff 
are wiped out, what effort the state ad- 
ministration has made toward coordinat- 
ing the problems, etc. Every hour is 
valuable, he warned. 

Many fire chiefs, 


especially those 


charged with meeting expense out go, 
asked why it is that repeated requests 
made to fire insurers for help in buy- 
ing equipment or contributing to the 
expenses are declined. Mr. Cothran said 
that taxes of a sales tax character paid 
by the fire and casualty companies 
amount to more than $100 million a 








made 
addi- 
about 


year, paid whether a profit is 
or not. If a profit is made, an 
tional federal tax absorbs just 
half of it. 

The majority of responsible fire in- 
surers believe that paying a huge tax 
bill is a full contribution to the main- 
tenance of fire departments. Further, 
a donation of this kind imposes an 
additional burden upon the property 
owners who insure. Fire insurers merely 
spread the fire losses of the unfortunate 
who suffer loss over the vast premium 
paying public. 


290 
TOM JONES 
GEAR WORKS 


Tom Jones hadn’t heard about CONTINGENT 


U & O...didn’t realize that the fire that cut off 
his supply of vital materials could be as disas- 
trous as a fire in his own plant. He had plenty 
of fire insurance on his own shop but now a fire 
at the location of his principal supplier had shut 
down Tom indefinitely. There must be plenty 
of prospects in your community, particularly 
small manufacturers whose source of supplies 
or whose principal market might be cut off 
because of a bad fire, explosion or windstorm, 
Many prospects are not aware that this type of 
coverage is available. You'll be doing them a 


Coemcancy Jeatcd 


FIRE © AUTOMOBILE + MARINE + CASUALTY « aed C FIDELITY , 


Head Office: 401 California Street, San Francisco 20, California 


Departmental Offices: New York * Chicago * Boston 
Atlanta « Los Angeles * Seattle 


FIREMAN'’S FUND INSURANCE COMPANY 
HOME FIRE & MARINE INSURANCE COMPANY 
FIREMAN’S FUND INDEMNITY COMPANY 
WESTERN NATIONAL INSURANCE COMPANY 





3 
L. H. Bowers Fireman’s 
Fund General Adjuster 
Lawrence H. Bowers has been ap- 
pointed general adjuster in charge of 


the fire and marine loss division of Fire- 
man’s Fund in the Chicago western de- 
partment. He has been with America 
Fore a number of years. 


N. Y. Licenses MPIRO 


The Multiple Peril Insurance Rating 
Organization has been licensed by the 
New York department. 








big favor by explaining CONTINGENT USE 
& OCCUPANCY insurance—a favor that can 
lead to other business. The selling points of 
this policy are discussed in the August issue of 
the FIREMAN’S FUND IDEA INDEX. Mailed 
monthly to all of our producers, the IDEA 
INDEX has been so successful in building their 
business that we are now making it available 
to any agent or broker, whether or not you do 
business with us. Mail the coupon today and see 
for yourself how the FIREMAN’S FUND IDEA 
INDEX service will increase your income. 
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Advertising Department, Fireman’s Fund Group ; 
401 California Street, San Francisco 20, California 1 
Without obligation, please send me the August issue of ; 
FIREMAN’S FUND IDEA INDEX. 1 
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Cust Medden ¥2. of 
U.S.P.&1. Agency 


U. S. Protection & Indemnity 
Agency of New York has elected Capt. 
Edward C. Holden, 
ar., USN. as. 8 
vice-president. He 
has been with the 
agency since 1930 
as head of its safety 
program for the 
benefit of the as- 
sured of the com- 
panies , ane 
by M.O. 

Soa 'the first 
war he served in 
the navy and was 
promoted to. en- 
sign. In the mer- 
chant marine, he 
saw service on all ocean trade routes. 
During the second war he held top ad- 
ministrative and combat commands 
with the navy in overseas service. He 
was awarded the legion of merit 
with combat “V” for exceptionally 
meritorious service against enemy forces 
during amphibious assaults throughout 
the Philippine invasions and at Okinawa 
while serving as commanding officer of 
the U.S.S. Starlight, an attack trans- 
port. Later he was ordered to com- 
mission and command the U.S.S. Ad- 
miral Wm. S. Sims, a super trans- 
port of the Pacific fleet. 

He is president of Council of Amer- 





E. C. 


Holden, 


Jr. 


ican Master Mariners; past general 
chairman of marine section National 
Safety Council, and past commander 


of the Robert L. Hague Merchant Ma- 
rine Industries post, American Legion. 


Phoenix Grants Scholarship 


Phoenix-London group has granted a 
fellowship to Hans Janssen, professor 
of economics at Yankton College, Yank- 
ton, S. D. Dr. Janssen in August is 
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American Equitable Assurance Company 
of New York 


Organized 1918 


Globe & Republic Insurance Company of America 
Established 1862 


Merchants and Manufacturers Insurance Company 
of New York 


Organized 1849 


New York Fire Insurance Company 
Incorporated 1832 


Corroon bs Reynolds, Inc. 


MANAGER 


92 William Street, New York 38, N. Y. 


| ing Losses paid exceed Three Hundred Fifty Million Dollars 


studying financial, accounting and other 
details of the operation of the prop- 
erty and casualty insurance business at 
the head office of Phoenix, and his 
later plans include the organization of 
C.P.C.U. study groups in South Dakota. 





Program Ready for Wash. 
Agents Aug. 19 at Tacoma 


The program has been completed for 
the annual convention of Washington 
Assn. of Insurance Agents at Tacoma, 
Aug. 20-21. There will be some pre- 
liminaries on Sunday, Aug 19, with 
registration, committee meetings and a 
cocktail party for the local association 
presidents, committee chairmen and 
state officers. 

Lead-off speaker at the business ses- 
sion will be Melvin J. Miller, Fort 
Worth, president of the National asso- 
ciation. At the afternoon business meet- 
ing committee reports and the report 
of President H. P. Sargent, Seattle, 
will be given. The new officers will be 
elected at this session. . 

Tuesday’s session will start with a 
talk by Commissioner W. A. Sullivan 
on the new agents’, brokers’ and 
solicitors’ licensing program. Robert D. 
Williams, Seattle attorney, will discuss 
“The Legal Responsibility of Operat- 
ing a Local Agency,” and W. J. Rey- 
nolds, president of United Pacific, will 
talk on “What an Insurance Company 
President Is Thinking About.” Kimball 

Jack, advertising manager of Wash- 
ington Water Power Co., will speak 
on “Sizing up the Prospect.” In the 
afternoon there will be a golf tourna- 
ment and a boat trip for the non-golf- 
ers. 


Benton County Group Elects 


Scott Williams has been elected presi- 
dent of Benton County (Ore.) Insur- 
ance Agents Assn. Harold Nelson is 
vice-president; William Parker, secre- 
tary. 

















Charleston Agency 
at 75-Year Mark 


The Patterson, Bell & Crane Co. 
agency at Charleston, W. Va., is mark- 
ing its 75th anniversary and it has 
gotten out an attractive, well-illustrated 
booklet on the occasion. For 52 years 
David W. Patterson was the connecting 
personality between the original agency 
which he started in 1876 and the pres- 
ent company. He continued to be active 
until his death in 1928. 


F. R. Bell, the president and treas- 
urer, is a former president of National 
Assn. of Insurance Agents and has ex- 


erted a continuing influence in agency 
affairs both in his state and nationally. 





FRANK R. BELL 


He got into the business at Thurmond, 

7. Va., in 1907 as manager of New 
River Agency Co. that had just been 
started by interests identified with New 
River Banking & Trust Co. In 1911 
the offices of that agency were moved 
to Charleston and in 1914 J. T. Crane, 
who is now vice-president and secretary 
of Patterson, Bell & Crane, joined Mr. 
Bell in the management of the New 
River agency. In 1918 they bought 
control of the agency and changed the 
name to Bell & Crane. 


Merger in 1922 
In 1922 there was a merger of the 
Bell & Crane agency and the agency 


that had been started by Mr. Patterson 
in 1876, and which in 1922 was known 
as the Lohmeyer, Goldsmith, Patterson 
Co. Following Mr. Patterson’s death in 
1928, Mr. Bell and Mr. Crane pur- 
chased his interest as well as that of 
all other stockholders. 

Other important factors in the agency 
are Frederick Lively, casualty man- 
ager, who has been with the organiza- 
tion since 1922; Frank R. Bell, Jr., fire 
and casualty underwriter; 5. 2. \rene, 
Jr.. presently a major in the army; 
Elder D. Ziegler, assistant fire under- 
writer, and James A. Stogden, assistant 
casualty underwriter. 

There is reproduced in the anniver- 
sary booklet an 1876 map of Charleston, 
and there is an historical view of the 
city. There are listed the companies 
represented in the agency, giving their 
assets and policyholders’ surplus. 


New Ark. Bureau Service 


LITTLE ROCK — Arkansas Inspec- 
tion & Rating Bureau soon will dis- 
tribute to agents and company offices 
a forms book and policy writer’s guide, 
in connection with inauguration of use 
of the one-write Louisiana type policy 
in Arkansas. They will show, by text 
and appropriate illustrations, the correct 
way to prepare the new one-write pol- 
icy and will contain copies of new 
Arkansas forms. As new and revised 
forms are published, sample copies with 
bureau comments will be supplied for 


insertion. Additional subjects, such as 
functions of the bureau and general in-| 
formation normally not included in the’ 
Arkansas rule book, will be included at 
a later date. 

Distribution to agents will begin 
about mid-September. It is hoped that 
the policy writers section, by outlining 
correct methods of policy preparation, 
will help reduce the annual number of 
non-approvals on policies which the 
bureau issues. At present, about 9% of 
all daily reports and endorsements are! 
non-approved. 


Miami Hotels Will Fight 
Hike in Windstorm Rates; 
Start Raising Defense Fund 


MIAMI—At a general meeting of 
Miami Beach Hotel Assn. at the Delano 
hotel, it was unanimously decided to 
impose an assessment on members to 
raise a defense fund to fight the pro-| 
posed hike in windstorm rates. 

Ocean front hotels will chip in $2 
per room, and others $1 to hire experts 
to assist Harry Cohen, chairman of the 
insurance committee, in presenting the 
hotels’ case to Commissioner Larson. 


. | 
Insurance companies have asked an 


increase of 80% in rates, with the option 
of excluding outside structural damage 
or imposing a 5% deductible clause to 
replace the present $100 deductibie. 
These increased rates are asked for the 
highly exposed area of southeast Florida 
between the inland waterway and the 
ocean. 

Mr. Cohen says that in the opinion 
of the hotel men, the singling out of 
this area for a big raise in rate is 
highly discriminatory and contrary to 
the practice of free enterprise. 

“If the hotels banded 
keep up their rates, we would be 
prosecuted under the anti-trust laws, 
says Mr. Cohen. “Yet the insurance 
companies have gotten together to raise 
their rates under threat of refusing to 
accept business. It seems most unfair 
that insurance companies are permitted 
to pick the cream of the business in 
Florida and refuse the rest except on 
their own terms. It is our belief that 
if the insurance companies withdraw 
from the high hazard area they should 
be forced to withdraw from the entire 
state.” 

Mr. Cohen said that in event the pro- 


together to) 


” 
| 


posed rates are accepted or the com-) 


panies withdraw, his association will 
attempt to place their business with 
reciprocals or non-admitted carriers. If 
this does not work, the next step will be 
to appeal to the federal government to 
declare the beach a disaster area in 
case of a storm, and to step in and help 
the situation. 


Courses at U. of Okla. 


Courses in agency management, in- 
land marine and general liability will be 
offered members of Oklahoma Assn. 
Insurance Agents in the 
school at University of Oklahoma, Nor- 
man, Nov. 14-16. 

Clarence R. Rauter, director of edu- 
cation and research of N.A.I.A., will be 
on hand the entire three days. 
agents serving as co-directors 
. J. Quinn, Bartlesville; 
Peay, Ada, and Claude McMasters, 
pulpa. Dean Horace Brown of the 
college of business administration and 
John Freeman of the extension divi- 
sion of the university, will supervise 
the course. 


U. of Ill. Short Course Set 


The first part of the University of 
Illinois insurance short course for 1951- 
52, covering fire and allied lines, will 
be held Sept. 17-21 at Robert Allerton 
Park, the country con- 


Sa- 


university's 
ference center near Monticello. 

The course, designed to reacquaint 
agents with basic principles and to 
introduce them to new aspects of insur- 
ance, is presented in cooperation with 
Illinois Assn. of Insurance Agents. 

The fee is $20 for each one-week ses- 
sion, plus room and board. 
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Tells Maw Linnie in Japan Has 
Revived Since the End of Second War 


The following comments on aspects 
of the insurance situation in Japan are 
contained in a memorandum from Y. 
Ishii, Yokohama insurance adviser and 
reinsurance intermediary, to Donald H. 


Chadwick, assistant secretary of Atlantic 


Mutual, New York. Mr. Ishii and Mr. 
Chadwick got into correspondence after 
the former saw a reference to an article 
on reinsurance Mr. Chadwick prepared, 
dealing with operations of the American 
Cargo War ‘Risk Reinsurance Exchange 
in the second war. This led to publica- 
tion in the Japanese magazine, “Insur- 
ance,” in the Japanese language, of Mr. 
Chadwick’s paper. 

Mr. Ishii writes: 

Since the termination of war, the non- 
life insurance companies in Japan kept 
on’ their best effort for rehabilitation 
and reconstruction on their business 
which had been the victim of the misled 
Pacific war. In fire insurance, the most 
cities and ports were devastated by air 
raiding during the war, and the fire in- 
surance offices felt shortage in massive 
and desirable risks throughout the 
country. 


Lost Most of Ships 


In marine insurance, we lost the ma- 
jority of our ocean-going vessels and 
the marine underwriters had to carry on 
business amidst the sleeping situation of 
marine transportation. 

They have, however, made strenuous 
efforts under these unfavorable condi- 
tions, for the growth in the future, in 
cope with the nation’s dauntless en- 
deavors for economic reconstruction and 
creation of peace-loving country under 
democratism which the latter promised 
to achieve, to the Allied Powers. 

In this connection, inflation of cur- 
rency which attacked Japan immediately 
after termination of war rather favored 
our fire and marine insurance com- 
panies, together with the speedy prog- 
ress of rebuilding of cities and vessels; 
the insurance amount and premiums 
naturally increased rapidly during the 
two years of inflation, but at the same 
time there appeared an enormous in- 
crease in management expenses as well. 
For example, the average salary of the 
employes of our non-life office went into 
an average of 10,000 yen per month 
which had formerly been an average of 
100 yen. In addition to the increase 
in management expenses, loss ratios 
went high up in ensuing years down to 
1948, the main cause of such big claims 
being the conflagration in several cities 
and the heavy losses of frame buildings 
newly erected. 


Dividends Renewed 


Fire and marine offices could not make 
any dividends to the stockholders for 
three years, but they made tariff revi- 
sions to meet the situation, and upon the 
good effect of ceasing the inflationary 
trend by operation of Mr. Dodge’s 
clever financial principle, the general 
economic status came to be stable, and 
our non-life offices were able to revive 
dividend payment to stockholders, rang- 
ing from 6% to 12% in 1950. All of them 
increased the capital and strengthened 
the financial power the same year. 

In the fall of 1945, the American In- 
ternational Underwriters Corp. came 
over to Japan to protect U. S. interests 
on these four islands, but afterwards 
were allowed to sell policies on Japanese 
tisks. In August next year, the British 
Insurance Group, then representing six 
British and Australian insurance com- 
Panies came, and now this group are 
representing 24 companies and carry on 
non-life business under the supervision 
of Japanese finance minister. 

Besides these two groups, there are 
Several foreign companies operating at 
present, such as the Home Fire, the 
Continental, the Great American Group, 
etc., but no French or Italian. 

By the end of March this year, the 
Japanese non-life offices withdrew their 


capital share of the Toa Fire & Marine | 
Ltd., and waived the | 


Reinsurance Co., 


compulsory pooling system of every 
risk in all lines of non-life insurance 
through the Toa. This is due chiefly to 
the final decision made by the Fair 
Transaction Committee, on the ground 
that the compulsory pooling is violation 
of provisions of the anti-trust law which 
was promulgated soon after Japan’s sur- 
render, but the general change of situa- 


tion that Japanese companies would be 
able to exchange reinsurance business, 
either facultative or treaty basis, with 
companies in foreign soil and Lloyd’s 
is also attributable. 

Really, most home offices began re- 
insurance business rather tentatively on 
April 1, 1950, and have increased the 
share as from April 1 this year. 

I am especially pleased to see such 
movement, since I am always of opinion 
that there is no boundary between na- 
tions for the sacred business of insur- 
ance. I also have been able to place 


some lines with my friends at Lloyds 
and others during these years. 

If I mention the names of Japanese 
non-life offices who have surmounted 
the years of aprés-guerre difficulty, they 
are as follows: Tokyo M.F., Yasuda 


F.M., Mippon F.M., Dowa F.M., Taisho 
M.F., Osaka Sumitomo M.F., Nissan 
F.M., Chiyoda F.M., Michido F.M., 
Kowa M.F.T., Nisshin F.M., Fuji F.M., 
Kyoei Mutual F.M., Dai Tokyo F.M., 
Daisei F.M., Toa F.M. Reinsurance. 
They are 16 in number, but they are 


companies who made a big merger dur- 
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ing wartime, comprising about 50 com- 
panies, with the exception of the Kyoei 
Mutual and the Toa ‘Reinsurance. 

In addition to these companies the 
following four non-life offices appeared 
on the stage in these years as the new- 
comer: Daiichi a. First) F.M.; Toyo 
(The Orient) F. ; Taiyo (The Sun) 
F.M.; Asahi (The ge Sun) F-M. 
So we have now 20 non-life insurance 
companies. Also I must add here that 
both municipal authorities of Tokyo and 
Nagoya are having a project of forming 
a stock non-life office, respectively, with 
with a capital of 50 million yen to be 
operated chiefly on fire insurance in each 
district. There are pro and con on these 
projects, and I can’t foretell whether 
they will come to a successful issue or 
not. 

With the increasing activity of for- 
eign insurers domiciled in Japan, there 
is already signs of competition among 
home and foreign offices, particularly in 
marine business, but I feel rather pleased 
to see their activity, since the free com- 
petition is the way to improvement and 
success in every industry. We must 
welcome new foreign commerce. 


Plan F.P. Program in Wis. 


MILWAUKEE — The fire preven- 
tion committee of Wisconsin Assn. of 
Insurance Agents at a meeting here rec- 
ommended that every local association 
and board in Wisconsin subscribe to 
a membership in National Fire Protec- 
tion Assn. Memberships for local fire 
departments and for sizable risks also 
were recommended. 

A fire prevention poster contest to 
be sponsored by local agencies or the 
local boards among 8th to 12th grade 
students of Wisconsin schools, as part 
of the Fire Prevention Week program, 
was also advocated. H. A. Solander, 
Wausau, committee chairman, explained 
the Wausau poster program of last year. 





Cincinnati Inland Marine Course 


in inland marine insurance 
by Cincinnati Fire Under- 
writers Assn. will be conducted at Uni- 
versity of Cincinnati beginning Sept. 
27 by Ralph Fey, Cincinnati agent. 
Mr. Fey was one of the first agents in 
the country to receive the C.P.C.U. 
designation and has taught this course 
for several years. 


A course 
sponsored 
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Eizaburo Honde (right), scientific adviser to the national fire defense board of the 
Japanese government, and George J. Malloy, chief engineer of Travelers Fire and 
Charter Oak, discuss fire prevention engineering at a meeting at Travelers home office 
at Hartford. Mr. Honde is touring the U. S. under sponsorship of the Department of 
the Army and will observe fire prevention in industry and at state and municipal levels. 
He was educated at Oberlin College, Ohio, and at Edinburgh University. 














Wm. Penn Fire Future 
Linked to Doeskin Bonds 


HARRISBURG—Any reported sur- 
plus of William Penn Fire would hinge 
on the controversial value of nearly $1 
million in bonds of Doeskin Products 
Corp., which have not been evaluated 
by the Pennsylvania department in pro- 
ceedings which have closed down Wil- 
liam Penn as an operating company. 

William Penn has not written any 
new business since July 13, 1950, when 
the Pennsylvania department suspended 
its operations pending an investigation. 
On Nov. 27, 1950, a reinsurance plan 
was approved by the department. 

A department official, however, said 
the company has not yet paid all of 
its liabilities incurred prior to the final 
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reinsurance of its business on Dec. 1, 
1950. The outstanding liabilities, how- 
ever, are expected to be cleaned up in 
about two months. 


There have been rumors that the 
company may reenter the insurance 
field as a reinsuring company. It is not 


regarded as likely that it will reenter 
the field as a direct operating company. 

The Doeskin securities of indeter- 
minate value were given a new lease 
this year when the corporation redeemed 
the bonds as they matured. A court 
settlement on the validity of the bond 
issue is also regarded as a possibility. 


Court Interprets Sense 
of “Insured Value” Phrases 


The question of what constitutes a 
“valued” contract of insurance is often 
dificult to determine. It is often im- 
portant to insured since it relieves him 
of the burden of proving value in the 
event of total loss. The most recent 
case where this question was paramount 
involved a jewelry-fur floater covering 
a pearl necklace whose “insured value” 
was listed in that portion of the policy 
entitled “schedule of articles insured” 
as $5,000. 

Whether the words and figures “in- 
sured value—$5,000” had any real mean- 
ing was the question. The court noted 
that two meanings suggest themselves. 
~— it means the value of the insured 


article up to which the insurer has 
agreed to provide indemnification—that 
is, maximum value. Second, more natura] } 
and obvious, is the value at which the 
article is insured. The court observed 
that no effort at construction is re. 
quired to understand this latter inter. 
pretation of the phrase, and it is 
harmonious with the plain meaning oj 
the language. It specifically stated that| 
in the absence of a technical distinc-| 
tion, there could be no difference be-{ 
tween “value,” “valued at,” “valuation,” | 
or “insured value” when used in the} 
same general context. } 

As is generally known, there is no-| 
where in this policy a limitation on the} 
amount of the recovery to actual cash 
value of this single insured article, or\ 
any provision setting forth any stand-y 
ard by which the amount of the loss is| 
to be ascertained, or any provision indi- ) 
cating that proof should be offered as 
to value in case of loss. In fact, as the} 
court pointed out, it is entirely reason- 
able to suppose that the parties actually 


intended to avoid disputes over the very | 


different question of value in the event 
of loss. The case presents an excellent 
analysis of this type of policy and should 
be examined by agents to avoid un-| 


necessary confusion in helping to ad-| 
just losses. It is Gerhard vs. Boston; 
Ins. Co., decided by the U. S. district | 


court of eastern Pennsylvania. 





Contract Violation Charged 


Waldo C. Friedland, local agent of 
Menasha, Wis., has been made defend- 
ant in a $10,000 damage suit brought by 
the D. & H. 
Bellack Insurance Agency, Neenah, con- 
tending that Mr. Friedland has violated 
a contract with the Bellack agency 
which acquired the Friedland agency in 
1948. The D. & H. agency, in 
bought out the stock of the Bellack 
agency in 1949, but has not dissolved 
that corporation. 
that Mr. Friedland was paid $12,000 for 
his agency and that under the contract 
he was not to actively solicit insurance 
in Menasha for five years from Aug. 31 
1948. The agencies ask $10,000 for loss 
of commissions and damage to the good- 


cy by Bellack, and maintain the con- 
tract carries over to the D. & H. agency 
through its purchase of the Bellack 
agency. Friedland contends there was 
no successor clause in the contract with 
Bellack, and also contends he has not 
actively solicited any insurance business. 
Circuit Judge Arps at Oshkosh issued 
a temporary injunction restraining Mr. 
Friedland, his attorneys, agents and 
servants from actively soliciting insur- 
ance at Menasha. 


James C. Cooper, Jr., Henderson, 
N. C., local agent, 
by 
which will supervise the development of 


a recreation program for the reservoir 


The plaintiffs contend | 


has been appointed \ 
Governor Scott to the commission | 


f 
Insurance Agency, and! 


turn, } 


\ 
will purchased with the Friendland agen- 








formed by the government’s flood con- ' 


trol and power dam at Buggs Island. 








Fi irst ‘Six Months’ Results Are Given 














Increase Or Premiums Written 
Decrease in First Six First Six 
Assets Surplus Surplus Months Months 
6 30 — 30 from Dec. 31 a 1950 
American Employers .. 36,360,248 10,055,666 217103 11,180,803 9,671,316 
American & Foreign... 17,355,641 6,632,640 —402,747 4,461,152 3 
American States ...... 14,578,022 3,968,417 156,592 6,761,940 it 
Cal. State Auto........ 16,184,320 4,331,131 —238,398 5,899,142 563 
Chicago Motor Club... 12,982,311 1,669,133 —92,711 4,836,969 ¢ 
Employers’ Liability .. 85,546,480 21,472,625 —233,538 25,933,732 Se 
Farm Bur. Mut., Ind.... 6,880,144 2,863,661 183,266 3,450,550 j 
Fireman’s Fund ....... 177,282,295 76,589,651 —1,269,878 37,118,789 
Pee Te wcoccese 8,199,728 1,434,325 —509°702 3,282,656 
General Exchange 115,899,871 33,656,078 4,209,001 38,917, 674 
Globe & Rutgers....... 21,240,086 10,499,886 —44,514 3,957,042 f 
Globe Indemnity ...... 75,693,377 22,421,340 —3,291,368 21,273,590 i 
Great American Ind. 50,887,676 14,933,146 —1,435,803 16,040,211 
ae 2 e fF Sete, 37,911,482 12,942,053 —729,338 10,370,935 
London Guarantee . 28,364,091 9,094,973 300,428 7,144,692 
eres. 38,840,845 11,450,834 1,528,694 12,000,164 
Pacific National Fire... 34,160,964 13,782,757 72,463 7,446,258 
Phoenix Indemnity 18,447,777 4,826,652 125,955 6,891,162 
SE. an bed pilin wig Sire 60 57,213,380 20,923,095 —1,050,494 15,041,879 
Royal Indemnity ...... 82,569,54 23,917,702 —3,411,621 23,396,099 
Service Casualty ...... 26,661,792 7,962,785 577,853 8,566,812 
Sorvall. Dare... sdwesas 56,663,233 15,665,444 610,470 16,132,850 
fer et eee. 17,423,249 7,988,884 185,883 Paaeeee 
State Auto, Ind......<. 15,304,828 6,848,471 363,693 5,050,8 
Auto. .158,127,036 68,379,673 6,689,618 53, 679, 147 ic 447 


State Farm Mut. 


*Excluding membership fees. 
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FTC Man on 
Insurance Mission 


A representative of Federal Trade 
Commission has been visiting Chicago 
insurance company offices in recent days 
on a similar mission to that of another 
FTC man who made the circuit a year 
or so ago. He is inquiring about the 
lack of stomach that the fire insurance 
companies show for straight windstorm 
insurance in minimum amounts that are 
uneven so far as the primary fire insur- 
ance coverage is concerned. 

This FTC man has asked some of the 
fire insurance executives 
shunning of such windstorm coverage 
on the part of stock fire companies 
would not result in putting the mutual 
companies, particularly the farm insur- 
ers, out of business. When asked to 
explain the circuit that produced that 
question, he went on to say that farm- 
ers that get their fire insurance from 
mutual companies are usually com- 
pelled to seek stock company protec- 
tion for windstorm and here they are 
met by a refusal to w rite windstorm in- 
surance in small amounts. However, he 
opined if the farmer would get his ‘fire 
insurance from the stock company he 
might be in a better position to 
ask for just a smidgin of windstorm 
insurance and this then might very well 
tend to take desirable fire insurance 
out of the mouths of mutual companies. 
Apparently this FTC man is looking 
for some evidence of cahoots on the part 
of stock companies to make windstorm 
insurance hard to get on what might 
be called the season ticket basis. 


Highly Simplified War 
Damage Plan Advocated 


George C. Johnson, president of Dime 
Savings Bank of Brooklyn, at a press 
conference, advocated an automatic plan 
for indemnification by the federal gov- 
ernments of all war-caused damage to 
homes, commercial structures and other 
facilities, without payment of pre- 
mium. He theorized that one way or 
another the government will pay any- 
way 
cost over the whole country by taxes 
and that monetary payment for civilian 


whether the | 





—— 


for most damage and spread the | 


losses is as much a part of war cost as | 
munitions and a military establishment. 


_ Administratively, he suggested, the 
insurance business could handle the 
claim payments. This blanket plan, he 


said, would be economical of manpower. 
He said that if it were necessary to 
write individual policies to protect mort- 


gaged properties the personnel in the | 


insurance department of every mortgage 
lending institution would have to be 
doubled. ‘Some 27,000 man hours yearly 
would be needed to do the job for Dime 
Savings Bank. His plan, he said, would 
save untold millions of man hours and 
dollars, 

_If and when losses due to enemy ac- 
tion occur some procedure should be 
followed such as setting up an evalua- 
tion commission composed of insurance 
men in each community to pass upon 
the claim, compile information and han- 
dle the required forms for a nominal fee. 


Would Fix Manufacturers’ 
Output Policies’ N. C. Status 


RALEIGH, N. C—Commissioner 
Cheek has called a public hearing for 
Sept. 18 to determine which rating bu- 
reau shall have jurisdiction over manu- 
tacturers’ output policies. 

At present these policies are desig- 


nated as inland marine coverage, but 
the commissioner has been informed 
by the attorney general’s office that 


continuation of this designation would 
mean that North Carolina Rating Bu- 
reau would have no authority to fix 
rates for the policies. 

The hearing, Commissioner Cheek 
said, is being held to work out a “proper 
definition for inland marine insurance 
in North Carolina.” Need for the defi- 
nition has 


been made more pressing | 





because companies recently have filed | 


output policies covering many types of 
products in addition to automobiles, 
which were the subject of the first out- 
put policies approved. 


43-Year Ill. Inspection 
Bureau Man Is Retiring 


John ‘R. Kearns, a veteran of 43 years 
in the service of Illinois Inspection 
3ureau, and a man whose period of 
rating experience goes back even be- 
fore there was such a bureau, is now 
retiring. He has been since 1933 su- 
perintendent of rating at the Chicago 


headquarters of the bureau. He was 
born at Rockford, IIl., and his first ex- 
perience was with Liverpool & London 
& Globe at Chicago. Then he went 
with Illinois State Board of Fire Un- 
derwriters and engaged in rating work 
for that organization. His next move 
was to Indiana Inspection Bureau and 
then in 1908 he went with the Illinois 
bureau. He was manager at Joliet 
from 1909 until that office was closed 
and transferred to Rockford in 1930 and 
he remained as the Rockford man- 
ager until he was transferred to Chi- 
cago in 1933. 


7 
Davis ail Seand 
Are Miss. Finalists 
Walter D. Davis and Isham Beard 


will lock horns in the Democratic run- 
off primary Aug. 28 for Mississippi in- 
surance commissioner to succeed Jesse 
White, who took himself out of the 
running this time. 

Practically complete and unofficial re- 
turns in what proved to be the elimina- 


tion primary gave Mr. Davis 118,752 
votes, Mr. Beard 93,912, Hugh Boren 
75,027 and C. E. Oxford 56,964. 
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Commissions, net premiums, rates, 
and reserves calculated with the speed 
of light . . 
tical problems solved faster than the 
problems can be stated. 


. other accounting and statis- 


This is only a sample of the power 
put in your hands by the pluggable IBM 
Electronic Tube Assembly, the heart of 
the IBM Electronic Calculator. Here is 
power to do simple and complex calcula- 
tion without the need for supervision 
of step-by-step operation . . . 


power to 


free men’s minds from the burden of 
detail computation and to eliminate fre- 
quent human error. 
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On Qnd Million at; 
Whys of Higher 
Auto Rates 


NEW YORK—Although they came 
off the press less than a month ago, 1 
million copies of a leaflet, “Here Are 
The Reasons Your Automobile Insur- 
ance Costs More,” have already been 
distributed and another million copies 
are now being printed to meet the ad- 
ditional requests, 

As part of its broadened public rela- 
tions program, Assn. of Casualty & 
Surety Companies prepared a leaflet 
to acquaint policyholders with the 
reasons for the rate increases. Of con- 
veninent mailing size, the leaflet is be- 
ing used by agents and brokers as an 
enclosure with new policies, renewals, 
bills, correspondence and other mailed 
material. Distribution to the producers 
being handled solely through the 
member companies of the association 
and for this reason producer requests 
for copies should be made directly to 
the companies they represent. 

Automobile insurance costs more, the 
mailing piece explains to policyholders, 
principally because of increases in the 
number of accidents, the costs of repair- 
ing cars and people, and the size of 
damage awards by juries. 


is 


Figures Set Forth 


“Increased accidents plus increased 
costs equal higher rates,’ the leaflet 
states. “In 1950, more people drove 
more cars more miles at greater speeds 
than ever before—and had more smash- 
ups. The total of fatal and bodily in- 
jury accidents rose from 939,600 in 1940 
to 1,206,800 in 1950 an increase of 
29% But that is only half the picture. 
In 1950, repair costs and medical charges 
continued to whil upward, caught in the 
inflationary spiral. The bill for expenses 
developing out of accidents parts, 
labor, hospital charges, medical fees 
and court awards—reached the $3,000,- 





000 mark. Since these are controlling 
factors, such an upswing has a strong 


impact on existing rates. 
Policyholders are advised that since 
1940 the average cost of settling claims 


for bodily injuries has risen 54.2% while 

property damage costs have climbed 

124.7%. The average verdict during 
7 


1950 in some localities was more than 
80% higher than in 1940. In 1940, a 
fender was just that and nothing more. 
Now a sizeable part of the side of the 
car, it includes a headlight or taillight. 
Yesterday’s minor sideswipe is today’s 
major repair job. Elaborate grillwork, 
curved windshields and tinted glass on 


newer models mean big replacement 
bills. 
Because of car design and higher 


a 
new 


emblem 














... but no change in the friendly, dependable 
service you’ve known so many years 
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labor costs, a front end replacement 
priced at $100 in 1940 brings a bill of 
$290 today, an increase of 190%, ac- 
cording to the leaflet, and a rear fender 
replacement which cost $10 in 1940 
brings $90 today, an increase of 800% 
Many of the cars being driven today 
are unsafe. In 1940, only 17% of the 
cars in use were ten years old or more 


while today 42% are in that age group. 
In addition,, today’s cars are driven 


farther, the average lifetime mileage be- 
ing estimated at 120,000, or 41% greater 
than in 1940. There are, it is concluded, 
million of cars on the road kept operat- 
ing by constant repair. 

“This year’s accidents are a factor in 
next year’s rates—and you can help re- 
duce the traffic toll,” policyholders are 
reminded. “Insurance companies are do- 
ing everything they can to help keep 
premium charges down by highway 
safety programs. They maintain com- 
petent accident prevention staffs of their 
own and wholly support or contribute 
to great national organizations which 
promote safety. 

“The extent to which accidents are 





decreased will determine future rate 
changes. The cost of accidents is re- 
flected in the insurance cost. In the 


final analysis, the man behind the wheel 
makes the rates.” 


Inflation Inclines 
Many to Selling 
in Spare Time 


inability of insurance offices 
match inflation inroads with salary in- 
creases for personnel has resulted in 
the greatest number of full-time insur- 
ance employes in history being engaged 
during off-duty hours in selling insur- 


The to 


ance. Insurance department people feel 
that a greatly increased proportion of 
those taking out brokers’ licenses are 


already employed in the insurance busi- 
ness and are writing brokerage as a 
side line. It is not uncommon in an 
insurance office to have every member 
of the staff from the top man down to 
the lowest paid female file clerk selling 
insurance on the side. 

Part-time brokerage selling on the 
part of insurance employes is no longer 
frowned on by employers. As a matter 


of fact, in a number of instances in- 
surance employers have advised em- 
ployes to take the brokerage examina- 


tions and to supplement their salaries 
with selling on the side. 

Conversations between employer and 
the employe often run as follows, with 
the boss speaking: “John, I’m _ sorry 
that I can’t grant you that salary boost 
you asked for. We both know you de- 
serve it, but the company just can’t 
pay it. I know that you're having a 
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tough time, what with inflation and all, 
so why don’t you take out a brokers’ 
license and sell insurance evenings in 
your neighborhood. We'll give you all 
the help around here you need to make 
some extra money.” 

There have been a number of in- 
stances where John gave part time sell- 
ing a try and was so successful at it 
that he decided to go into full-time pro- 
duction. The office and field personnel 
shortage has been aggravated by the 
number of persons who have crossed 
over into selling after having found it 
more lucrative and more interesting 
than office work through part time ex- 
perimentation. 


Find Sales Field Far From Exhausted 


One thing that the great hoard of 
part time insurance salesmen have 
proved to their own satisfaction is that 
the insurance field is far from com- 
pletely covered from the selling point 
of view. Many a young office worker 
with special knowledge of some of a 
newer and less common form of cover- 
age has cleaned up among citizens who 
had never heard of this type of insur- 
ance. 

One such young fellow has made a 
real showing on the comprehensive per- 
sonal liability line. He has written a 
lot of this business in his own imme- 
diate neighborhood. It is his plan and 
the plan of some of the others engaged 
in part time insurance sales to stick 
with his office job only until he is cer- 
tain that he can stay on his feet full- 
time as a salesman. The success of the 
part-timers is proof that insurance sales 
possibilities are far from exhausted. In 
fact, some of the experiences suggest 
that the sales possibilities in many com- 
munities are barely scratched. 


Await National Board 


Views on War Damage Plan 


WASHINGTON—In addition to 
comments, suggestions and possible 
amendments on war damage legislation, 
expected from casualty interests, Sen- 
ator Frear’s subcommittee is awaiting 
a statement expressing the views of 
National Board. 

The subcommittee hardly expects to 
receive further reports or views from 
government departments and agencies, 
as it is understood such were obtained 
by and coordinated through the budget 
bureau, before submitting to the sub- 
committee its draft bill for an overall 
war damage program. 


Proposal Involves Many Problems 


_ Senator Schoeppel, Kansas, who con- 
ferred, together with Senator Frear, 
with a group representing the casualty 


business, said the war damage pro- 
posal is very complicated and solution 
of the complications involved presents 
many knotty problems. 

Casualty representatives conferred 
Wednesday with staff members of the 
Senate banking subcommittee regard- 
ing amendments and suggestions sub- 
mitted by Assn. of Casualty & Surety 
Companies with relation to the war 
damage program proposed by the 
budget bureau. 

Conferees were Hugh Harbison, 
retary Travelers Indemnity, 
of the drafting committee; Richard C. 
Wagner, manager of A.C.S.C. casualty 
department, and Howard Starling, 
Washington representative. 

Casualty people think the Frear sub- 


committee will recommend war dam- } 


age legislation, but doubt it will be en- 


acted. 


N. J. Bill Allows Attorney- 
in-Fact to Countersign 


sec- | 
chairman 


| 
| 
| 


Gov. Driscol of New Jersey has signed | 


a bill permitting an agent 
sign policies, forms, and endorsements 
by an attorney-in-fact.” This gives 
Statutory approval to a practice com- 
mon in many states of an agent _appoint- 


“to counter- * 


ing someone in his office to sign poli- | 


cies as attorney-in-fact. 

In those states where the law does 
not specially state that the agent must 
countersign personally, it has been com- 


mon practice for the agent to have 
someone else take over this chore. The 


action in New Jersey of making this 
part of the law is unusual. 





Casualty Underwriting 
Manager Available 


This chap with above-the-aver- 
age ability has had 21 years 


agency-branch and home office 


underwriting experience. Col- 
lege degree — good personality 
— lots of drive — will locate 


anywhere. 


FERGASON PERSONNEL 


330 S. Wells Street, Chicago 6, Illinois 
HArrison 7-9040 











amen 





ee eee ee 


August 16, 


— 


NEW CC 
Domi 
Emar 


Ill. SI 


Attorney 
Zurich in: 
this week 
court at C 
Illinois at 
Insurance 
over this 
in behalf « 

London - 
earlier ski 
Judge Ep: 
nois depar' 
going afte 
because of 
it is not % 
jection w 
answer of 
of the cas 

The am 
torney ge! 
Nylen of 
incorporat 
ican Repu 
sibilities f 
instrument 
the compl 
City, Dom 
to write 
life throu; 
in the Do 
surance ¢ 
press auth 


Authorize 








The aut 
Purported 
Johannis | 
Holland. 
London; 
Hoepelma 
Fernando 
Puerto R 
alleges th: 
to do in 
they had 
pointed b 
who it is 
3aker, Nh 
Chicago. (¢ 
Hoepelma 
ech, secr¢ 
Schmidt « 
ant secre 
Dominica, 

Caron, 
was selec 
a close fi 
attorneys. 
actually v 
attemp 
Dominicar 
ing to the 
Mr. Nyle: 
an accoun 
acted as 
1950, accc 
these pers 
ment or | 
risks, it i 
Gonzales 
discretion 
in a mecl 
Capital Is 

The co 
capital th: 
was $2,001 
Mr. Nyle 
was put 
tinental F 
Was put 1 
already p 
than $1 n 
with prer 
plaint vo 
$5,000 wa 
receipts. 
allegedly 
but risks 
$1 075 , 7 50 

Mr. Ny! 
March of 
brokers s 
years old 
licensed | 
behalf of 
a cable a 


» 1951 








] 


| 


Lt 











> pro- 
lution 


‘esents | 


yo 


| 
| 


' 
signed | 
unter- ' 
ments | 


gives 


com- | 


ypoint- 


1 poli- | 


does } 


- must | 


1 com- 

have 
. roe 
g this 


inois 





——— 





| 
| 
| 


August 16, 1951 


FieNATIONAL 


UNDERWRITER 











— 





NEW COURT CHAPTER 


Dominican Risk 
Emanation Faces 
Ill. Skepticism 


Attorneys for London-Amsterdam- 
Zurich insurance group are supposed 
this week to file an answer in circuit 
court at Chicago to the complaint of the 
Illinois attorney general in behalf of 
Insurance Director Day, seeking to take 
over this unusual insurance enterprise 
in behalf of the state. 

London - Amsterdam - Zurich lost an 
earlier skirmish in a decision of Circuit 
Judge Epstein, who held that the Illi- 
nois department was not foreclosed from 
going after London-Amsterdam-Zurich 
because of the contention of L.A.Z. that 
it is not an Illinois concern. That ob- 
jection was dismissed and the new 
answer of L.A.Z. must be on the merits 
of the case. 

The amended complaint of the at- 
torney general alleges that Stanley H. 
Nylen of Chicago caused L.A.Z. to be 
incorporated under the laws of Domin- 
ican Republic, having in mind the pos- 
sibilities for using it as a surplus line 
instrumentality. It was, according to 
the complaint, incorporated at Trujillo 
City, Dominican Republic, April 8, 1950 
to write all lines of insurance except 
life throughout the world except that 
in the Dominican Republic itself no in- 
surance could be written without ex- 
press authorization. 


Authorized Capital $250,000 


The authorized capital was $250,000. 
Purportedly elected to the board were 
Johannis Jacobus Caron of Amsterdam, | 
Holland. chairman; E. P. Hughes of | 
London; August Keller of Zurich; Julio | 
Hoepelman of Domincan Republic; | 
Fernando J. Domenech of San Juan, | 
Puerto Rico. However, the complaint | 
alleges that none of these had anything | 
to do in connection with the company, 
they had no money in it and were ap- 
pointed by attorneys for Mr. Nylen, 
who it is understood at that time were 
Saker, McKenzie & Hightower of 
Chicago. Caron was elected as president, 
Hoepelman as vice-president; Domen- 
ech, secretary-treasurer; Miss N. W. 
Schmidt of Dominican Republic assist- 
ant secretary; and J. J. Gonzales of 
Dominica, manager. 

Caron, according to the complaint, 
was selected largely because he was 
a close friend of one of Mr. Nylen’s 
attorneys. Hoepelman is a lawyer, who 
actually went through the motions of 
attempting to form L.A.Z. as a 
Dominican Republic corporation, accord- | 
ing to the complaint. He knew one of | 
Mr. Nylen’s attorneys. Domenech was | 

| 
} 





an accountant of Puerto Rico. Gonzales 
acted as manager only until May 17, 
1950, according to the brief. None of 
these persons ever exercised any judg- | 
ment or discretion in connection with | 
risks, it is stated. Caron, Schmidt and | 
Gonzales accepted risks solely at the | 
discretion of Nylen, and operated purely 
in a mechanical way, it is charged. 


Capital Is $2,000 


The complaint says that the only 
capital that was put into the company 
Was $2,000 that was put in by one of 
Mr. Nylen’s attorneys and $5,000 that 
Was put in an account at the Con- 
tinental Bank at Chicago. The latter 
was put up May 12, 1950 and L.A.Z. 
already purportedly had issued more 
than $1 million of insurance in Illinois 
with premiums of $14,000. The com- 
Plaint voices the suspicion that the | 
$5,000 was paid out of the premium 
receipts. L.A.Z., the complaint says, 
allegedly was organized April 8, 1950, 
but risks of the total face amount of 
$1,075,750 were accepted during April. 

Mr. Nylen, the complaint says, during 
March of 1950, approached two Chicago 


| 





brokers saying that L.A.Z. was two 
years old and got them to become 
licensed as surplus line brokers. In 


behalf of Mr. Nylen at Trujillo City, 
a cable address was set up known 


as 


“Lazag” with Gonzales in charge. Miss 


Schmidt later took over. These two 
Illinois brokers, the complaint said, 
would cable offers to “Lazag’ at the 


instance of Mr. Nylen, and then the 
people at the Dominican Republic would 
cable acceptances. Arrangements were 
also made for Mr. Nylen to instruct can- 


cellation of risks or rejections. Mr. 
Nylen, the complaint said, purported 
to act as sales representative in IIli- 


nois, but he was in fact, the underwriter 
and sole person in charge. L.A.Z., the 
complaint said, was simply his alter ego. 


Amsterdam Cable Address 


A similar course of dealings was set 
up in Amsterdam, the complaint says. 
The brokers would issue to insured a 
certificate purporting to evidence insur- 
ance risks. 

Mr. Nylen, according to the complaint, 
instructed th: Chicago brokers to honor 
drafts on them from Dominican Re- 
public for net premiums on risks as- 
sumed. This was done, the complaint 
alleges, to further the sham and pretense 
of risks being assumed outside of IIli- 
nois. None of these drafts, according 
to the complaint, cleared through the 
Dominican Republic, but the proceeds 
were deposited to the account of Mr. 
Nylen or L.A.Z. at Chicago. 

On Oct. 16, 1950, an agreement was 
made for the deposit of $50,000 in the 
name of Mr. Nylen as trustee. At that 
time all the officers and directors had 
resigned and the complaint said no new 
ones had been elected. A trust agree- 
ment was signed in behalf of L.A.Z. by 
Arthur W. Wetterer of Chicago, who 
had been purportedly appointed assist- 
ant treasurer pursuant to a letter from 


When ou, agendy woods alice... 


Trujillo City to Mr. Nylen. Mr. Wetterer 
was an auditor who had done some 
work for Mr. Nylen on his other enter- 
prises including Great Lakes Auto In- 
surance Group, a reciprocal that is now 
in receivership. Mr. Wetterer was ac- 
companied by Joseph J. Drapkin, who 
attested to the trust agreement. 

The complaint alleges that all assets 
in the trust agreement were premiums 
that had been collected and that $25,000 
of these monies were removed and used 
by Mr. Nylen to form another reciprocal 
known as Farmers Security Insurance 
Group. There also a_ proceeding 
against Farmers Security before Judge 
Epstein. 


1S 


There have been some rumors of 
meetings held at Minneapolis in con- 


nection with London-Amsterdam-Zurich, 
Mr. Nylen has an uncle, P. M. Forsman 
of Marshall, Minn., who was president 
of Great Lakes Insurance Group. 


Disregards Limiting Clause 


Assured was entitled to recovery un- 





der a jewelry-fur floater policy even 
though the claim was made after 12 


months from the date of loss, Oklahoma 
supreme court ruled in affirming a lower 
court decision. The case was Mer- 
chants & Manufacturers vs. Burns, 
CCH-42 (fire and casualty) 578. 

The floater contained a clause voiding 
any action for recovery of loss if not 
commenced within 12 months of date of 
loss. Since a period of time greater than 
that elapsed before assured instituted ac- 
tion, the company denied liability, con- 
tending that in Oklahoma such a clause 
is statutory. 

The court stated that the limiting 
clause is statutory only with respect to 


* $4 


insurance company it represents? 


9 


the standard fire policy and such a 
clause in any other policy would violate 
another statute voiding agreements re- 
stricting the time within which a person 
can employ usual legal proceedings to 
enforce his rights. 


Rent-Buy Deal May Pose 
Tax Problem for Lessee 


Those in the insurance business who 
have a business lease arrangement with 
an option to purchase at the expiration 
of the lease may be faced with a tax 
question as to the deductibility of the 
rents. Such payments must be true 
rental and not, in effect a part of the 
purchase price wherein an equity in the 
property is acquired. 


Recent Case Won by Treasury 


The most recent case involving this 
question was won by the Treasury. The 
rent deduction was denied by the audit- 
ing agent and the tax court affirmed, 
even though the lessor also treated the 
receipts as rental income rather than 
as purchase price. 

The court was impressed by the fact 


the so-called “rental” payment con- 
stituted about 59% of the entire con- 
sideration. The court observed that 


such a ratio of payments to total con- 
sideration tends to establish that the 
lessee acquired an equitable interest in 
the property. 


Commissioner Maloney of California 
has approved the name of Union 
Fidelity for a proposed casualty com- 


pany to be organized by Roosevelt & 
Sargent, agents and brokers at Los 


Angeles. 


When our agents have problems—anything from “Why don’t I get more profit out of my business?” to 
“What's the best way to set up my agency organization?” —they take them up with our Agency Systems 
Department. This is a department of specialists... specialists with over 20 years experience in personally 
advising agents on all phases of successful agency operation. 


As an indication of how alert you are to today’s best procedures, how do you rate on these sample 


“True or False” questions: 
q 


If an agency produces sufficient premium volume, 
the profit on the business will take care of itself. 


An agency should concentrate its entire selling 


efforts on new prospects. 


Production in an agency is not affected by the way 


in which daily reports are filed. 


Whether or not you represent one of our 
companies, get your copy of the latest “True 
cr False” from our Agency Systems Dept. 





Agent’s Name 
Address 








Represent Royal-Liverpool Insurance Group: Yes [1] 


2 ean nanan aren aneranananesasanenanenanasenawasanasananand 


No (J 


100th ANNIVERSARY IN THE UNITED STATES—ROYAL INSURANCE COMPANY, LIMITED 






Agency Systems Department 1 

Royal-Liverpool Insurance Group, 150 William St., N.Y. 38, N.Y. 
Please send me [J “True or False’”’ () Further particulars 
regarding Agency Systems service. 














ROYALE-LIVERP( NOL INSURANCE GROUP 





CASUALTY + FIRE « 
150 WILLIAM ST., NEW YORK 38, N.Y. 





MARINE 


ROYAL INSURANCE COMPANY, LIMITED - ROYAL INDEMNITY COMPANY - AMERICAN & 
FOREIGN INSURANCE COMPANY - THE BRITISH & FOREIGN MARINE INSURANCE CO., 
LTD. + NEWARK INSURANCE COMPANY - QUEEN INSURANCE COMPANY OF AMERICA 


THE LIVERPOOL & LONDON & GLOBE INSURANCE CO. LIMITED + GLOBE INDEMNITY 
COMPANY + STAR INSURANCE COMPANY OF AMERICA - THAMES & MERSEY MARINE 
INSURANCE COMPANY, LTD. - VIRGINIA FIRE & MARINE INSURANCE COMPANY 
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Now Is Tene rma Local 


Agent to Get 


By DONALD J. REAP 


Current developments in the A. & H. 
field and large potential growth di- 
rectly ahead are expected to influence 
many local agents to sell the line who 
have not heretofore done or have 
done so only in a modest way. Among 
such developments are the tremendous 
growth in the A. & H. business. This 
indicates a sharp and widespread de- 
mand for the protection by the public, 
though peculiarly enough it is a cover- 
age that still has to be sold. 


so, 


Another factor is the entry in the 
field on a large scale by the Pg in- 
surance companies. By selling A. & H. 


the local agent can offer his , Sa com- 
plete insurance service, except for life 

(and possibly that also), or he can let 
some other insurance man, probably a 
life agent, assume the service and take 
over that much more of his client’s 
insurance interests. 

Selling a new line such as A. & H. 
shouldn't be too hard for a local agent. 
He is already well versed in selling 
several coverages. His principal com- 
petitor in the thriving A. & H. mar- 
ket, to an increasing extent will be 
the life agent. Often, however, the life 
man is experienced only at selling life. 
It is an adventure for him to take on 
even one additional type of coverage. 


Life Agent Competition 


The casualty companies were the first 


to offer A. & H. coverages. Now their 
supremacy is challenged by the rush 
of giant life companies into the field. 


They are bringing to bear on this field 
their vast agency forces, and, if only 
in self defense, the local agent will find 


it necessary to talk A. & H. to his 
customers. — . 
Metropolitan Life, for example, the 


into A. & H. 


. & H. 
fe can 
is rapidly 


biggest premium writer in the - 
business, has 26,000 agents 
sell A. & H. That company 


expanding its activity in the line. Pru- 
dential, with 20,000 agents is coming 


into the field early in 1952. New York 
Life, which has about 5,000 agents, 
went into the field this summer. Many 
other large life companies are de- 
veloping A. & H. programs. This means 
that thousands of additional producers 
will be pushing A. & H. country over. 


Big Life Company Effort 


intend to put plenty 
into their sales efforts. They 
will conduct schools, campaigns, and 
conventions. They’ll call upon all their 
promotional resources to arouse agents 


Life 
of money 


companies 


to sell. They are old hands at elaborate 
sales procedures and in the develop- 
ment of the very best kind of sales 
aids, so essential to life insurance sell- 
ing. These will be supplemented by 
plans for widely distributed advertis- 
ing. The public is bound to hear a 


great deal of the A. & H. business. 

Temporary disability benefits laws and 
the wide sale of group A. & H. has great- 
ly increased public knowledge and ac- 
ceptance of it. The talk of national 
health insurance is a symptom of public 
demand for the protection. 

In selling it, agents earn the three- 
fold bounty of service to clients, com- 
missions, and the knowledge that they 
are helping to kee *p government out of 
the business. 

Considerable interest is being stirred 
up by catastrophe medical expense 
coverages sold on a group basis by 
several life companies and one casualty 


company and on an individual basis 
by one big life company. Each new 


company will prime the pump of pub- 
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lic interest as it decides to sell this visible evidence of this too. 
coverage. ie special sales promotion campaign 
A by-product for local agents who isn’t called for, at least an A. & H. 
have gone into A. & H. selling stems stuffer should be inserted with renewal 
from the fact that A. & H. coverage bills for all other lines. It 7 takes 
must be sold—it isn’t bought. Once more than direct mail to sell A. & H. 
they have picked up the necessary sales but at least the pamphlets ad the 


knack in the A. & H. field these agents 
apply it to other lines and sell success- 
fully where they formerly thought they 
couldn't. 

A. & H. premiums are five times as 
large as they were in 1940. The 1951 
Argus Casualty Chart shows that only 
the combined automobile casualty lines 
exceeded A. & H. premiums in 1950. 
A. & H. premiums totaled more than 
all non-auto casualty lines combined. 
The questions raised for the local agent 
are: Am I getting my share of this 
volume? Or, am I writing five times as 
much A. & H. as I did in 1940? 

Younger agents in the business are 
being brought up on A. & H. as a lead 
line. They are trained to make A. & H. 
an integral part of their regular sales 
activity. Company schools feature 

& H. Field men are talking it 
up. Men new or old in the business, 
not attracted to it, are likely to find 
other local agents or life producers 
taking away from them present and 
potential commissions. 


LOCAL AGENT AND A. & H. 








One of the first projects for the local 
agent desiring to capitalize on the trend 
to A. & H. is to avert having his clients 
and prospects associate the interest they 
are bound to develop in A. & H. with 
life insurance or with some other agent. 
The local agent has got to make his 
people think of him when they think 
of A. & H. 

This carries out the prestige concept 
he wants to convey—that he is an all 
around insurance man able to take care 
of any and all insurance problems and 
needs that his clients have. 

The local agent can do something 
about this A. & H. fanfare. 

He can do it with less difficulty than 
he probably thinks. 

If he is pretty cold on his A. & H. 
knowledge he can get educational ma- 





_ terial from the company in which he’d 


like to write his A. & H., or from sev- 
eral companies, and after learning what 
they have to offer, select one or more. 
If he hasn’t any particular one in mind, 
he can look over the pages of this news- 
paper and see the names of many com- 


panies with attractive offers in the 
A. & H. field. 
Notify Policyholders 

First, he should let everyone on his 


books know that he can and does sell 
\. & H., that he would like to sell them 
A. & H. protection if they don’t have 
it, and that he has the type of policy 
they need. 

Perhaps a simple notification letter 
offering advice on the subject may be 
all an agent cares to go in for on an 
immediate basis. Letters for the pur- 
pose are easy to compose. But the re- 
action of clients usually encourages 
agents to be less afraid in the future 
giving them a real sales pitch on 

The more advisable and productive 
true sales promotion effort isn’t any 
more difficult. A trained field man can 
always be found to help out in its prep- 
aration. This can be done without pres- 
suring clients into something they don’t 
want to do or endangering other lines 
of business by trying to oversell clients. 
Besides many local agents have been 
embarrassed to learn that they have 
been too modest about offering their 
customers additional protection. Why 
let someone else do it? 

Almost any type of mailing pro- 
duces more than enough direct com- 
missions or other returns to take care 
of the expense of the letters and their 
preparation. 

Office stationery can be changed to 
show A. & H. as one of the lines the 
agent sells. The display or office window 
can be dressed up to include some 


idea that the agent knows about A. & H. | 
and is the man to see about it. The 
overall procedure to be followed will | 
be dictated by the individual agent's ; 
special type of operation. The point | 
is that he must do something soon or { 
lose money by default. 

Some agents will be just getting into | 
AL & H., others may want to increase | 
the time and effort they are now de- | 
voting to it. No multiple line casualty | 
company suggests that the successful 5 
local agent become a full time A. & H. 
man, though even that has happened | 
in some instances. But at least the local 
agent can profitably budget a certain 
amount of time and effort to A. & H. 
and then apply himself to it on a regular 
basis. 

There are many timely coverages that 
can be used in the near future to pep 
up a promotional effort when an agent 
decides the time is ripe for him to do | 
something about it. 


SALES POSSIBILITIES 








Some of the immediate snaeuiaa 
possibilities suitable for late summer or } 
early fall use are listed below. All of 
them can be used to develop, ultimately, 
complete A. & H. protection for clients, 
including business and group  cover- 
ages. 

Companies have many kinds of litera- 
ture and are able to make available ma- 
terial ¢hat will fit in with an agent’s 
campaign as well as his follow up sales 
activity. 

Student accident makes a good 
A. & H. door opener subject for this 
time of year. The loss in school time 
is bad enough for the parents of high 
school or college students to contem- 
plate without the terrific cost of medical 
expenses that goes along with accidental 
injury. Special policies can be written 
on athletic teams, or sports-only protec- 
tion can be written on students. 

Families can be interested in polio 
insurance. It is commonly thought that 
this is a disease originating in the sum- | 
mer time. But figures from the National | 
Foundation for Infantile Paralysis indi- ; 
cate that the 1950 peak incidence of the | 
disease was in the third week of Septem- 
ber. Not until December had it fallen 
to the July level. Some question ase | 


advisability of selling specified disease 
policies and may wish to write overall 
protection. Either type of policy is bet- | 


ter than none. 

In early autumn, in the past, many 
agencies have succeeded in selling trip- 
travel-accident policies. These don’t take | 
much time, effort or expense to sell. A 
tie-in newspaper ad, spot radio an- 
nouncements, or letters to all newly 
licensed hunters in some areas just be- 
fore hunting season may pull many 
into the office. Or, applications for the 
coverage can be left at the place where 
the hunting licenses are sold in some 
localities. Agents in Wisconsin have 
used this with special success. 


Supplement Group 


The catastrophe medical expense idea 
is one that fits particularly well into 
an A. & H. campaign. Actually that is 
what an & H. policy is. The agent 
can suggest to his customers that the 
Blue Cross, Blue Shield, or group 
A. & H. they have, and many of them 
don’t have even that minimum cover- ¢ 
age, will take care of the expenses of 
a routine illness. But benefits usually 
run out after a few hundred dollars of { 
expenses. Or, they may wish to extend 
their group protection to the entire 
family. A personal policy augments the 
group coverage. And an agent can point 
out that the collection of benefits under 
one policy doesn’t preclude collecting 
under the other. Thus an agent can 
sell catastrophe protection of a kind, 

(CONTINUED ON PAGE 13) 
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im paign 

& H 
renewal In most agents’ offices across the 
ly takes | country, insurance is no longer a side- 
.. & H.{ line. As a class local agents no longer 
ant the} are part-timers, piecing out income 
A. & H,! irom other sources, but devote their 
it. The | full energies to making their local agen- 
ed will | cies a success, making them useful, even 
agent’s | essential, to the public and making them 
e point | profitable in a way that compares to the 
soon or / rewards of applying attention and intel- 

| ligence in other fields. 

ng intof The fact of these successes adds con- 
ncrease | siderably to the attraction of the busi- 
ow de-{ ness for the young man seeking a career, 
-asualty | More bright young men are entering the 
ccessfyl | field and entering earlier in their ca- 
1. & H| reers than was the case 20 or even 10 
ippened | years ago. 
he local Where an office is part insurance and 
certain | part something else—real estate or bank, 

& H. | say—some one, usually a partner or key 
regular employe, is spending his full time on in- 

| surance. The successful combination 

res that | businesses are, for the most part, hold- 
to pep | overs from earlier days that proved 
1 agent | adaptable with the growth of insurance. 
| to do | Transition in Status Gradual 

) The transition from insurance as a 

} sideline and of the local agent from a 

| part-timer has gone on gradually. As 
_____ ) the American economy expanded and 

' grew more complicated, so has the busi- 
otional | ness of insurance in size and complexity. 
mer oF } But perhaps the greatest growth has 
All of | come in the last 10 years, with the end 
mately, } of the depression and the beginning of 
clients, } the second war. The growth in pre- 
cover- | miums since that time has been spec- 
. ‘tacular. It gave those agents who were 
litera- prepared an opportunity to realize on 
le ma- \<ome of the years of investment that 
agents | they had made when the returns were 
p sales ) more meagre. 

{ Yet even today they continue to bol- 
£004 } ter their position. In hardly any other 
or this | business is so much emphasis laid on 
1 time } education, on doing the job better. 

f high | To those agents who have fought 
ontem- | through the years for higher standards 
nedical { of licensing, for examinations to deter- 
idental | mine competency, etc., grading up of 
vritten | aoents—must seem slow and the job 
>rotec- : still largely undone. Perfection, it is 
. | true, is a long way off, but much prog- 
polio ' ress has been made. As more and more 
it that f people and more and more competent 
> sum- | personnel have been attracted to the 
ational | insurance business and to insurance pro- 
indi- { ducing, the incompetent finds it harder 
of the } to keep going. Competition has helped 
"ptem- | to take care of the less professional in 
fallen } the field. 
yn the 
lisease | Situation in 1915 Recalled 
overall A fire company executive recalls that 
is bet- ¢ when he started in the field in 1915 the 
| majority of agents had other businesses. 
many | But they did not have much to sell. 
z trip- } Fire companies were underwriting prin- 
't take | cipally fire and tornado. The young spe- 
sell, A cial agent made a record for himself 
o an- | by pushing tornado coverage, which 
newly ¢ many insured did not carry. In casu- 
ist be- | alty the agent was selling accident, a 
many | small amount of workmen’s compensa- 
or the | tion and a little automobile. 
where As companies increased and_ broad- 
some | ened coverages, the agent has had to 
have | spend more time on insurance, to under- 
‘stand it, to keep up with the changes 
that have occurred, to learn how to 
measure clients’ growing risks and pre- 
e idea | Scribe for them. When marine cover- 
1 into f age came along, even the agent in the 
hat is} Small town had to learn something 
agent about the insurance on a doctor’s in- 
it the g Struments. When the agent was forced 
group | t© spend more time on insurance, he in- 
them | creased his income. ; 
cover- 4. He learned something else, that the 
ses of | come from the agency grew, was 
sually | steadier than that from real estate, for 
ars of } CXample, and as time went by _per- 
xtend — mitted him to take a little time off. It 
entire § “8S a splendid “maturity years” busi- 
ts the ) 2¢ss. It built into something he could 
point live with more comfortably than he 
under | Could with almost any other kind of 
ecting business. : a 
t can Expansion of insurance to where a 
kind, | ™an may make a good income by de- 
’ | voting his full attention to it does not 
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| 
\A F ull. Time Occupation 
| 


in itself indicate progress. But any 
working underwriter can—and often 
does —expound on the difference be- 
tween many part-timers and the good 
full time producer. 

What does the uninformed, illy pre- 
pared part-time producer do to the in- 
surance company? His business is, to 
begin with, more expensive to handle. 
He does not know how to complete an 
application, he needs more assistance 
from field men, he is apt to give poor 
advice to insured in connection with 
losses. His failure to insure his clients 
adequately and properly constitute a 
slow drag on the business. 

This is not to say that all part-timers 
are incompetent. Part-timers will long 
endure in the business, perhaps always. 
In many a small town insurance still is 
not large enough to support a local 
agent who devotes all his time to that 
alone. But here the demands for knowl- 
edge and service are less in extent and 
kind than in more populated centers, 
even though good service, and skill in 
getting insured to purchase what he 
should have still are needed. 

But there seems hardly any longer 
room for the part-timer who is one be- 
cause he is consistently unable to suc- 
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ceed in insurance even though the po- 
tential is there, or he remains for long 
a part-timer by choice. 

Not all of the changes which have 
occurred in insurance have taken — 
in the coverages. These challeng 
agents to keep up, but in addition have 
is a constant grading up of service 
through competition. Though insurance 
permits the able agent who plans for 
the future to taper off in later years. 
his business is always subject to attack 
by more vigorous, better educated 
agents. This has meant that the older, 
well established agencies have had to 
look to their laurels, bring in young 
blood and thus either grow—or decay. 

The influence of increased numbers of 
competent agents has made itself felt on 
the company side. There it has been 
necessary to provide more service and 
improved service in the field. There has 
been a great call for specialization, for 
field men expert in such side lines as 
U. & O., or unusually well qualified to 
handle certain types of risk. Many an 
agent today knows more about the 
business than the young field man, quite 
a contrast to the way it used to be. 


Agree on Cost Study 

NEW YORK—At a meeting of the 
commissioners subcommittee on mul- 
tiple location risks here major elements 
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engaged in this field 
agreement on a joint cost 
The study will cover transactions 
Oct. 1 through Dec. 31 this year and 
will follow substantially the plan pro- 
posed by the Multiple Location Service 
Office technical committee earlier this 
year. 

Certain criticisms of the study plan 
made by the commissioners subcom- 
mittee are to be given further consider- 
ation by the business as the study pro- 
gresses. It is hoped results of the study 
will be ready for the June, 1952, meet- 
ing of the commissioners. 

Participants in the inquiry into cost 
factors will be America Fore, Travelers 
Fire, North America, Pearl, Aetna Fire, 
Home, Great American, Royal-Liver- 
pool and General Cover Underwriters 
Assn. 


of the business 
indicated 
study. 


C.P.C.U. Designees Honored 


Ten insurance men in that area who 
recently passed the C.P.C.U. examina- 
tion were honored at a luncheon given 
by the Northern California chapter at 
San Francisco. The yg will be 
conferred by Dr. Harry J. Loman, dean 
of American Institute for Property & 
Liability Underwriters, at the all-in- 
dustry luncheon at San Francisco this 
fall. 
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N.A.LC. Latest 


Roster Reflects 
Many Changes 


membership list of Na- 
Insurance Commission- 
Assistant Sec- 


The latest 
tional Assn. of 
ers, aS just prepared by 
retary Hugh Tollack, reflects the 
numerous changes in insurance super- 
visory positions that have occurred in 
recent months. The list follows: 

Alabama, L. L. Gwaltney; Alaska, Neil 

2»; Arizona, Roy B. Rummage: Ar- 
J. Herbert Graves; California, 
Salons y; Canal Zone, E. C. Lom- 
Colorado, Luke J. Kavanaugh; 
Connecticut, W. Ellery Allyn; Delaware, 
Wm. R. Murphy; Dist. of Col., Albert F. 
Jordan; Florida, J. Edwin Larson; 
Georgia, Zack D. Cravey; Hawaii, Wm. 
A. Brown. 
Also: Idaho, 





Leo O'Connell; Illinois, 
J. Edward Day; Indiana, Frank J. Vieh- 
mann; Iowa, Charles R. Fischer; Kansas, 
Frank Sullivan; Kentucky, 








Spalding 
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Southall; Louisiana, Wade O. Martin, Jr.; 


Maine, George Mahoney; Maryland, 
Harvey M. Chesney; Massachusetts, Den- 
nis E. Sullivan; Michigan, Joseph A. 
Navarre; Minnesota, A. Herbert Nelson; 


White; 


John J. 
R. Stone; 


Jesse L. Missouri, 
Leggett. 
Montana, 

3ernard 


Mississippi, 
Cc. Lawrence 
Further: 

Nebraska, 


Holmes; 
Nevada, 


Paul Hammell; New Hampshire, Donald 
Knowlton; New Jersey, Warren N. Gaff- 
ney; New Mexico, Ralph F. Apodaca; 
New York, Alfred J. Bohlinger; North 
Carolina, Waldo C. Cheek; North Dakota, 
A. J. Jensen: Ohio, Walter A. Robinson; 


Oklahoma, Donald F. Dickey; Oregon, 
Robert B. Taylor; Pennsylvania, Artemas 
Cc. Leslie; Puerto Rico, Jorge Font Sal- 
dana; Rhode Island, George A. Bisson. 

South Carolina, D. D. Murphy; South 
Dakota, D. E. Mitchell; Tennessee, M. O. 
Allen; Texas, George B. Butler, life com- 
missioner; Paul H. Brown, fire; Joe 
Gibbs, casualty; Utah, Lewis M. Terry; 
Vermont, Alexander H. Miller; Virginia, 
George A. Bowles; Washington, W. A. 
Sullivan; West Virginia, Robert A. 
Crichton; Wisconsin, John R. Lange; 
Wyoming, Ford S. Taft. 


Ky. Headquarters Changed 


LOUISVILLE—Kentucky Assn. 


of 


A DIRECTORY OF RESPONSIBLE 


Insurance pp ere convention at Louis- 
2 will be held at the Seel- 
bach Hotel rather than the Kentucky 


Nov. 


ville 


as originally planned. 





Evansville Agents Elect 


Jack Strassweg, Commercial 
has been elected president of 
ville (Ind.) 
He succeeds Arnold V. Cain, 
comes chairman. 
clude O. C. 
liam Koenig, 
Myers, 


Shaw, vice-president; 
secretary. 


Advisory Board Meets 





WASHINGTON—The insurance ad- 
board to the Defense Depart- 
for two days and conferred 
with Insurance Director Thomas Kane. 
All board members attended and part 
of the time insurance division officials 
The 
scheduled meet- 


visory 


ment met 


of the armed services attended. 
advisory board’s next 


ing is Oct. 5 





INDEPENDENT ADJUSTERS A 





DIST. of COLUMBIA 


ILLINOIS (Cont) 





DICKSON ADJUSTING CO., INC. 


1627 K St. N. W., 
REpublic 6389 
Washington, D. C. 
Branches 


Pocomoke City, Md. 
Phone 671 


Annapolis, Md. 
Phone 2649 








FLORIDA 





LEHNHARD-BURGESS 


CORPORATION 
MIAMI 


Adjusters for all lines 
Phone 9-4708 2828 Biscayne Blvd. 





Office Phone: 3-2771 Residence Phone: 2-64823 
W. J. ROTHFUSS 
Adjusters Al] Lines 


1m S. Main St. Decatur, If. 


alti 


MICHIGAN (Cont.) 


Agency, 
Evans- 
Assn. of Insurance Agents. 
who be- 
Other new officers in- 
Wil- 
treasurer, and William C. 











J. L. FOSTER 


814 First National Bank Building 
Springfield, Illinois 
Automobile - 


Fire - Casualty 








INDIANA 


MICHIGAN ADJUSTMENT BUREAU, INC. 


‘s@ N. Capitol Ave., Lansing 7 
Phone 21687-8 
A. H. a, | Manager 


Detroit Saginaw Kalamazoo 
Battle Creek Grand Rapids Flint 
Benton Harbor Traverse City 








NEVADA 





R. L. GRESHAM & CO. 


General Insurance Adjusters 
Riza Phones 4733—6164 
410 E. Carson Avenue 
LAS VEGAS, NEVADA 
Servicing 2. Le gage: = 





Y\ western Utah—Ki Arizona 
“oH and Needles, "California. 








MIAMI 
RAYMOND N. POSTON 
Adjusters all lines 
462 Congress Bldg., Telephone 89-6449 


Regular Key West Service; Refer Losses to 
Miami Office 








INSURANCE CLAIM SERVICE 
Chanticleer Building, 24 North 6th Street 
Terre Haute, Indiana 
Phone Crawford 8288 
22 years experience operating in eastera 


lHinois and western Indiana. 
Legal personnel, all types of claims and losses. 








GEORGIA 





JOE H. BREWER 


All Casualty Lines 
Specializing in auto liability including 
common carrier. 


Lamar 2745 


223 Peachiree Street Atlanta 








ELLINOIS 





Adjusters All Lines 


E. S. GARD & CO. 


Chicagoland Claims—Since 1920 


175 W. Jackson Blvd. WAbash 2-8880-1 








Tel. HArrison 7-9381 


JAMES J. HERMANN CO. 
175 W. Jackson Blvd. 
CHICAGO 4 
General Insurance 
Adjusters 
Aurora, IllL—P. ©. Box 18 
Kaneville 4891 
Joliet, I1l.—226 Herkimer Bt. 
Joliet 3-6704 








IOWA 





H. E. LICHT 
ADJUSTMENT SERVICE 
818 Higley Building 
Cedar Rapids, Iowa 
Office Phone 3-5311 


Fire — Extended Cove 
Automobile — Inland Ma 
Casualty — Aviation 











Office Phone 8-4936 Residence Phone 5-4958 


CLARENCE P. ZIELKE 
Adjuster since 1918 
Casualty — Surety — Fire 
and all allied lines 


3523—6th Avenue Des Moines 13, lowa 


NEW YORK 





TOPLIS & HARDING, 
WAGNER & GLIDDEN, INC. 


Insurance Adjustments 


All Lines 
OChicage Bostos New Yerk 
Los Angeles Detreit 








O. R. BALL, INC. 
Fire — Inland Marine — 
Allied Lines 
1542 Hanna Building 
Cleveland 15, Ohio 
Phone: SUperior 1-7850 














MARYLAND 


aes & COMPANY 
Automobile — Casualty 
T™4 W Building 


illiamson 
Cleveland 14, Ohio 
Phone Main 5882 





Ialand Marine — Aviation 








Dickson Adjusting Co. 


ST ae 42 State Circle | 1400 S. Market St. 
<)eS” Phone 2649 Phone 671 
> Annapolis, Md. | Pocomoke City, Md. 


Home Office 
1627 K St. N.W., Washington 6, D. C, 














Ma Phone REpublic 6389 





MICHIGAN 


THOMAS D. GEMERCHAK 
Insurance Adjustments 
Lines 


416 Citizens Bldg., Cleveland 14, Ohio 
Phones Off. Su. 1-2666—Res. Fa. 1-9442 





OKLAHOMA 





Phone HArrison 7-323 


THOMAS T. NORTH, INC. 


Adjusters All Lines 





Vl, 115 W. Jackson Blvd. Chicage 4 








Rebert M. Hill, Pres. €. B. Bystrom, Vice-Pres. 


- The Robert M. Hill 
y Co., Inc. 


Wl INSURANCE ADJUSTERS 
130¢ fenobscot Bidg., Detroit 24, Michigas 











Woodward 5-6650 


Cc. R. WACKENHUTH AND SON 
ADJUSTERS FOR THE COMPANIES 
ALL LINES 


$87 Orpheum Building, Tulsa, Oklahoma 
Phones 2-546 4-3858 
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New Hearing to Be | 
Held in N.C. on 
Deductible Plan 


RALEIGH, N. C.— Commissioner | 
Cheek has scheduled another public 
hearing Oct. 16 on the Chubb & Son | 
deductible fire insurance plan at the 
request of North Carolina Rating Bu. | 
reau. i 

The rating bureau already has dis- | 
allowed the plan filed by Federal offer- 
ing deductibles ranging from $5,000 to | 





$250,000. However, Federal appealed 
and after a public hearing, Commis- 
sioner Cheek announced July 16 that 


he had approved the plan. 

William T. Joyner of Raleigh, gen-) 
eral counsel for the rating bureau, said 
the request for a rehearing “is made on| 
behalf of the bureau and also on be- 
half of such members of the bureau | 
as may see fit to appear or be repre- | 
sented at the rehearing. The primary 
reason for this request is that this is 
a matter of such great importance to } 
the insurance industry, agents and the | 
insuring public, that its implications are | 
so widespread, that the possibilities of } 
misunderstanding and confusion are so 
great as to justify a fuller and more 
widely advertised hearing than was 
heretofore held, and at which the nu- 
merous important questions involved 
can be discussed in the light of the 
explanations of the proposed plan and 
the supporting statistics which were 
presented first by the proponents at the 
hearing heretofore held.” 

Commissioner Cheek said 
opposition at the first hearing, held | 
Feb. 15, was “based principally upon 
the effect such a plan would have on 
the fire insurance business in general 
and the fear that introduction of such | 
a plan in the fire insurance business { 
might encourage self-insurance, or re- 
sult in the development of similar plans 
which would adversely affect the fire 
insurance business.” In the next hear- 
ing, he said, he thought opponents 
should “go further and explain wherein 
the approval of such a plan would 
adversely affect the insurance buying 
public.” 


the only ! 








Give Program for Mutual 
Loss Men at New Orleans 


Speakers at the Loss Managers Con- 
ference at New Orleans Oct. 17-19 
under the auspices of Mutual Loss Re- 
search Bureau include Gordon Davis, 
manager of M. L. B.; V. A. Snyder 
of Main & Baker of Minneapolis on 
procedure for the independent adjuster 
in handling catastrophe losses; John A. 
Arnold, president of National Retailers 
Mutual; D. T. Hawkins on the agree- 
ment of guiding principles; William 
Rodda, Transportation Rating Bureau, 
on the comprehensive dwelling endorse- 
ment; H. E. Clarkson, Jr., of North- 
western University, on letter writing: 
John D. C. Roane, president of Na- 
tional Assn. of Independent Insurance 
Adjusters; F. D. Hawkins, Liberty 


Mutual. 
Improved Risk 


Edward 
Mutuals is the gathering. 


Standard Excess Bills 
Become Law in Missouri 
JEFFERSON CITY, MO. — Gov- 


ernor Smith of Missouri has signed 
three bills relating to placement of ex- 
cess lines. These measures were spon- 
sored by the insurance department and / 
are patterned after excess line legisla-| 
tion passed recently in many of thel 


other states. | 
INSURANCE COUNSEL 


INE’ 
H Service Since 1908 


a ger ge copies available to all 
legal and claim officials. 1951 editions 
available now. HINE’S, First Nat‘l Bank 
Bldg., Chicago 3, Illinois. 
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Accident-Health Offers 
Big Field for Agent 


(CONTINUED FROM PAGE 10) 


whether his company offers a so-called 
catastrophe policy or not. 

These promotional stimulators may 
lead to writing higher premium bread 
and butter type A. & H. business. These 
are the policies written on family heads 
providing year round cover against loss 
of income, medical reimbursement, in- 
demnity for death and disability, and so 
forth. 

What are the other facts of interest 
to an agent who puts additional time 
into A. & H.? There are many. Here 
are a few: High commissions, immediate 
opportunity to build an ever increasing, 
easily renewable, account that becomes 
almost a life time annuity, unlimited 
field of prospects, less competition than 
in other lines, good persistency of the 
business, development of good will and 
appreciation, a door opener to other 
lines, easy to — and service (mak- 
ing it a form of A . & H. or life insur- 
ance for an agent’s wife since the busi- 
ness is something she can take care of 
if he is disabled or dies.) 





July Fire Losses Off 
1.4%, From Previous Year 


NEW YORK-—July fire losses are 
estimated by National Board at $52,- 
200,000 which is 1.4% below the estimate 
for July, 1950. 


Merit Rating Plan Upheld 


American Farmers Mutual Auto of 
Des Moines has been sustained by a de- 
cision of Judge Ladd of Polk county on 
the legality of its merit rating plan. The 
plan was introduced in 1939 but in 1950, 
subsequent to the enactment of rate reg- 
ulatory legislation, Sterling Alexander, 
while commissioner, found that the plan 








Check these points — 


Centrally located just 45 minutes 
from the heart of Chicago in 
suburban Highland Park. 

Stately Georgian buildings sur- 
rounded by 21 beautiful wooded 
acres overlooking Lake Michigan. 
No commercial distractions, no 
city turmoil. Keep your men to- 
gether in a quiet “country home” 
work-inspiring atmosphere. 

Privat2 beach and every recrea- 
tional facility on the grounds or 


= = 


close by. 
No extra charge for use of ball- 
¥ room and conference rooms of 


varying sizes. 


Convention or sales groups given first prefer- 








ence year ‘round. Write for full information. 


Moraine on-the-Lake 


HOTEL 


HIGHLAND PARK 


ILLINOIS 
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was illegal and ordered that it be dis- 
continued. He charged that it is unfair 
and discriminatory. The company has 
been operating since then under an in- 


junction. The plan embraces a no claims 
bonus of 10% and this increases to a 
maximum of 40% after a four-year 


claim-free period. 





Supervision Is Divided 

America Fore, because of steadily 
growing business in the eastern depart- 
ment, has separated the secretarial su- 
pervision of the New England states 
and New York state. 

Secretary LeRoy T. Brown, who has 
heretofore supervised both divisions, will 
now devote his attention to New York 
state, with Long Island and greater 
New York City separate from his ter- 
ritory. 

Secretary John T. Horan will assume 
supervision over the New England states 
and Long Island. He has had many 
years of field experience in New Eng- 
land. He has been with America Fore 
since 1920. 


William Vickers Named 


William Vickers has been appointed 
inland marine superintendent for Na- 
tional Fire in the Pacific Coast depart- 
ment. He was at one time at the head 
office of American and then was inland 
marine superintendent for Employers 
Fire at Boston. 








Mason to Portland Post 


Lloyd H. Mason, who has been with 
the Lloyds department of Swett & Craw- 
ford at Seattle, has been transferred to 
Portland as manager of the fire depart- 
ment there. He was for 17 years at the 
home office of Springfield Fire & Ma- 
rine. 





Expands in Australia 


North America has opened an office 
at Brisbane, Queensland, Australia. Of- 


fices are also maintained at Sydney, 
New South Wales, and at Melbourne, 
Victoria. 


Talk on Legal Responsibility 

A talk on “Legal Responsibility of 
the Insurance Producer” will be given 
by John S. Bolton, Los Angeles insur- 
ance attorney, before Oakland (Cal.) 
Assn. of Insurance Agents Aug. 21. Mr. 
Bolton formerly was a special agent in 
southern California. 





May Move to Topeka 


Kansas Farm Bureau and its two 
affiliated insurers, which reportedly suf- 
fered more than $100,000 damage in the 
July flood at Manhattan, are said to 
be considering moving their offices to 
Topeka. 


M. & M. Hires St. Paul Life Man 


William C. Raitt has been named 
manager of the life department in the 
St. Paul office of Marsh & McLennan. 
Mr. Raitt has been with Aetna Life in 
St. Paul. He is a law graduate of Uni- 
versity of Minnesota and served in the 
army. 








Hartford Accident has appointed A. D. 
Phillips as chief accountant and R. B. 
Dwyer as assistant chief accountant, 

General Adjustment Bureau “has 
opened an Office in the Exchange Bank 
building at Natchitoches, La., with E. 
Dewey Black as manager. 

The Cerre agency of Detroit has moved 
to a new location at 15523 Mack avenue. 

30b Fullinwider has sold his local 


agency at Wichita to the Lyle D. Cone 
agency and is now with the Fullinwider 
agency at Eldorado. 

Mrs. Ruth Wildt, Security, has been 


named president of Insurance Women of 
Denver; Mrs. Phyllis Mormor, vice-presi- 
dent; Mrs. Christine Young and Miss 
Edna Shelley, secretaries, and Miss Marie 
Ansberry, treasurer. 

A new agency partnership known as 
Martini-Cooper has been formed at St. 
Helens, Ore., by Russell Martini and N. T. 
Cooper, who resigned recently as special 
igent in Oregon for General of Seattle. 

The Seymore & Bailey agency, Suther- 
lind, Ore., has been purchased by C. A. 
Petherick, formerly of Ashland, Ore. 











AGENTS APPLAUD 


GOLD MINES ON MAIN STREET 


The following are extracts from letters on file in our office. We 
could quote from many, many more but, in substance, they all 
say the same thing. Gold Mines On Main Street has made a 
hit in the insurance business: 


“| have just finished reading Gold Mines On Main 
Street. You have done a grand job in portraying 
the facts which some of us know so well about 
Mutual insurance, and for those who don’t, it will 


give a guide post for their future.” 
(Illinois) 


“| have studied it very carefully in its entirety. 
has cleared up some matters in my mind that had 
been of some concern to me for some time on 
Mutual insurance. | would like to make an agency 
connection with your Company. | think your book 
is wonderful.” 


(Oklahoma) 


“| want to congratulate you on an excellent job 
of telling the story of Mutual insurance to present 
and prospective agents. It is a wonderful book.” 

(Georgia) 


“Thanks a million for our copy of Gold Mines On 
Main Street. Not only has everyone in the office 
read and enjoyed it but we are using extracts from 
it in our weekly radio broadcast, very successfully, 
we think.” 

(Louisiana) 


Gold Mines On Main Street will be sent, without charge, to 


anyone in the insurance business who requests a copy on his 
business stationery. 


Tue Lumeermens Murtuar 
Insurance Company 


Russell Davis, Vice President 


MANSFIELD, OHIO 
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- act a seen 
outstanding service during the past year Fincher, Jr.. who has been connected 
NEWS OF FIF p MEN in public relations. Mr. Girard has long with the Turner organization for a good ( 
been particularly active with local many years in the general cover depart- 
agents throughout Wisconsin in the fight ment. cammemmaniaaiss 


Pearl Intensifies Field 
Supervision of N. Y. State 


Pearl has divided the field super- 
vision of eastern New bbe by transfer- 
ring State Agent W. F. Bischoff from 
Syracuse to Albany and appointing 
Gordon O. Kinne as special agent at 
Syracuse in charge of the central sec- 
tion of the state. State Agent Sped- 
ding, at Buffalo, continues to have super- 
vision of western New York state. 





— 


Mr. Kinne’s headquarters are in the 
Paramount building. He attended Syra- 
cuse university and after three years 
in the army was with the Syracuse 
local agency of McClusky, Haylor & 
Haun. Later he was in the field with 
Syracuse headquarters for Firemen’s 


Plaque to Harvey Girard 
Wisconsin Fire Underwriters Assn. 

has presented Harvey Girard, state agent 

of Providence Washington, a plaque for 





WANT ADS 











make payment in advance. 


Rates—$|3 per inch per insertion—| inch minimum. Limit—40 words per inch. Deadline 5 P. M. 
Monday in Chicago office—175 W. Jackson Bivd. 


THE NATIONAL UNDERWRITER — FIRE & CASUALTY EDITION 


Individuals placing ads are requested to 








FOR 
THE AMBITIOUS MAN 


Who is looking for opportunities in 
the casualty insurance business that 
presently seem far away; this com- 
pany may have just what you are 
seeking. We are interested in bring- 
ing several young men into the com- 
pany now as salesmen where promo- 
tions for managerial and executive 
work can rapidly be earned. Imme- 
diate placement can be made at 
Cincinnati, Chicago, St. Louis, Cleve- 
land and other Mid-west locations. 
For record of company’s growth and 
financial condition, refer to the Argus 
Chart or any other factual trade pub- 
lication. Direct applications to .. . 


Personnel Department 
Manufacturers & Merchants Indemnity 
Company 
35 East Seventh Street 
Cincinnati 2, Ohio 








ADJUSTER — LIABILITY 


A well-established growing insur- 
ance company operating in the 
western states needs an experienced 
aggressive liability adjuster who is 
capable of supervising a new de- 
partment and the training of other 
adjusters. College graduate pre- 
ferred, age 30 to 45. Headquarters 
in Los Angeles. Interview to be 
conducted in your community. 
Please state complete educational 
and business background. 

Write Box G-56, The National 
Underwriter, 175 W. Jackson Blvd., 
Chicago 4, Ill. 








WANTED 


Competent Manager for Accident and Health 
Department of well-established New England 
Multiple Line Company. First letter must give 
details covering experience, age, present and 
former employment. Box G-38, The National 
Underwriter, 175 W. Jackson 'Bivd., Chicago 








WISCONSIN A&H GENERAL 
AGENCY 


contract wanted providing company financial 
assistance. Youn employed Special Agent 
with excellent sales record in A&H, Hospital- 
ization and Surgical coverages wants 'to relocate 
in home state. Please give details of availabie 
plans. Address G-70, The National Underwriter, 





PASADENA OFFICE SPACE 


Office space available in Class "A" building on 
most important corner in Pasadena. From 200 to 
20,000 square feet. Parking. Write T. D. Rogers, 
9014 Wilshire Bivd., Beverly Hills, California. 








AVAILABLE 


Junior Executive under 40 seeks change for per- 
sonal reasons. Home Office schooled (Hart- 
ford, Conn.), well versed in Production, Under- 
writing and Claims. 15 years’ experience in 
Fire, arine, Casualty and Bonds. Draft ex- 
empt. Best of references. Address G-72, The 
National Underwriter, 175 W. Jackson Blvd., 
Chicago 4, Ill. 








WANTED 


Man or woman with fire experience as assistant 
underwriter. Growing organization offers good 
starting salary and excellent opportunities for 
rapid progress. Numerous employee benefits. 
Air conditioned office. Address G-63, The Na- 
tional Underwriter, 175 W. Jackson Blvd., Chi- 
cago 4, Illinois. 








AVAILABLE 


Insurance executive background 25 years ex- 
perience every phase of business except life 
will accept new connection at salary not less 
than $10,000.00. Presently employed with re- 
muneration approximately above stated. Prefer 
to live in south but will go anywhere. Address 
G-65, The National Underwriter, 175 W. Jack- 
son Blvd., Chicago 4, Illinois. 








SURETY EXECUTIVE 
This is an important position in the home office 
of an established stock company group located 
in a metropolitan center an hour and a half by 
air from New York City. Individuals should 
possess a sound seasoned surety background. 
This is a most unusual opportunity. 
Please reply giving complete resume. All replies 
will be treated confidentially. Address G-67, 
The National Underwriter, 175 W. Jackson Blvd., 
Chicago 4, Illinois. 








WANTED 


Inland marine underwriter, 35 years old, mar- 
ried, desires change to travel as inland marine 
special agent. will, relocate any territory other 
than Chicago. I5 years experience in western 
department and agency. Address G-71, The 
National Underwriter, 175 W. Jackson 'Blvd., 
Chicago 4, Illinois. 











175 W. Jackson Blvd., Chicago 4, Illinois. 


MILITARY INSURANCE BROKERS 


Nation-wide organization with very complete 
facilities for all insurance needs of Armed 
Forces Personnel desires Brokers near all mili- 
tary and naval establishments. Please advise 
name of post, base or station on which you 
ropose to solicit. Address G-68, The National 
ao 175 W. Jackson Blivd., Chicago 
, Hlinois. 








WANTED — EXPERIENCED 
ADJUSTER 


Preferably with fire and casualty training, age 
about 30. This opening is with a progressive 
independent organization serving the State of 
Michigan. Good opportunity for advancement. 
Please give age, marital status, education, ex- 
perience and references in first communication. 
Also have opening for a trainee. Address G-53, 
The National Underwriter, 175 W. Jackson 
Bivd., Chicago 4, Ill. 











to retain and regain city and county fire 
business in competition with the Wis- 
consin state fire fund. A similar award 
was presented last year to J. R. Loss- 
man, state agent National Union, for 
outstanding service as chairman of its 
public relations committee. 


American Revises 


Indiana Setup 
The Indiana field 


American has been 
the retirement on 
pension of State 
Agent George R. 
Pritchett. Special 
Agent Martin E. 
Myers has re- 
signed as special 
agent in Indiana 
and is replaced by 
Charles P. Kuffel, 
who has been 
transferred from 
-Wichita and as- 
signed to the 
northern Indiana 


supervision for 


revised 


following 





field. . 
Francis P Charles P. Kuffel 
Kneeland has been appointed special 


agent replacing Mr. Pritchett in western 
Indiana. Robert F. Young continues to 
handle southern Indiana. Charles F. 
Hogan is named special agent for west- 
ern Kansas, succeeding Mr. Kuffel. 

Mr. Kuffel was with the Missouri 
Inspection Bureau and was in the IIli- 
nois field for National Union for some 
time. Mr. Kneeland has been traveling 
in northern Illinois for American. Mr. 
Hogan has had rating bureau and field 
experience. 


DeWitt Goes with Resolute 


E. M. DeWitt of Columbus has been 
appointed special agent for Ohio of 
Resolute of Hartford. He has been in 
the Ohio field for 28 years. 


Indiana Outing Sept. 13 


Indiana Blue Goose will hold its an- 
nual South Bend outing Sept. 13 at Four 
Lakes Country Club at Adamsville, 
Mich. 


Winegar Given Fresno Post 


Leonard F. Winegar has been named 
special agent in the San Joaquin Val- 
ley for Phoenix-London, with head- 
quarters at Fresno, Cal. He succeeds 
Jack A. Hockman. 


Ward in Wisconsin Field 


Richard A. Ward, who has been with 
the western department of Boston and 
Old Colony, has been transferred to 
Milwaukee as a special agent to assist 
Thomas A. Hites, Wisconsin state agent. 





Fireman's Fund Changes 


William M. Ray has been transferred 
by Fireman’s Fund from Tennessee to 
Wisconsin. S. Lawrence Warren, Jr., 
is appointed special agent at Nashville. 
He has had extensive rating bureau ex- 
perience. 


F.P. Exhibit for Minn. Fair 


ST. PAUL — An ‘extensive fire pre- 
vention exhibit is being set up jointly 
by Minnesota Fire Prevention Assn. 
and the Minnesota public relations com- 
mittee for showing at the Minnesota 
state fair, opening Aug. 25 and con- 
tinuing through Labor Day. 


A. H. Turner Field Changes 


Barney S. Dunlap, who has traveled 
in Georgia for a number of years for 
the Atlanta managerial office of A. H. 
Turner, has been transferred to Vir- 
ginia with headquarters at Richmond. 
He is replaced in Georgia by A. M. 





N. Kemph, who has been an 
underwriter at the headquarters office, 
is being sent to Alabama to assist Spe- 
cial Agent Frank H. Dobbins. 


Jensen Goes with Blakely 


J. S. Jensen, for some 25 years with 
Fire Association in Kansas, past most 
loyal gander of the Blue Goose and 
active in field club and Fire Prevention 
Assn. affairs, has been named manager 
of the fire department of C. G. Blakely 
& Co., Topeka general agents. 





Opens San Diego Unit 


Fire Association opens a complete 
service office in the Spreckels Theatre 
building, San Diego. This will be super- 
vised by Special Agent Arthur Banker, 
under jurisdiction of George J. Simp- 
son, manager at Los Angeles. 

Special Agent George Murray Carl- 
son has been placed in charge of the 
territory other than San Diego county, 
formerly serviced by Mr. Banker, Mr. 
Carlson’s will be at Los Angeles. 


O'Donnell L. I. Special Agent 


America Fore has appointed Bernard 
J. O’Donnell special agent in Nassau 
county, L. I. He has served in that ter- 
ritory since 1948 as special agent of the 
engineering department. He has been 
with America Fore since 1929 and served 
overseas during the war. He will con- 
tinue his sional at Jamaica, 


J. E. Frazier in in New Post 


Joseph E. Frazier has joined the Pfalz 
& McGraw general agency at Detroit 
to engage in field work. He was for- 
merly with ‘Republic of Dallas and has 
had many years’ experience in the Mich- 
igan field. 


Nicholson in E. Texas Field 


James A. Nicholson, who has been 
with the Dallas service office of North 
America, has been transferred to Hous- 
ton as special agent for east Texas. 

John H. Nabors, who has been special 
agent at Houston, has resigned to enter 


local agency work at Winsboro, Tex. 
Abbott to N.Y. for Firemen’s 
Leo Abbott, special agent of Fire- 


men’s at Providence the past year, has 
been transferred to Syracuse, N. Y., 
as special agent, working with J. Russell 
Langwig, state agent. Mr. Abbott, who 
succeeds Gordon O. Kinne, formerly 
was special agent at Albany for Fire- 
men’s and trained there. 


Robert Bezucha, San Antonio special 
agent of Hartford Fire, spoke to the 
Fredericksburg (Tex.) Rotary Club on 
public service organizations and showed 
the Underwriters Laboratories film on 
“Dangerous Fires.” 


The Austin puddle of Alamo Blue 
Goose will hold an outing for members 
and their families at Barton Springs 
Aug. 25. 


Missouri Fire Prevention Assn. has 
scheduled an inspection of Palmyra for 
Sept. 13. 








Three More Cal. Speakers 


Three additional speakers have been 
announced for the annual meeting of 
California Assn. of Insurance Agents 
Oct. 29-31 at Los Angeles. 

Rhea Hurd, advertising manager of 
American-Associated, St. Louis, will 
talk on “How to Avoid Hit-and-Run 
Advertising;” Charles McKeand, direc- 
tor of industrial relations of Merchants 
& Manufacturers Assn., on “What the 
Average Business Man Expects from 
His Insurance Agent,’ and Earnest 
Schag, Jr., 18, a sophomore at Univer- 
sity of Southern California, on “Valley 
Forge to Korea.” 
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COMPANIES 


Mashek St. Paul Assistant 
Sec’y: Drake to Home Office 


Walter H. Mashek has been appoint- 
ed assistant secretary of St. Paul Fire 
& Marine and Mercury. He started in 
the banking business at Lidgerwood, 
N. D., in 1918 and entered the insur- 
ance business in 1926. He joined St. 
Paul in 1936 as state agent for South 
Dakota at Sioux Falls and in 1948 was 
transferred to North Dakota as man- 
Last May he was transferred to 





ager. 
oe home office as executive assistant in 
the fire department. 

As assistant secretary he will be in 
charge of fire operations between the 
Mississippi river and the Rocky Moun- 
tains. 

Carl B. Drake, Jr., has been trans- 


ferred to the automobile department of 
the home office. He joined St. Paul 
in 1941, working in various departments 
of the home office until 1947 when he 
was assigned to Chicago as_ special 
agent. In 1950 he was appointed state 
agent for central Illinois. 


R. E. Stephenson Named 


R. E. Stephenson has been elected 
secretary-treasurer of Insurors’ Corp. 
of Dallas. He has been with Continental 
Fire & Casualty. 


Resolute Half-Year Figures 


Resolute Fire wrote $6,013,111 of net 
premiums the first six months, off about 
37.5% from the same 1950 period. The 
decline was attributed in a large part to 
the effect of regulation W on the pur- 


chase of new automobiles. 
Capital and surplus June 30 were 
$2,541,047, compared with $2,157,265 


Dec. 31. Unearned premium reserves 
were $10,312,000 and assets $14,885,420. 


Beneficial Fire & Casualty, Los An- 
geles, has been granted a multiple-line 
license wall ‘Texas. 


2°, of Pemeen Flood hess 
Covered by Inland Marine 


(CONTINUED FROM PAGE 2) 
lect, it is a real problem for the ad- 
juster. 

The railroads, of course, are chiefly 
relying on the “act of God” defense. 
Some of the railroads do have insurance 
for their bill of lading liability, and 
this with a $50,000 deductible. Subroga- 
tion is being taken automatically on all 
railroad claims as a routine matter. 
Partly this is because some of the 
shippers’ policies state that there is no 
liability unless the claim is declined 
by the carrier. Once the amount of loss 
is determined, the subrogation action 
will be reviewed in each case and only 
where there a good claim will a 
suit be pressed. 


1s 


Carload Losses Run High 


The bulk of the inland marine claims 
at Kansas City will be made up of rail- 
road losses. Some of those that have 
been estimated so far include a car- 
load of drugs and sundries for $82,000, a 
carload of succotash, $10,000; binding 
twine, $17,000. 

Because most of the 
industrial district, there 
tically no PPF claims. 

Rates for grain transit 
amazingly low, running 4 ) 
cents a car with a liability per car of 
approximately $4,000. However, the ex- 
perience on this business has until now 
been very good. Ordinarily the railroads 
have paid losses of this kind as a good 
will measure, but the Kansas flood is of 
such proportion that this could not be 


loss was in the 
will be prac- 


policies are 
cents or 5 


done. This is the first time that the 
insurers have had to stand any sizable 
loss on the grain policy. There have 


been efforts in the past several years to 
get the rates raised, 
been 


but the experience 
an obstacle. It 


record has is 








almost certain that in 1952 the rates 
will be up. 
There are a number of contractors 


equipment floaters involved in the flood. 
Tractors and other equipment in some 
cases are buried completely under mud 
and silt, and it necessary to leave 
them there until roads are built so that 
when the equipment excavated it 
can be moved immediately and repaired 
before rust action begins. Most of 
these losses will be 90% and upwards. 

There are also a number of laundry 
and dry cleaners’ bailee policies. One 
rule of thumb on these losses is $50 
a customer for a dry cleaning establish- 
ment, and for a laundry about $70 per 
customer, 


is 


is 


Aetna Fire Group 
Has Big Gains 
in Six Months 


The midyear report to stockholders of 
Aetna Fire group shows a gain in as- 
sets for the six months of $6,253,568 
while net surplus showed a loss of $783,- 
481. Assets now total $194,658,799 and 
the surplus is $36,084,047. 

Premiums written for all companies 
in the first six months totaled $62,781,- 
an increase of $9,355,602. The 
earned premiums were $53,231,767, a 
gain of $4,840,887. Losses incurred were 


567, 


$27,533,411, up $4,604,743. The loss 
ratio on an incurred to written basis 
was 43.8% and on an incurred-earned 
basis was 51.7% Expenses incurred 


amounted to $28,264,506, an increase of 
$3,845,371. The expense ratio to written 
premiums was 45.0%. 


The group showed a ere in- 
crease in premiums of 17.! U nearned 
premium reserve is $100, 995 ,652, an in- 
crease of $9,549,800. eens income 
for the first six months was $1,993,788, 
a gain of $44,289. 

Aetna Fire, in the first six months, 
had written premiums of $35,262,610, 
an increase of $6,452,164. Premiums 


earned were $30,354,844, a gain of $2,- 
896,137. Losses incurred were $15,098,- 
716, an increase of $2,314,260. The 
earned-incurred loss ratio was 49.7, and 


the expense ratio to written premiums 
was 42.6% on expenses incurred of 
$15,034,265. : 

Century Indemnity in the first six 


months had written premiums of $16,- 
076,423 and losses paid of $6,475,178. 
Unearned premiums were $2,997,166, 
and the company had an underwriting 


loss of $1,826,391. Surplus of Century 
was $5,645,450, a decrease of $1,260,967. 
Aetna Fire’s indicated liquidating 


value June 30 was $91.17 a share on a 
consolidated basis. This compares with 
$88.14 on Dec. 31 and $82.99 on June 
30, 1950. The stock is currently being 
quoted in Hartford at $57 bid and $59 
asked 


Card Completed for Oregon 
Agents Annual Meeting 


completed 
Insurance 
24-25 at 


Arrangements have been 
for the Oregon Assn. of 
Agents annual convention Aug. 
Baker. 

The Friday morning program will be- 
gin with an address of Commissioner 

Taylor of Oregon on “Insurance Trends 
and Agents’ Responsibilities.” Early T. 
Newbry, Oregon oncovinty of state, will 
talk on safety, and President Melvin J. 
Miller of the National association will 
discuss “Our Mission.” 

In the afternoon there will be a sales 
talk by Tony Whan, president of Pa- 
cific Indoor Advertising Co.; a talk on 
“New Coverages with Changing Times,” 


by A. V. Holman, secretary of Amer- 
ica Fore at San Francisco, and a dis- 
cussion of extended coverage by Percy 


P. Lynch, secretary at San Francisco 
of Great American. 
There will be a cocktail party and buf- 


fet dinner in the evening. 


Saturday morning the program will 
start with a cowboy beefsteak break- 


fast. At the business session the officers 





and committee chairmen will report and 
the new officers will be elected. The 
afternoon will be given over to enter- 
tainment and the banquet and _instal- 
lation of new officers will be that 
evening. 


Moller to Elkhart Bank 


Richard W. Moller, who has been in 
insurance work for 30 years, has be- 
come assistant manager of the insurance 
department of the St. Joseph Valley 
Sank at Elkhart, Ind. For years 
he has been in the field special 
agent for the Employers group and 
Great American and more recently for 
Stone, Stafford = stom Stone of Indianapolis. 


America Fore 0 Use Kachel 


s ; Kachel has been advanced to 
Wisconsin state adjuster for America 
Fore, with headquarters at Milwaukee. 
Mr. Kachel, who has been with the com- 
pany there, succeeds Lawrence H. 
Sowers, who has gone with Fireman’s 
Fund as assistant general adjuster in 
the western department. 


25 


as 


Sidney 


Visitation Tour in So. Cal. 


Robert E. 
urer, and Gene 
and W. G. Wilson, directors of Cali- 
fornia Assn. of Insurance Agents, have 
teamed up to conduct regional meeting 
type visitations with local associations 


Dawson, 
Alair, W. 


secretary-treas- 
R. Van Dusen 


15 
in southern California. They started 
Aug. 7 and conclude Sept. 25. Topics 
discussed at each meeting include in- 


stallment payment of premiums, compul- 
sory auto insurance, accident prevention, 
legislation, group writing, town in- 
spections, public relations and the com- 
ing convention of the state association. 

The itinerary includes Arcadia, Whit- 
tier, Pasadena, Beverly Hills, Ingle- 
wood, Santa Barbara, Long Beach, Al- 
hambra, El Monte, Glendale and River- 
side-San Bernardino. 


Mrs. Roberta Ritter, 
connected with the fire 
partment of Thompson, 
& Powers of St. Louis 
is retiring. 


L. F. Meyers, former Dodge 
local agent, has resigned his 
with Reconstruction Finance Corp. at 
Kansas City to seek the nomination as 
Democratic national committeeman for 
Kansas. He was a candidate for lieu- 
tenant governor at the last election. 


who has been 
insurance de- 


Kincade, Hill 


for 26 years, 


City 
position 


_ Garrett & R eed, Tiffin, 0., has changed 
its name to Garrett-Reed-Felton. The 
members are C. Scott Garrett, Earnest 
L. Reed and William C. Felton. 

Norman W. Adams, Jr., of Warren, 0O., 
has become partner in his father’s 
agency here. 

Stewart-Britton, Inc., Akron, 0O., 
been purchased by Tower Agencies. 
C. Bliss is president 

Horace has purchased the 
cy of the Frank Flower 
City, Kan. 
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As a youth you yearned for a BALANCE. 
The sense of BALANCE of an insurance 
agency today is representation of large and 
medium-sized companies. We can give it 


to you—why not write us now? 


BALANCE 





THE CAMDEN 


Fire Matic 


CAMDEN, NEW 


NOW IN OUR SECOND CENTURY OF 


JERSEY 
SERVICE 
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EDITORIAL 


COMMENT 


PERSONAL SIDE OF THE BUSINESS | 





Management Control of Personnel 


This is a good time for home and 
local insurance production offices to 
survey all employes carefully and grade 
them for desirability. An employe shou!d 
be kept if possible. He is a key per- 
former, knows his job, accepts re- 
sponsibility and delivers the goods. He 
should continuously be recognized both 
in salary and consideration so that he is 
unlikely to be tempted by an outside 
offer. 

A point frequently overlooked is that 
the more intelligent a person the 
more frequently he demands above all 
else the feeling of satisfaction in his 
work. Unless a first class man is get- 
ting a deep sense of well being out of 
performing his work, he is subject to 
the blandishments of an outside offer 
at the same or less money. 

Grade A employes who have the spe- 
cial knowledge and know-how required 
for a job iiterally cannot be immediately 
replaced. If these employes are to be 
retained, their thoughts and moves 
must be anticipated by the treatmeat 
that they are to receive from their 
employers. 

In most organizations, the executives 
would be pleased if 60% of their em- 
ployes could be graded as B. These 
would be the employes who are steady 
but not spectacular performers, who 
can be depended upon for doing some- 
what better than a perfunctory job and 
who respond intelligently to direction. 


is, 


Very often the grade B employes can 
be retained by careful thought to the B 
group as a whole. This is in contrast 
to retaining the A group. Those who 
are in the A group may require indi- 
vidual attention. 

In the C group could be classified 
those the management would replace 
without delay if A or B possibilities 
were available. Those in the C group 
are often retained because the manage- 
ment does not know where to obtain 
readily replacements likely to prove 
more efficient. 

In the D group would be those sched- 
uled for dismissal. 

With or without a third world war, 
the coming year is sure to be one of 
employe strain. Within the next year 
something like one-fifth or one-fourth 
additional purchasing power is to be 
pumped into the national income by the 
preparedness program. If managements 
or home and local production offices 
are to retain any of the power of de- 
ciding whether an employe remains or 
goes, there must be pre-thinking and 
pre-acting by management before actual 
offers come to employes. 

Management can grade employes to- 
day and then treat them in a way to 
retain a major part of the decision mak- 
ing as to whether they stay or leave. 
Unless that is done, the decision mak- 
ing power on staying or leaving is put 
entirely into the hands of the employs. 


Service of an Insurer 


Why the resources of an insurance 
company are necessary in the investiga- 
tion of claims is illustrated by a re- 
cent experience of one insurer checking 
on.a workmen’s compensation case. Tlie 
case involved a construction engineer 
who reported an injury as occurring in 
India. The injury caused the loss of 
an arm and a leg. It occurred in a road 
accident and a chief determining point 
was whether or not the construction 
engineer at the time was operating in 
the course of his employment. 

Apparently one witness only could 
establish whether the accident had oc- 
curred in the course of employment. 
He was also an engineer. The com- 
pany sent a man to India to locate him. 
He had left India and gone to Cairo. He 
was traced beyond Cairo to another 
foreign location. From that place he was 
traced to the British Isles and his ad- 
dress finally turned out to be just 10 
miles from the home office of the 


English company which had written the 
insurance in its United States branch. 

That wasn’t the end of the story. In 
order to get the witness back to the 
U. S., it was necessary to have the con- 
sent of his employer. That employer 
was willing for the engineer to leave 
his job. But there were conditions. One 
condition was that the engineer, to save 
time, should be flown from England to 
the U. S. Another condition was that 
the man while in the U. S. should be 
maintained at the Waldorf-Astoria in 
New York. A third condition was that 
the man’s life be insured for the period 
of his trip for $1 million. 

Now all this was a sizable expense 
even for an insurance company. In pro- 
portion, however, it was no greater than 
would confront many an_ ordinary 
citizen who might seek to undertake 
the expenses necessary for investigating 
and defending a claim if he had to do 
the job himself, 


John Pabst, vice-president of Du- surance at St. Moritz. He is a aoaaall P. E. C 


buque Fire & Marine at Chicago, in 
charge of casualty operations, has been 
visiting the Roy Wilcox general agency 
at Denver. 


Lt. John A. Barry of the U.S.M.C., 
son of President John R. Barry of Cor- 
roon & Reynolds, was slightly injured 
in the railroad wreck in Mississippi the 
other day. Although there were seven 
stitches taken in his leg, Lt. Barry con- 
tinued with his outfit. 


H. Silversmith, president of the 
mountain field general agency with 
headquarters at Denver, known as J. H. 
Silversmith, Inc., is recuperating from 
an operation at Mayo Clinic at 
Rochester and will return to Denver in 
a few days. He marked his 60th birth- 
day while at Mayo’s. 


THE NATIONAL UNDERWRITER regrets 
that due to a misunderstanding, it was 
stated that H. A. Miller will be attached 
to the Hackley school at Tarrytown, 
N. Y. Mr. Miller, who is a former well 
known fire insurance executive of Chi- 
cago, has gone to Tarrytown to reside. 
His son, Frank Miller, is the headmas- 
ter of the Hackley school but H. A. 
Miller will have no official connection 
with the school. 


Charles T. Nichols, western Kansas 


state agent for Springfield at Great 
Bend, is now at the Mayo Clinic, 
Rochester, Minn., following several 


weeks in a Great Bend hospital. He 
was taken to Rochester by train ac- 
companied by a nurse, and is reported 
to have made the trip satisfactorily. 
Deane S. Jaeger, state agent at Wichita, 
is assisting in western Kansas during 
Mr. Nichols’ absence. 


A generous flood relief program that 
was conducted by Morton T. Jones, 
president of Kansas City Fire & Marine, 
and has only just come to the attention 
of THE NATIONAL UNDERWRITER through 
an agent of that company, included 
the sending of checks to agents in 
every flood-ravaged town to be turned 
over to local relief agencies to help 
provide food, shelter and other neces- 
sities for victims of the flood. In- 
cidentally, one check was returned from 
an agent along with an expression of 
appreciation saying that his particular 
community had been only slightly dam- 
aged in comparison to many other 
places and that the check might better 
be sent to some town whose need was 
greater. 


Owen E. Barker, executive vice-presi- 
dent of Appleton & Cox, sailed with 
Mrs. Barker on the 'S. S. Coronia for 
Europe. Included in his itinerary are 
England, Holland, Belgium, Switzer- 
land, France, and Italy. After spending 
some time in London, Mr. Barker will 
go to visit the home offices of Reliance 
Marine and Maritime, for which Apple- 
ton & Cox is U. S. marine manager. 
He will go to Holland, Belgium, France 
and Italy where he will spend some time 
with his company’s agents and other 
connections. In Zurich, he will stop 
at the home office of Alpina, for which 
Appleton & Cox is U. S. marine man- 
ager. 

Mr. Barker will attend the convention 


of International Union of Marine In- 


and second vice-president of American 
Institute of Marine Underwriters. The 
Barkers will return in mid-October on! 
the S. S. Constitution. 


J. B. Chapman, who has become as- | 
sociated with the Evans, Mills & Co., 
agency at Birmingham, is a past most | 
loyal gander of the Mississippi Blue 
Goose and a past president of Alabama | 
Field Men’s Assn. He started in the 
business in 1926 at the head office | 
of America Fore and two years later 
was transferred to Dallas to help open | 
a new department there. In 1935 he was 
transferred to Mississippi. He went with 
St. Paul F. & M. in Mississippi in 
1939 and in 1942 he was transferred 
to Albany, N. Y., for that organization. | 
He returned to the Texas field at | 
Dallas with American in 1943 and then 
returned to the St. Paul Pree Berve: 
as Alabama state agent in 1945. For 
the past year he has been handling the 
Alabama field for the Atlanta manag- | 
ing firm of Jerome, Cowan & Mahone. 

Samuel P. Rodgers, vice-president of 
Globe & Rutgers and State of Pa., has 
been in Chicago this week visiting Man- 
ager Samuel T. Johnson, State Agent 
Walter Collins, and agency connections, 
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Treasury Rules Issued on 
Flood Loss Deductibility | 


The Treasury Department has is- { 
sued release S-2758, stating that losses 
of property resulting from the disastrous 
floods in the Missouri and Mississippi 
valley states will generally be deductible | 
for federal income tax purposes, Cer- 
tain rules were announced. 

In the case of business property the 
losses are deductible to the extent per- | 
mitted by existing regulations. 

In the case of non-business property, | 
losses may be deducted if the taxpayer 
itemizes such deductions and does not 
use the optional standard deduction. The 
deductible loss is the difference between 
the value of the property before and 
after the flood damage but not in ex- 
cess of the adjusted tax basis of the 
property. 

Salvage value and insurance, if any, 
must be reflected against the loss. 

Taxpayers who have filed declarations 
of estimated tax and who have suf- 
fered such flood losses are entitled to 
file amended declarations to reflect the 














reduced net income. | 


Arnberger Joins N.A.U.A. 


National Automobile Underwriteres 
Assn. has appointed Richard C. Arn- 
berger assistant branch secretary in the 
Pacific Coast office at San Francisco. 
He will be associated with Harold D. 
Sammis, branch secretary, and Claude 
J. Hubbard, assistant branch secretary. 

Mr. Arnberger has had many years’ 
experience in insurance on the Pacific 
Coast and in the east. He has been au- 
tomobile underwriter, special agent and 
department manager. For the past five 
years he has been in the Pacific depart- 
ment of New Hampshire Fire as super- 
intendent of the automobile and inland 
marine department. 
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ober on! 


P. E. GOODRICH, 
Grain Dealers Mutual, died at Win- 
chester, Ind., afer an extended illness. 
A charter member of the company and 
a director since 1918, he succeeded the 
late Charles S. Clark of Chicago as 
chairman in 1947. 

Mr. Goodrich was prominent in grain 
dealers’ association activities over 50 
years and was past president of Grain 

ealers National Assn., National Hay 
Assn., and Indiana Grain dealers Assn., 
also president of Goodrich Bros. Co., 
Winchester, and chairman of Acme- 
Goodrich, Inc., Indianapolis, until his 
retirement in 1948. From 1919, he had 
been a trustee of Hanover College. He 
was given an honorary LL.D. degree 


89, chairman of 


in 1943 and the new science hall at 
Hanover was named for him. 
KENDRICK W. BROWN, 45, local 


agent at Jefferson, Ia., died from a heart 
ailment while on a 10-day leave from 
the navy. He had been recalled to navy 
duty as a lieutenant commander nine 
months ago. He had operated his agency 
20 years and when called to duty was 


serving as a district director of Iowa 
Assn. of Insurance Agents. 

FRANK D. HOLLOWAY, 43, of 
the Crowder & Holloway agency at 
South Hill, Va., died of a heart at- 
tack at Bracey, Va. 

FRANK SMITH, formerly of the 
Funkhauser-Smith general agency of 
Springfield, Ill., died of a heart attack 
at Del Mar, Cal. He left the insurance 
business in 1949 after having traveled 
the Illinois field for about 30 years, 
originally with National Union and 
later as general agent for Corroon & 


Reynolds. 

J. GILBERT DONAHUE, 32, a 
partner in Donahue Brothers, Phila- 
delphia, died in Bryn Mawr hospital. 
He had been in the insurance business 
29 years. 

GEORGE F. NEWLANDS, 59, sur- 
plus line agent at Portland, Ore., died 
in a New York hospital where he had 
gone for treatment. He had been in 
the insurance business at Portland since 
the early 1920s. 

WILLIAM. GOETZ, former treas- 
urer of American Surety, died suddenly 
while vacationing in New Brunswick, 


Can. He joined the company in 1903, 
was elected treasurer in 1940 and re- 
tired in 1948. 
MISC Deaths 

JAMES I. ALEXANDER, manager at 
Bridgeport, Conn., for New England Fire 
Insurance Rating Assn., died there. 


MRS. F. R. GROSVENOR, wife of the 
Michigan state agent of Fidelity & Guar- 
anty, died at her home at Birmingham, 
Mich. 

NELSON E. TRIEBELS, claim manager 
at Pittsburgh for Fidelity & Deposit for 
25 years, died at his home at Chatham 
Village. 

J. DUANE KUHN, 38, Welch, W. Va2., 
local agent, died at a hospital there. He 
was found lying on the floor of his 
garage with a bullet wound in his head. 

DONALD B. NISBET, 67, local agent 
at Otsego, Mich., died there. He had 
conducted his agency since 1929, 

ED GREEN, for many years with the 


Rio Grande Valley agency but more re- 
cently operating his own agency at 
Pharr, Tex., died there. 


CARPENTER, 78, for 

insurance work 
died there after a short 
illness. He opened his agency in 1896, 
and formed a partnership with John D. 
Rowland in 1903, becoming president of 
the agency in 1931. He had been active 
in the agency until just before his death. 


WILLIAM H. 
many years in 
at Racine, Wis., 


Warren Wichita Sveaker 

Bland Warren of the W. G. Matchette 
& Co. agency, formerly with Aetna 
Casualty at Kansas City, addressed 
Wichita Assn. of Insurance Agents on 
recent changes in the burglary manual. 
The annual meeting will be held 
Aug. 23. 

Reports 
management 


with the 
companies 
June 


of a conference 
of adjusting 
handling the Wichita hail loss of 
23 were given by President Joe Mod- 
drell. Methods for expediting the final 
closing of some 12,000 losses from the 


storm were discussed at the conference. 
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H. K. ‘Dent Tells 
Stand on Mo. 


Agents Resolution 


President H. K. Dent of General of 
Seattle makes public the following letter 
to B. G. Gregory, executive secretary of 
Missouri Assn. of Insurance Agents, re- 
garding the resolution adopted by the ex- 
ecutive committee of the Missouri organ- 
ization condemning the practice of insurers 
of dealing directly with insured on renewals 
and mentioning two companies specifically, 
one being General: 

To say that I was extremely sur- 
prised to receive your letter of July 31 
in which you quoted a resolution of 
your executive committee condemning 
the practice of our company for directly 
contacting the assured, especially on 
renewals, is putting it mildly. In fact, 
I was disturbed and very much put out 
with your association for passing a 
resolution on a matter as serious as this 
without first having all the facts. 

It is true that our St. Louis office 
is practically autonomous and we are 
not familiar with everything they do 
but nevertheless they are supposed to, 
and I am quite sure they do, follow 
the policies of our company. One of our 
cardinal policies is to recognize the 
agent. I do not believe there is any 
company that endeavors to follow this 
principle more than we. It is not our 
practice or intention to send renewal 
notices direct to the insured and I can’t 
believe that we do. Where an insured 
contacts us direct we always refer him 
to some agent and if the insured has 
no preference we suggest one. 

[I am not contacting our St. L ouis 
office. I am so positive on this matter 
that I cannot help but believe your ex- 
ecutive committee is nuts. If wrong I 
will gladly apologize, if not, I think 
you should. I await your reply with in- 
terest. 


" mail vote by mem- 
bers of the executive committee of 
Missouri Assn. of Insurance Agents 
gave unanimous support for the resolu- 
tion condemning the practice of some 
insurance companies in soliciting policy 
renewals direct with the insured, B. G. 
Gregory, executive secretary of the as- 
sociation, states. 


ST. LOUIS—A 


Expands New York Quarters 


Appleton & Cox has expanded its 
facilities to include the eastern half of 


_ STOCKS — 











By H. W. Cernelius, Bacon, Whipple & 
Co., 135 So. LaSalle St., Chicago 
Aug. 14, 1951 

Div. Bid Asked 
Aetna Casualty ...... 3.00* 96% 99 
Betas Bis <cccecvces 2.25° 56 57% 
DOCG Eee 2.03 200042% 2.50* 78% 80 
American Alliance ... 1.50* 30% 32 
American Auto ...... 2.00 47 49 
American Equitable.. 1.50 25 26% 
American (N. J.) .... 1.00 22% 23% 
American Surety 3.00 be 5 
Boston ite bw aie ae 2.65* 61% 63 
Camden Fire ........ 1.15* 2 22 
Continental Casualty. 2.50* 67% 69 
Fire Association 2.60 62 64 
Fireman’s Fund ..... 1.60 53% 55 
Firemen’s (N. J.)..... -70 22% 24 
Ce ere 2.30* 57% 59 
Globe & Republic..... 80 3 14 
Great American Fire. 1.50* 36% 38 
Hanover Fire ... 2220 1.60 33 34% 
BMartford Fire ..c.cce 3.00* 136 138 
BEGG CH. ToPccccvececs 1.80 37 38% 
Ins. Co. of North Am. 1.00* 72 74 
Maryland Casualty 1.00 19% 20% 
Mass. Bonding ...... 1.60 26 27% 
National Casualty 1.50* 32 3 
National Fire ....... 2.50* 61 63 
National Union ...... 1.60 35% 36% 
New Amsterdam Cas.. 1.50 36% 38 
New Hampshire ..... 2.20 39% 41 
MOPth RIVG? .cccccece 1.20 27% 29 
Ohio Casualty ....... 1.20 59 Bid 
Phoenix, Comm. 2.2.0 3.00* 82 8 
Pree, Waa. .«siswens 1.50 28 29% 
St. Paul F. & M....... .80 3 33 
Security, Conn. ...... 1.60 32 34 
Springfield F. &M.... 2.00 45% 47 
Standard Accident 1.60 35% 37 
rie a Oe eee 14.00* 573 583 
C..& F. @ GBicscsscsss 2.00 52 54 
i. | Perret err 1.40 40 42 


*Includes extras. 


the fifth floor at 111 John street, New 
York. Numerous alterations will result 
in larger and more comfortable quar- 
ters for all departments. A lunchroom 
on the fifth floor is one of the innova- 
tions. Extensive renovations have been 
made on the fourth floor to provide sick- 
room facilities and enlarged space for 
the inland marine and production de- 
partments. 


Rollins Burdick Hunter 
Raises Three Managers 


Rollins Burdick Hunter Co. has 
named John L. Nelson, John E. Folk- 
ers, and Thomas J. Ocasek assistant 
vice-presidents in Chicago. Mr. Nelson 
manages the company’s life, pension and 
group department. He joined Rollins 
Burdick Hunter Co., in 1940. Mr. Folk- 
ers, manager of the fire brokerage de- 
partment, has been with the company 
33 years. Mr. Ocasek joined the com- 
pany in 1948 as an engineer. In 1950, 
he became an account executive, and 
in 1951, manager of the engineering de- 
partment. He is former secretary of the 
Chicago Buckeye Club. 


Am. Auto Commission Cut 
on Young Driver Risk Eyed 


ST. LOUIS—The officers and execu- 
tive committee of Insurance Board of 
St. Louis at the September meeting 
are expected to take cognizance of the 
recent announcement by American 
Automobile, reducing the commission 
to be allowed on class 2 risks (teenage 
drivers) to 15%. The new commission 
rate is now in effect on new risks and 
as of Sept. 1 on renewals. 


American ‘Automobile, it is under- 


stood, set forth its position in full in a 
bulletin to the field. It is understood 
the management feels such a step is 
necessary as a means of trying to pre- 
serve a market for the young driver 
risk. 


Houston F. & C. Buys La. 
General Agency for Branch 


Houston Fire & Casualty has pur- 
chased all of the outstanding stock of 
the Gottschalk general agency at New 
Orleans, and the agency has been con- 
verted to a branch office for Louisiana. 

Robert F. Gottschalk, who was presi- 
dent of the general agency, has been 
named manager for Louisiana opera- 
tions. Graber Kidwell, has been named 
associate manager. He has been at the 
home office at Ft. Worth as head of 
the workmen’s compensation, liability 
and safety engineering departments. 

L. Zaepfel has been named man- 
ager of the workmen’s compensation 
and liability department at the home 
office, and W. E. Averyt has been named 
manager of the safety engineering de- 
partment. 


Phillips Named Wis. State 
Agent of Royal Exchange 


Royal Exchange has appointed 
Wendell D. Phillips state agent for 
Wisconsin. He succeeds James W. 
Howe who recently relinquished the 
position. 

Mr. Phillips formerly was with 


Indiana Audit Bureau. He spent three 
years in military service, and completed 
courses in business administration at 
Butler University, where he majored 
in insurance and accounting. 


. . 

Chicago Housewarming 

Bergman & Lefkow Insurance Agen- 
cy, which has just been organized 
around the core of a former brokerage 
organization of the same name, held 
housewarming in its quarters in 1507 
Insurance Exchange building, Chicago 
Tuesday, and there was a stream of vis- 
itors throughout the afternoon. This 
office has a complete air-conditioning 
system. It starts out with the agency 
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representation of Massachusetts Bond- 
ing, Continental Casualty, National Sure- 
ty, American Eagle, Home and New 
York Fire. The main factors are Sam 
N. Bergman, Jerry Bergman, Bernard 


Lefkow, Herzl Mendelsohn, A. F. Mc- 

Carthy and Walter Gubbins. 

G.A.B. Opens at Hazelton 
General Adjustment Bureau has 

opened a branch office at Hazelton, Pa., 

with Alfred R. Adey as manager. He 


is a graduate of Colgate University and 
has been with G.A.Bs for 11 years, most 
recently at Wilkes-Barre. 


Sparta Insurance to State Fund 


The council at Sparta, Wis., has voted 
to place the insurance on city- -owned 
buildings and contents with the Wis- 
consin state fire fund. The aldermen 
also favored diverting private insurance 
on the public library and schools to 
state insurance. 


Donald O. Reinhackel, after four 
years as a marine, has been separated 
from the service as a sergeant, and will 
rejoin the Harold G, ‘Reinhackel agency 


at Austin, Tex. 

David L. Boyd, S. M. Wade, Jr., and 
Joe M. Baker, all veterans, have formed 
the Baker, Boyd & Wade agency at 


Chattanooga, 





COMPLETE 
VALUATION SERVICE 


APPRAISALS 














@ THE OLDEST INSURANCE 
COMPANY IN THE WORLD 





55 FIFTH AVE., NEW YORK 








18 HeNATIONAL UNDERWRITER — August 16, 1951 











One of the many letters giving testimony to 
the prompt service rendered your assureds 
by American Glass Company. 


Dwell 
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A.E.C. Is Moving 
Most Fire Insurers 
Into Casualty 


Smaller Companies 
Want to Protect 
Dwelling Business 


The small amount of casualty in the 
additional extended coverage is having 
the effect of forcing practically all fire 
companies into the casualty business and 
doing so immediately as the A.E.C. is 
approved across the country. Many fire 
insurers of course already had revised 
their charters to do or be prepared to 
do multiple line underwriting. Quite 
a few, however, had not, particularly 
small ones, and some of several sizes 
may not have elected to broaden their 


bases at this time. 

But the existence of glass and boiler 
covers in the A.E.C. has impelled many 
fire insurers to take the plunge now, in 
order to protect their dwelling business. 
Even if a fire company did not want to 
write the A.E.C., its reinsurance ar- 
rangements with other primary insurers 
might force it to do so. Issuing a com- 
bination policy for so small an endorse- 
ment is not regarded as a practical solu- 
tion because it would be awkward, ex- 
pensive in proportion to the premium, 
and would not constitute competitive 
protection. 


Extra Money Hard for Few 


For some companies the necessity of 
getting up additional surplus to qualify 
for underwriting glass and boiler ap- 
parently poses something of a financial 
problem. They cannot of course borrow 
the money. The route of 100% reinsur- 
ance is not an escape from the added 
surplus requirement though it might 
help slightly as to unearned premiums. 

The smaller the company, of course, 
the more likely it is to be relying 
heavily on dwelling business and the 
more it is likely to face a financial prob- 
lem. Apparently also the matter becomes 
more of a problem when a company 
domiciled in a state with low require- 
ments is writing and wants to continue 
in a state with higher requirements. 

It seems odd that there would have 
to be so large a requirement for such 
small business—for example, the $50 
deductible on the A.E.C. means insurers 
will seldom be called on to pay a glass 
loss. But insurers concerned about their 
dwelling business also are watching 
with apprehension the development of 
the package policy. The mutuals have 
such a policy, rated by the Transporta- 
tion Rating Bureau, North America, 
Chubb & Son and Atlantic Mutual each 
has one. 


Package Policy Worries 


These companies apparently recog- 
nize that beyond the A.E.C. may lie 
the necessity of undertaking burglary 
through the limited theft endorsement 
to the fire policy, of including some 
other casualty coverages in a package 
for personal risks, such as comprehen- 
sive personal liability. 

Thus the financial requirements mul- 
tiply: In New York additional policy- 
holders surplus to write glass is 
$75,000, but for burglary it is $225,000 
and for liability $375,000. Though it 
is difficult to generalize on the par- 
ticular situation of the fire company 
in each state, in many of the states 
with the most insurance business, the 


Counsel Federation 
Ready for Pow-wow 


The convention of Federation of In- 
surance Counsel gets under way next 
Wednesday evening, Aug. 22, with a 
round table of officers and board of gov- 
ernors at the Sheraton hotel, Chicago. 
The next morning there will be a meet- 
ing of officers and board members with 
committee chairmen and then there will 
be a general luncheon with a welcome 
talk by Insurance Director Day of Illi- 
nois. 

That afternoon William E. Mooney, 
general counsel of Woodmen ot the 
World Life of Omaha, will give a talk 
on “Appeal and Review Procedures in 
Fraternal Organizations,” and Bert E. 
Strubinger, St. Louis attorney, will 
speak on unmasking of fraudulent claim- 
ants and malingerers. Paul A. Pfister, 
chief deputy of the Indiana department, 
will give “A Salute to the Insurance 
Industry.” 

Mr. and Mrs. Nathan 
Toronto are sponsors of a reception 
and cocktail party that evening. The 
next morning M. L. Landis, general 
counsel of Central Manufacturers Mu- 
tual, will speak on “The ‘All Risk’ Pol- 
cy. 

“Hubert S. Lipscomb, attorney of 
Jackson, Miss., will give a talk on “The 
Doctrine of Comparative Negligence.” 

That afernoon Gregory Brunk, gen- 
eral counsel of Homesteaders Life, will 
speak on “Life Insurance in Estate Pro- 
gramming,” and Dwight Campbell of 
Aberdeen, S. D., will be heard on “In- 
jury Without Impact.” There will be 
a business meeting, an election of offi- 
cers and the banquet comes that night. 


Phillips of 





added money required for each line is 
considerable. 

A number of fire companies not pre- 
viously in this field have indicated their 
intention of using the limited theft en- 
dorsement to the fire policy and have 
qualified to do so. 


For glass, boiler, burglary and_li- 
ability California requires an added 
$50,000 each, Indiana $150,000 apiece, 
Massachusetts $200,000 each except 


glass which is $100,000, Louisiana $125,- 
000 apiece, Minnesota and New Jersey 
$100,000 each, Pennsylvania $150,000. 

In New York the ruling is that since 
fire companies already are permitted to 
write dwelling-class boilers up to 15 
pounds pressure, the $75,000 surplus re- 
quirement is not being imposed on fire 
insurers writing just A.E.C. In Penn- 
sylvania it is. 

A few fire reinsurers are said to be 
pinched to get up the additional re- 
quirements. The difference between the 
primary insurer and the reinsurer 1s 
that the latter must get up its money 
promptly to protect itself on its treaties, 
which will of course contain the A.E.C. 
Many companies, reinsurance and pri- 
mary, had enough capital and surplus 
or the equivalent to more than take care 
of the requirements for the additional 
lines. With these companies qualifica- 
tion consists mostly in charter amend- 
ment. : 

It has been suggested that leaving 
out the glass cover and possibly the 
boiler also would have saved companies 
a lot of bother. However, the eco- 
nomics of the situation are that the 
smaller companies, many of which spe- 
cialize in the dwelling field, would have 
had to come to this rubicon sooner or 
later anyway in order to protect their 
dwelling business. 

As to rating, there does not seem 
to be too much of a problem. For ex- 
ample, New York Fire Insurance Rat- 
ing Organization will handle the A.E.C. 
for members qualified by charter and 
deposit to write these lines. The same 
is true with the package policy of the 
mutuals, through the Transportation In- 
surance Rating Bureau. 


Commissioners at 
Chicago Parley 


A number of insurance commissioners 
or deputies were in Chicago the other 
day and were in executive session on an 
officially undisclosed company matter, 
reportedly, however, concerning claim 
practices. Supt. Bohlinger of New York 
accompanied by Al Bennett and Ray- 
mond Harris, was in the city to confer 
with Insurance Director Day of Illinois 
on the issue that has been raised by the 
latter as to the applicability of the IIli- 
nois retaliatory laws to the security fund 
programs in. New York on workmen’s 
compensation and automobile. Mr. Day 
will send Joseph 'R. Glennon of the Illi- 
nois department to Denver in September 
where the matter of uniform deposit 
laws and security fund legislation will 
be the subject of hearings before an 
N.A.I.C. committee headed by Kava- 
naugh of Colorado. 

It is understood that the position of 
the New York department is that it is 
the New York policyholder that pays 
the fee into these security funds, so it 
is for his benefit exclusively. The out- 
state company merely collects’ the 
money and passes it back. There is a 
factor in the New York rate to offset 
the amount paid into these funds. 


First Fund Set Up in 1935 


The workmen’s compensation fund in 
New York was set up in 1935 financed 
by 1% of net written premiums until 
the fund reached a certain figure. In 
1939 the public motor vehicle liability 
security fund was set up for taxis with 
a 2% levy down to 1% until that fund 
reached a certain figure. In 1941 the 
life insurance guaranty fund was set up 
(this is not involved in the Illinois con- 
troversy) and in 1946 the motor vehicle 
security fund. 

Frank Sullivan of Kansas, president 
of N.A.I.C., was in the city to make 
preliminary plans for the midwinter 
meeting of the commissioners at New 
York. Others on hand included Frank 
Viehmann of Indiana, accompanied by 
the department attorney, Clarence Mer- 
rill; John Holmes of Montana; D. D. 
Murphy, South Carolina, chairman of 
the executive committee of N.A.I.C., 
and Robert R. Butler, supervising ex- 
aminer from Texas. W. E. Wall, chief 
examiner of the Illinois department, at- 
tended the session. 

Chase Smith, general counsel of Lum- 
bermen’s Mutual Casualty, was host to 
the group one evening and Henry 
Moser, general counsel of Allstate, gave 
a golf party and dinner the next eve- 
ning at which one of the guests was 
Robert E. Dineen, former New York 
superintendent and now vice-president 
of Northwestern Mutual Life. 





Set Hearing on Surety 
Rates in Virginia 

RICHMOND — The Virginia cor- 
poration commission has set Nov. 14 
for a hearing on fidelity and surety rates 
and has called on Surety Assn. of Amer- 
ica, which represents most of the com- 
panies writing the line in Virginia, to 
justify its rates. The commission states 
that it has reasons to believe the stand- 
ard association rate for bonds, surety, 
forgery insurance and allied coverages 
are “excessive, inadequate and/or un- 
fairly discriminatory.” A commission 
spokesman said the regulatory body had 
not checked up on surety rates for a 
number of years. 

The notification to surety companies 
apparently came as a surprise, and there 
were indications that representatives of 
the companies would go to Virginia be- 
fore Nov. 14 to see if they could deter- 
mine more specifically what the com- 
mission has in mind. 





The Houston office of Trinity Univer- 
sal and Security National Fire has been 
moved to 1909 Travis street. 


Auto P.D. Excess 
Limit Is Still 
Untapped Field 


Inflation and Congestion 
Create Big But Unsatisfied 
Insurance Need 


By KENNETH O. FORCE 


Oddly enough, little attempt seems 
have by companies or 
agents to sell increased limits of auto- 
mobile property damage liability cover, 
in spite of the fact that the claim files 
of the companies record an increasing 
number of cases in which $5,000 does 
not cover the P.D. bill. The truck 
operator long ago recognized the P.D. 
risk and $100,000 P.D. coverage is not 
uncommon in this field, the 
trucker can buy it. 

Yet the private passenger car com- 
petes on the road with some automo- 
biles that cost $5,000, with trucks that 
cost a good deal more, and in these 
days of fast roadways pass at high 
speeds very close by buildings that cost 
a good deal more than $5,000. 


Cost Ridiculously Small 


It is true that big verdicts are much 
more frequent on the bodily injury side. 
Yet one key to the sale of more sub- 
stantial and more adequate limits has 
been the extremely small difference in 
price between minimum limits and the 
larger amounts. The cost for additional 
amounts of property damage are also so 
small as to make the additional risk not 
worth insured’s assuming, under any 
circumstances. The premium for $10,000, 
for example, is 110% of that for $5,000; 
for $15,000, 115%; for $20,000, 118%; for 
$25,000, 120%; for $50,000, 125%, and 
for $100,000, 130%. Since the P.D. pre- 
mium is one-third that of the B.I., it 
costs fewer extra dollars for the higher 
limits. 

3ecause of the lesser frequency of 
large P.D. losses, agents may assume 
that the private passenger automobile 
owner is not conditioned to purchasing 
more adequate limits. That this is not 
true is indicated by the experience of 
one large producer who, recognizing 
the risk, notified all insured on his books 
that he was putting into effect $100,000 
property damage coverage at so much 
additional premium. The notice stated 
that insured could decline to accept the 
additional protection if he so desired. 
Very few turned down the increase. 


to been made 


when 


Multiple Accidents 


Congestion of the highways is of 
course responsible for much of the traffic 
accident misery these days. (The Tri- 
borough Bridge & Tunnel Authority in 
New York handled 9,657,438 automo- 
biles over the triborough bridge in its 
first year 15 years ago, 29,372,246 in 
1950.) This has led to an increased num- 
ber of multiple accidents. Here is one 
convincing argument for substantial 
P.D. limits. 

An illustration of the potential cost of 
tangling with a tractor-trailer truck and 
having to foot the bill is an acci- 
dent that occurred not long ago in Con- 
necticut. A tractor-trailer truck was 
going rapidly up a hill when a tire 
blew out on a private passenger car 
traveling in the opposite direction. The 
truck attempted to swerve away, but the 
private auto struck the truck in such 

(CONTINUED ON PAGE 27) 
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N.A.I.I. Regional 
Parley in Okla. 


The program for the regional meeting 
of National Assn. of Independent In- 
surers at the Skirvin Hotel, Oklahoma 
City, Sept. 20-21, has been announced by 
Vestal Lemmon, the manager. 

Commissioner Dickey of Oklahoma 
will give the address of welcome. The 
presidential address will be given by 
Walter L. Hays, president of American 
Fire & Casualty of Orlando. 

Other features will be a talk by John 

Leslie, head of “Insurance Rec- 
on his trips to England on insur- 
The automobile accident 
problem will be discussed bv H. E. 
Curry, vice-president and actuary of 
State Farm Mutual, and the excess loss 
problem will be discussed by J. B. Rob- 
ertson, president of Employers Re- 
insurance. 


his 
ord,” 
ance matters. 


Department Men to Speak 


Also on the program are Deputy Com- 
missioner Charles H. Robuck of Texas 
who will discuss “A” rates and Deputy 
Curey Sanders of Tennessee who will 
talk on rate administration. 

Independent Statistical Service, a de- 
partment of the association, also will 
hold its annual meeting with a report 
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on operations by Manager J. F. Gill. 

The session Sept. 21 will be concerned 
with statistics and other related prob- 
lems. Speakers are: 

“Danger Signs for Automobile Insur- 
ance Writers,” Edward R. Klamm, acci- 
dent prevention division Allstate, Chi- 
cago; “N.A.I.1. Statistical Services,” 
Mr. Gill; “Conversion from Bureau Au- 
tomobile Statistical Plans to N.A.LI. 
System,” ‘Roy Harlan, office manager 
Texas Casualty Ins. Co.; “Fire Statis- 
tics for Multiple Line Companies,” F, 
W. Duboc, vice-president Western Cas- 
ualty & Surety; “Crop Hail Statistics,” 
F. O. Rutledge, secretary Farmers Mu- 
tual Hail, Des Moines. 





Grange Fight in Ohio 
COLUMBUS, O.—According to re- 


ports from Bowling Green, O., charges 
have been made there by the insurgent 
faction attacking the present admin- 
istration of Ohio State Grange that 
kickbacks have been granted. Insurgents 


allege that the grange is now being 
dominated by the Grange insurance 
company. Ralph O. Brown of Hoyts- 
ville, who heads the Ohio Grange Fra- 
ternity Committee, has charged that 
Johnnie’s Garage in Columbus furnished 
a sworn statement that a 10% kick- 


back had been granted on five automo- 
od repair bills amounting to about 
$675. It is alleged that these kickbacks 
were made to a claim official of Grange 
Mutual Casualty. 











Ba In the good § 
“old summertime 


Vacations provide the rest and recreation so necessary 
to employe efficiency and morale. When accident or sick- 
ness dissipates hard-earned vacation funds then the em- 
ployer as well as the employe suffers. 

A ZURICH GROUP WELFARE PLAN protects the 
employe’s savings by providing benefits to meet unex- 
pected medical and hospital expenses. 

Your clients can make this protection available to their 
employes at a cost of less than one cent per hour per 
employe in standard cases. Your ZURICH REPRESEN- 
TATIVE will aid you in preparing plans to fit their needs. 
Consult him today for details. 


ZURICH-AMERICAN 
Groufpt Department 


HEAD OFFICE @ 135 SOUTH LASALLE ST. e CHICAGO 3, ILLINOIS 


ZURICH GENERAL ACCIDENT AND LIABILITY INSURANCE COMPANY, LTD. 
AMERICAN GUARANTEE AND LIABILITY INSURANCE COMPANY 
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State Adjusters Assn. of Indiana is holding its convention at the Hotel Van | 


Orman at Fort Wayne, Sept. 21-22. 


The picture shows the committee ness f 


at a meeting to perfect ‘plans for the gathering. An attendance of 200 is expected. 
Local agents and company representatives are invited. 


Principal speakers will be Commissioner Frank Viehmann of Indiana; 


Arthur 


M. Thurston, superintendent of the Indiana state police; Attorney John M. Kelly 


* of Fort Wayne; 
of Fort Wayne. 


Attorney James Murray of Indianapolis, and R. Nelson Snider 


Lloyd Shaefer has resigned as vice-president of the state organization following 


his entry into military service. 
him as vice-president. 


Seated, from left are: Vance Knight, Jr., Buckeye Union Casualty, 
secretary-treasurer of the association; 
Seaman, Farmers Mutual-Liability, Fort Wayne, president of association; 
vice-president, 
chairman of the arrangements committee. 


Earl T. Curtis, Fort Wayne, 


Dunn, American States, Kokomo, 
Wayne Transit Co., 
Standing, W. C. Couch, Couch 


Emmco, South Bend; Ralph 


Wayne; Albert E. Bartlow, 


entertainment committee; William Steinforth, 


Adjustment Co., 
A. Porter, 
Wayne, chairman of publicity committee; Earl Montfort, Capitol Indemnity, 
State Farm Mutual Auto, Indianapolis, chairman of 


George Dunn, American States, Kokomo, succeeds 


Fort Wayne; 
Harold E. 
George 
and W. M. Whinery, Fort 
Hammond; Robert Haley, 
M. Johnson Claims Service, Fort 
Fort 


M. 


Farmers Mutual Liability, Elkhart; 


‘Ralph Pickett, Hoosier Casualty, Fort Wayne; Jerome Witt, Western Adjustment, 


Fort W ay ne. 








ommenns Has Big 
Role in National 
Safety Congress 


Many insurance executives will par- 
ticipate in the National Safety Congress 
convention at Chicago, Oct. 8-12. 

Harry M. Pontius, Farm Bureau, Mu- 
tual Automobile, will preside over a 
session on farm safety. “The Safety 
Engineer and Home Safety,” a talk by 
H. W. Heinrich, assistant supervisor 
of engineering and loss control at Trav- 
elers, will be given during the farm 
safety discussion. In the same meet- 
ing, T. J. Berk, Metropolitan Life, will 
speak on “Off the Job Safety.” Norman 


Davis, assistant director Underwriters 
Laboratories, will speak on “Testing 
for Safety.’ 


The Propeller Club of Chicago, head- 
ed by Edgar G. Dicus, assistant vice- 
president Marsh & McLennan, will con- 
duct a panel on marine safety. 


Tannery Accidents 
L. A. Faulkner, Liberty Mutual, will 


discuss basic plans for accident pre- 
vention work in tanneries before tan- 
ning and leather products representa- 
tives. Arthur J. Shay, Zurich, will cite 
various accident hazards in tanneries 
and how they were corrected. 

Oil drilling and production groups will 
hear K. R. Welsh, division engineer, 


Hartford Accident, discuss accident 
control and its effect on production 
operations. 


Safety in the paper industry will be 
treated in discussions by G. W. Brahmst 
of the Factory Mutuals. A round table 
discussion on pulpwood logging will 
have John C. Mader of Employers’ Mu- 
tual Liability as a participant. 

Representatives of the chemical in- 
dustry will hear Dr. E. G. Meiter of 
Employers’ Mutual Liability, and ‘R. C. 
Stratton of Travelers. Dr. Meiter will 
discuss chemical hazards in the printing 
and publishing industry, while Mr. 
Stratton will talk on “Disaster Plans for 


Chemical Plants.” Dr. W. J. McCon- 
nell of Metropolitan Life will present 


a medical program stressing safety in 
the glass and ceramic industry. 

Other talks include “An Insurance 
Company Uses a New Approach to 
Fleet Safety,” by W. G. Macintosh, 
Hartford Accident, and “Enriching 
Classroom Instruction,” by Merrill C. 
Yost, Assn. of Casualty & Surety Com- 
panies. 


John H. Kraus, Liberty Mutual, will 
demonstrate the use of visual aids for 
maintaining interest in accident preven- 
tion. 


Insurance executives composing the 
congress’ official body include Dr. D. B 


Armstrong, 2nd vice-president Metro- 
politan Life, congress vice-president, 
and Trustees S. Bruce Black, president 
Liberty Mutual, and Morgan B: Brain- 
ard, president Aetna Casualty. Wallace 
Falvey, president Massachusetts Bond- 
ing, is a director. 


ANCELLABLE 
COVERAGES 


NON C 
A. & H. 


CHECK THESE SPECIFICATIONS 


Vv 
Vv 


Vv 


. Accidental Bodily Injury Insuring Clause. 

. "His Gccupation” Definition of Total 
Disability. 

. Non-aggregate coverage for as long as 
120 months or to age 65—House con- 
finement never required. 

. Lifetime Accident if desired. 

. Waiver of Premium after 90 days. 

. Liberal Hospital and Surgical Benefits 
on an optional basis. ° 


. Policies Guaranteed by one of America’s 
oldest and largest Accident & Health 
writing companies. 


qlus an outstanding 


pre-approach plan 
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rected. ' 
Arthur 
aay | If you want to do a land-office business in Accident 
a insurance, suggest to your clients that they follow their 
eceeds young children around for a few hours. Later, as they 
ree sign applications, they’ll tell you it’s a wonder any kids 
— live to grow up. 
Haley, | Some parents are lucky and never face financial calam- 
Fort | ity because of medical expenses for an injured child. Others 
chart; | have been forced to mortgage their homes for the same 
ee reason. 
sila If they purchase a Travelers Accident policy on their 
te | children, your clients can give their youngsters the best 
vanes medical and hospital care—and won’t have to mortgage 
hook, their homes to pay for it. 
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Fidelity and Surety Experience 


Insurers licensed in New York in 1950 
had nationwide written premiums of 
$48,712,306 in fidelity business and $104,- 
435,123 for surety, according to tables 
compiled by the New York department 
from company expense exhibits. Earned 
premiums for fidelity aggregated $53,- 
273,963, and for surety the figure was 


$93,402,472. 


In the accompanying tables, the fig- 
ures for the years 1949 and 1950 in- 
clude those of both casualty and fire 
companies writing fidelity and surety 
business. A columnar arrangement of 
expense groups has been changed to 
conform with the revised form of in- 


surance expense exhibit. 

Because of fluctuations in premium 
volume from year to year, expense ratios 
have been adjusted so as to relate cer- 
tain types of expense to written pre- 
miums in order to present more accurate 
results. Expense ratios do not include 
federal income taxes. 

For New York state, the department 
took off the direct premiums earned, 
and for fidelity business of stock com- 
panies in 1950, that was $7,798,148, and 


an incurred to earned loss ratio of 29.2. 
For the mutuals, the comparable fig- 
ures were $353,351 and 89.6 

Stock companies’ surety business in 
1950 in New York state was $11,486,344 
for a 12.9% loss ratio. The mutuals had 


premiums of $6,544 and a 1.5% ratio. 


The reinsurance companies premiums 
were $31,891 with no losses. 
Tables showing surety figures and 


aggregates are on Page 28. 


Lavigna to New Group Post 


Zurich has appointed Sherman J. 
Lavigna superintendent of group sales 
in Chicago. Ray W. Melvin, metro- 
politan district group manager, will suc- 
ceed Mr. Lavigna as regional manager 
of om eastern group department at New 

ork. 





Thomas Eader, assistant manager of 
the fidelity and surety department of 
Travelers at Milwaukee, is again a 
grandfather. The father is Richard 
Pooler, field supervisor of Travelers at 
Des Moines. 
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Reduced automobile rates will only come with 
fewer accidents and sensible claims costs. 


Agents can prove their importance in this busi- 
rates to the public through local advertising— 


through business associations. Add your efforts 
to that of safety organizations. 





Sell safety and sanity to reduce accidents 





real story of insurance 














90 JOHN STREET 
NEW YORK 38, NEW YORK 
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Ratios Expense Analysis 




















Losses Claim Comm. Other General Taxes & 
Net premiums incurrel Exp. Net gain exp. to to acq.to exp.to fees to 
written earned to earned (adj.)+ (adj.)+ earned written earned earned written 

Accident & Casualty —— —22,974 49.792 - -- —_ — — —- 
Aetna Casualty ————— 1,900,897 2.326.903 28.6 51.3 20.1 97 17.8 13.9 72 35 
American Auto Ins. —— 401,065 272,382 728 1114 —84.2 42.3 21 25.0 19.7 2.9 
American Bonding ———— — mene pan — cin cies one pine 
American Casualty ——— 222,024 187,991 22.2 65.4 12.4 10.1 27.1 67 13.2 33 
American Employers 364,647 424,231 29.1 60.1 10.8 20.4 18.7 7.2 103 29 
American Guar. Liab. —— 265,478 295,537 45.7 54.2 a 7 14.8 16.7 11.3 3.7 
American Ins. ——————— 2,47 234 — — —-- — — cmaee 
American Motorists ——— 282,117 265,031 48.7 39.6 11.7 8.1 11.7 84 93 2.1 
American Surety — 2,311,194 2,506,109 20.4 55.2 24.4 8.3 17.5 10.2 15.8 34 
Associated Ind 44 6,285 —- a _ — — — — 
Bankers Ind — 10,897 10,087 67.6 74.2 418 18.0 22.4 66 24.2 30 
Boston Ins. — 4.07 1,071 _ —_ — — — — —_— _— 
Camden Fire —— 4,445 350 —- = —_— —_— —_ — nae —_. 
Car & General 4,486 4,455 — ae —_ —_ — — — —_— 
Central Surety — 222,263 222,391 43.2 46.3 10.5 6.6 75 2.9 244 19 
Century Indemnity 372,254 453,292 21.2 59.9 18.9 11.3 20.7 10.4 15.2 2.3 
Columbia Casualty a 162,709 179,574 13.3 61.1 25.6 93 175 6.0 25.0 33 
Commercial Casualty —— 154,065 223,7 —7.6 43.9 63.7 65 20.0 5.8 86 30 
Connecticut Fire — 323 —178 a -— — — — — — — 
Continental Cas. —————— 641,340 719,888 43.5 53.9 2.6 9.5 17.5 10.5 12 4.1 
Employers Liab — 491,305 542,547 18.8 60.2 21.0 17.2 7.2 11.3 20.1 39 
Federal Ins. —— —— 750,884 305,808 48.6 63.5 —12.1 4.1 43.0 6.5 49 — 
Fidelity & Casualty 1,751,463 1,982,333 30.5 60.0 95 12.9 12.8 8.2 21.3 43 
Fidelity & Deposit ———— 4,930,887 5,809,307 28.4 63.2 84 £.0 22.0 16.7 12.8 37 
Fire Ass'n Phila. ————— 4,153 78 _ —_ —_ —_— —_ — — 
Fireman's Fund Ind. —— 400,822 512,913 8 58.8 40.4 11.1 18.6 12.3 13.2 346 
Fireman's Fund Ins. ——-— 47,592 58,033 30.8 31.0 28.2 2.6 23.8 2) 21 7 
Founders F & M ———— 14,519 11,764 —_ —_— —_ — — aa —s 
General Acc. F & L —— 26,967 16,097 498 43.2 7.0 43 14.6 65 148 25 
General Casualty ————— 283,783 305,837 29.2 47.2 23.6 3.3 16.7 62 182 28 
Glens Falls Ind. —————— 359,540 397,970 20.6 72.7 6.7 15.5 20.6 8.9 22.5 5.2 
Globe Indemnity ———— 381,739 575,016 34.8 44 8 10.1 21.0 10.9 18.1 43 
Great American —--———— 399,236 467,386 16.7 67.7 15.6 10.2 13.5 14.3 20.0 4.3 
Guarantee of N. A. 129,676 127,949 33.9 55.8 53 45 30.7 93 84 29 
Hanover Fire — 4,448 741 —_ —_— —_ — — —_ om — 
. Martford Acc. ———— 2,418,498 2,838,284 40.0 56.1 98 18.3 79 16.7 34 
Hawkeye Security 6,424 6,862 —_— —_ —s — — —_— <= oumve 
Home F. & M.——————- 11,898 14,508 — — — = -—— — — a 
Home Indemnity 358,055 352,800 21.8 64.6 13.6 13.6 19.1 8.5 20.5 2.9 
Indemnity of N. A—— 1,563,094 1,849,902 420 45.3 12.7 8.2 67 130 136 38 

Insurance of N. A—— 1,010 719 —_ —_ ~ — — — au 
International Fid. ——— 123,253 101,684 13.2 62.8 24.0 35 7 12.7 43.3 21 
Liv. London Globe 28,294 — — —_ — ime cian pene pases 
London Guar. 34,238 41,873 3.7 50.4 45.9 —1.0 5.2 16.1 24.1 6.0 
London & Lanc. Ind 36,257 39,602 31.2 475 21.3 12.1 11.4 64 129 47 
Manufacturers Cas 131,47. 121,502 4.1 57.3 —14 8.6 2.5 95 15:7 30 
Maryland Casualty ——— 2,129,006 2,210,246 36.9 53.4 9.7 12.6 18.6 113 75 34 
Mass. Bonding —_ 986,560 1,091,104 19.3 55.5 2.2 13 23.3 10.8 170 31 
Metropolitan Cas. ——— 136,713 152,502 13.7 50.3 36.0 49 22.7 7.38 11.8 3.4 
National Casualty 11,835 23,999 21.6 32.1 46.3 2.8 19.1 63 —7 46 
National Surety Corp. —— 3,248,17: 3,876,660 25.5 63.6 10.9 9.5 22.1 11.7 16.7 34 
Newark Fire ———— 16.505 —_— —_ — —_ — 38.0 —_— ome ania 
New Amsterdam Cas.— 1,096,713 1,130,236 16.9 60.2 22.9 7.7 a1 14.3 11.5 26 
New England Ins 12.882 11,655 — — —- — oxo <i inte 
New York Casualty 718.152 778,623 20.4 55.2 a4 83 175 10.2 158 34 
Ocean Accident 185.382 216,881 31.1 58.7 10.2 8.9 11.7 46 30.0 35 
Old Colony Ins. —— 1,748 459 a a — aus ae poe plat ae 
Pacific Indemnity Fire— 156.195 217,193 33.0 58.1 8.9 12.4 29.5 a 13.7 25 
Peerless Cas. ——————— 250,262 327,145 28.3 32.7 39.0 —_ 21.1 72 20 24 
Phoenix Indemnity 46,781 42,400 44.9 81.0 —3.9 15.5 5.1 19.1 33.2 81 
Phoenix Ins. Co. ———— 536 —295 — —_— —_ -— _: _— — anane 
Potomac Ins. -_ 2,996 1,789 — — — — —_ eas Pa oer 
Preferred Acc. 24,133 29.437 46.9 121.9 —68.8 20.6 25.6 23.0 47.2 55 
Providence-Wash. Ins. — 4,448 350 — —_— —_ _ —_ —_ —_ _— 
Queens Ins 42,440 —_—_ —- — —_ —_ _ -— — — 
Reliance Ins —— 1,372 420 —_ —_— _ —_ —_— —_ _ _ 
Royal Indemnity 420,427 622,935 34.8 64.3 9 10.1 21.0 10.9 18.1 42 
Royal Ins. ————————_- 33,009 — — —_ —_— 38.0 —_ _ _ 
St. Paul-Mercury ———— 587,205 609,371 33.1 29.4 37.5 91 —11.8 14.6 11.5 60 
Seaboard Surety ————— 809.355 710,349 22.3 47.38 29.9 74 25.1 5.9 70 24 
Springfield F. & M.——— 7,364 1,483 —- — -— _ — _ _ 
Standard Accident ——— 860,079 888,128 19.4 56.4 24.2 76 17.1 12.8 16.0 29 
Star Ins. ————_—_—___——- 14,147 — —_— — —_ —_ 38.0 —_ —_ _ 
Sun Indemnity 29,611 41,230 6.0 52.9 53.1 19.2 15.4 41 8.9 5.3 
Surety Fire —_— 159,585 173,027 20.4 55.2 24.4 8.3 17.5 10.2 15.8 34 
Thames & Mersey ———— 4.716 —-- — a —— — 38.0 — —_ — 
Travelers Indemnity ——— 1,121,697 1,109,527 28.5 65.4 6.1 11.9 19.7 19.6 11.2 3.0 
‘United Pacific Ins.— 133,098 115,089 11.0 438 4.2 2.3 16.1 11.4 114 3.6 
United Nat. Ind 57,186 54.099 33.1 79.3 —12.4 29.6 13.6 9.2 22.9 40 
U. S. Casualty ——— 195,665 211,508 29.1 63.4 75 27.3 18.2 2.2 12.8 2.9 
U. S. Fid. & Guar ——— 3,981,572 4,651,915 27.8 70.6 16 11.4 20.8 21.7 23.9 2.8 
U, S. Guarantee ———— 1,873,803 1,024,893 43.5 80.4 —23.9 10.3 8.5 12.7 4.7 42 
Virginia F. & M.————— 5,895 — oo a — — 3.0 oe — — 
Yorkshire Indemnity —— 36,427 49,453 34.8 60.7 4 3.7 45.8 29 18 
Total—Stock Cos $41,2967992 $45,004,929 29.0 59.2 11.8 99 18.1 12.8 15.0 34 

. 
Mutual Companies 
American Mut. Liab $309,7' $208,883 39.2 55.6 5.2 8.9 3.3 27.3 140 2.1 
Employers Mut. Liab.— 201,325 136,117 25.4 69.3 5.3 96 —11.5 34.9 33.3 30 
Farm Bureau Mut. Auto— 4,722 3,966 -— — —_— _ — —_— —_ _ 
Liberty Mut. Ins.— 1,058,156 983,774 41.3 33.2 25.5 9.2 — 10.1 117 2.2 
Lumbermens Mut. Cas.— 658,273 618,404 48.7 37.7 13.6 8.9 8.7 8.8 97 16 
Nat'l Grange Mut. Liab.— 14,099 7,235 —_ —_— — — _ _ —_ 
Security Mut. Casualty— 152,687 129,167 116.0 63.0 —79.0 98 53.5 —8 5 _ 
Total—Mutual Cos. ——— $2,399,052 $2,087,546 46.7 40.9 12.4 91 5.3 12.4 12.1 2.0 
. + 
Reinsurance Companies 

American Reins $1,167,787 $1,474,928 31.1 57.5 11.4 2.5 51.6 19 14 1 
Employers Reins 542,393 949,928 24.0 52.2 23.8 3 43.0 2.6 11 2.2 
Excess of America 243,939 234,185 44 52.8 28 5.8 42.5 18 2.3 4 
General Reins. —————— 1,128,010 1,503,79 29.1 47.5 23.4 17 42.3 7 2.7 P| 
North Amer. C.&S. Reins 1,155,992 1,758,272 32.6 50.4 170 1.6 47.0 3 12 3 
Reins. Corp. of N. Y 4,448 350 a — —— a — a — 
Swiss Reins. — 798,692 260,035 74.6 49.6 —24.2 2.1 47.5 — — —_ 
Total—Reins. Cos. ——— $5,016,262 $6,181,488 32.3 51.9 15.8 2.3 46.4 12 16 4 








Phoenix of Hartford Names 
Gloss, Harrison on Coast 


Robert C. Gloss has been appointed 
assistant manager of the Pacific depart- 
ment of Phoenix of Hartford, and Will 
H. Harrison, Jr., has been named super- 
intendent of inland marine and miscel- 
laneous lines with headquarters at Los 
Angeles. 

Mr. Gloss’ principal duties will con- 
tinue in the inland marine and miscel- 
laneous lines division. He is a grad- 
uate of California University. He started 
in the business with Aetna Casualty in 
1936. After service in the navy he went 
with Phoenix as inland marine special 
agent in southern California and in 
1945 was transferred to San Francisco 
as superintendent of inland marine and 
miscellaneous lines. 


Mr. Harrison entered the business 
with Royal-Liverpool group at New 
York, later transferring to Chicago. He 
joined Phoenix in 1940 as Illinois spe- 
cial agent, and after two years in the 
navy was appointed special agent in 
Iowa. He transferred to Los Angeles 
in 1948 as special agent in the Pacific 
department. 





Cleveland Agencies Merge 


The Cleveland local agencies of John 
Behm and Al Burens have consolidated 
and are now known as the Behm- 
Burens agency. The offices are in the 
Hanna building. 





Terrance S. O'Toole and Charles P. Me- 
Carty have opened a new agency at St. 
Paul, under the firm name of McCarty- 
O'Toole. 
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Call tor Minimum 





second hearing. It suggested that rates 
be on a regional basis. 


OKLA. MAY ASK DELAY 


pared so as to meet the requirements 
of law and not be vulnerable to technical 
objections. Protest was filed by Mott 
Keys, former rate expert for the board, 


Thomas O. Carlson represented Na- 
tional Bureau at the hearing. 


Quits Private Car Cover 
























































| P jum D 
a remium ata OKLAHOMA CITY—Oklahoma and Robert Cunningham, state legis- 
sees eee Gee mn tgae ciara ae 
vritten | Miums has been sent out by the sub- tiona ureau oO asuaity Underwriters = S agents a5 its pri- 
lea committee of the committee on rates to delay the increased rates on auto- IA. ACTION DEFERRED vate passenger car automobile liability 
35 and rating organizations of National mobile liability insurance that are due DES MOINES — Commissioner 5 of Sept. 30. It will discontinue writ- 
bam Assn. of Insurance Commissioners. to become effective Aug. 20 until after Fischer has taken under advisement "8 Private passenger car coverage. 
mm This has gone to all of the rating or- a hearing set for that date by the board. a request by National Bureau of Cas- F —_—_ 
37 ganizations in the fire and casualty field The bureau was notified that unless ualty Underwriters for a 28 to 30% in- The Kansas City branch of Hartford 
ae and also to the four regional fire ad- it appears and fully substantiates its crease in auto rates in Iowa, follow- Accident has moved to the eighth and 
34 yisory associations. The subcommittee filing with facts and figures, the entire ing a hearing. He granted the hearing ninth floors of the Insurance Exchange 
‘a asked that a comprehensive memoran- filing will be rejected. After reviewing after turning down the original request, building from the Fidelity and Fairfax 
oan dum on minimum premiums be sub- protests filed against the increase, the at which time he suggested an increase buildings to secure increased space. 
ae mitted on or before Oct. 1. This will board asked that the protests be pre- of from 5 to 7%. Paul A. Dow is manager. 
19 enable the subcommittee to get up 
= a report for the December meeting of 
30 commissioners in New York. 
rr Members of the subcommittee are 
39 Joseph F. Collins, chief of the rating 
er bureau of the New York department; 
37 | §. Tyler Nelson, in charge of the rating 
‘a bureau of the Illinois department, and 
3 Frank Montesani, chief of the bureau 
or of rate regulation for California. The 
28 4 subcommittee was established after a 
os resolution adopted by zone 4 in April. 
4.3 This resolution pointed out that rate 
= regulatory laws encompass minimum 
34 premiums and recommended that com- 
<7 missioners ask the business for a prac- 
29 tical working guide, formula or defini- 
foe tion of minimum premiums, including 
21 the elements or factors used in their 
aa promulgation and purposes they are 
47 designed to serve. 
9 
7 iff i inimum Premium . 
31 ee coal The 1950 fidelity and surety production figures 
46 The call by the subcommittee points 
Beco out that minimum — or rules in the State of Iowa shows Western Surety 
26 establishing them may differ in the sev- . . 
= eral lines of insurance, or for classes Company to be far in the lead. We wish to 
35 of risks, or on types of policies. There thank our agents for helping us obtain this re- 
rr are also differences with respect to the - 
24 extent and degree which minimum ex- markable position. To you who do not repre- 
=. pense or minimum exposure to loss may sent us, we know that you will be interested in 
= enter into the determination of such : : 
= premiums. Differences may also exist this strong recommendation. 
—_ territorially for several reasons. 
‘42 The minimum premium device takes 
— several forms. For example, there is 
24 the simple minimum premium on a 
ro fire policy, say $7.50, to meet the basic 
es handling expense. In some casualty lines 
5.3 there is a minimum amount of insur- 
= ance, say $1,000. Then there a the I IOWA, 1950 
3.0 minimum premium that obtains for the ; 
rr personal aepeiae floater, or the mini- WESTERN SURETY COMPANY 
oe mum premium deposit required in con- II, ate ee Tt eee eeeeeeee se, $240,855 
42 nection with reporting forms, which are ll eee ee . 
—- expensive to handle, etc. Such _ pre- eis ee ee ell Ce rT - 169,584 
a miums are used in some lines to get IV et is bec cces 
- an adequate amount of premium for the ee as Seee can ae ee 162,531 
exposure. _ ee +O ss ta Vloesce’,. 161,454 
eteniameeee - »45¢ 
2 VI i wineteeewe 
21 x eee 
3° | Tennessee Auto Rate VIE nlite atncenetinn. pet: 157,692 
2 . . 0 ees hCROUS RWee ie iire a 
13 | Increase on Regional Basis VIII SS res 55 130,401 
Pa | NASHVILLE, TENN. — New auto- ee ee ee 120,201 
2.0 | mobile B.I. and P.D. rates, set on a Xx. —___ acini a ie TT 117,444 
regional basis, have been approved by x TR , 
‘Commissioner Allen, effective Sept. 1. 2 A, Sin wt OEE +++ 93,344 
t The rates approved represent an in- xi. a ery ee ee van 
2.2 crease of 20% on B.I. and 30% on Tn mets snindiebiedilimaciele ea 93,110 
4 P.D. in Nashville, Memphis, Chatta- XII. etnias POET R C640 96 barn ‘ 91.43 
3 \ nooga and Knoxville, with increases of XII Oa: aa 434 
eae 109% on B.I. and 20% on P.D. in the epee ee ey OP tO 66.8 vs a 86,538 
~ rest of the state. A proposed 28.7% XIV. ree see 7 
statewide increase on B.I. was disap- ea "ete eeseeeees 84.93) 
_ proved by Commissioner Allen. It is XV. alia emma Sieh 
iness | ‘Stimated that the rates adopted will Xv at eceemansintcs tresses 84,638 
New | mean an additional $1,420,000 in pre- i Snesesstonenesens sentematt. de LTT, Tee 481 
ie miums as _ compared with $2,260,000 XVII ——s ’ 
‘spe- | under first increases proposed. ee wre ts "fee ececeecens 79,964 
A am Proposed B.I. Increase Rejected XVIII. epee ee et ee eee 77,982 
I SS 
ales Commissioner Allen rejected entirely XIX. ict OP 46 be vem odin 
ucific | the National Bureau’s proposed 8.9% 
| increase in B.I. rates on commercial 
) Cars. — 
After increases the combined rates ; == 
fe in the four major population areas will ." =. nae eS fash, a8 
‘ok be: Nashville, class 1, $43; class 2, $61, y ; SEF ree ns 
our {and class 3, $59; Hamilton county bP ig 
| ee WESTERN SURETY COMPANY 
EBay Rl Phicdteate Gtitenh Renitian Cine 
Shelby county (Memphis), $37, $52 anc 
$50. For Bristol, as an example of One ° merica s es on ing ompanies 
nit areas, they will be $29, $40 | 175 West Jackson Blvd. 1700 Commerce St. Sioux Falls 21 West 10th Street 
.. and $38. i 
Me- Sp = EP ony ng ae Chicago, Illinols Dallas 1, Texas South Dakota Kansas City 6, Mo. 
rty- surance Agents was responsible for a 
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“WOULD THAT MISTAKES COULD BE SOLD 
FOR AS MUCH AS THEY COST” 


IF YOUR BUSINESS IS “INSURANCE” 
QUIT WORRYING ABOUT YOUR BUSINESS 


Incompetent, Inexperienced or Indifferent employees may be the cause 
of claims against you for loss due to ERRORS and OMISSIONS in the 
conduct of your business, which may result in heavy financial loss to you 
or even ruin your business. 


CALL FOR RATES ETC. 





AFTER 
protecting himself with 


ERRORS & OMISSIONS 
INSURANCE 


BEFORE 
protecting himself with 


ERRORS & OMISSIONS 
INSURANCE 


ALL FORMS OF INSURANCE WRITTEN BY 
LICENSED INSURANCE COMPANIES 


Direct correspondents for 


LLOYD'S OF LONDON 


For more than half century. 


Inquiries invited from Agents and Brokers for types of insurance of a 
Special Character, not easily obtainable from regular Licensed Insurers. 


A: F-SHAW & CO., inc. 


INSURANCE EXCHANGE CHICAGO 4, ILL. 
Phone WAbash 2-1068 








AGNATIONAL | UNDERWRITER 








Roy pene “i. 
Mutual Service 


Roy W. Landstrom, who resigned re- 
cently as vice-president in charge of 
the northwest re- 
gion for THE 
NATIONAL UNDER- 
WRITER, has now 
become connected 
with the Mutual 
Service Insurance 
group of St. Paul 
as administrative 
assistant in charge 
of sales promotion 
work. He will be 
closely associated 
with Agency Vice- 
president Eugene 
B. ‘Rogers. This 
group of companies 
consists of Mutual Service Life, Mutual 
Service Fire, and Mutual Service Cas- 
ualty. 

Mr. Landstrom is a graduate of 
University of Illinois and he had been 
with THE NATIONAL UNDERWRITER nearly 
30 years. He was at one time engaged 
jn advertising makeup work for the 
publication, but most of his experience 
was in the sales end of the business and 
he has an extensive acquaintance among 
insurance people in all branches, espe- 


R. W. Landstrom 


cially in Minnesota and Wisconsin. His ~ 


home has been at Minneapolis for a 
good many years. 





Crimans Ind. Special Agent 


National Fire has appointed William 
H. Crimans casualty special agent for 
Indiana with headquarters at Indiana- 
polis. 

A navy veteran and a graduate of 
Purdue, he was an instructor in the 
school of insurance at Indiana Univer- 
sity and subsequently entered a local 
agency at Lafayette. Following this he 
was in the local agency business at El- 
wood. 





New Officers at Atlanta 


New officers of Atlanta Assn. of 
A. & H. Underwriters are John W. 
Bachman, Provident Indemnity Life, 
president; James R. Henderson and 


William R. McConnell, Spratlin, Har- 
rington & Co., vice-presidents, and Jar- 
rett L. Davis, Provident Life & Acci- 
dent, secretary-treasurer. 





Hartupee Joins Northland 
Charles H. Hartupee of Red Wing, 
Minn., has been appointed agency man- 
ager for Northland Ins. Co., of St. 
Paul. He was underwriting manager for 















Anchor ’s 


LO dose MAN SIZE J 


Comprehensive “3-D” Blanket Bond 





OB Z 









$2,500 COMPLETE COVERAGE Including: 
(Not more than 9 employees) 
$1,000.00 Honesty Coverage—Blanket Fidelity, 
Primary Commercial Form 
500.00 Money & Securities (Broad Form), 
Blanket, Inside and Outside Premises* 
500.00 Safe Deposit Box Coverage—on Leased 
Safe Deposit Boxes* 
500.00 Forgery & Alteration Cover—Outgoing 
Paper, excluding Employee — Forgery 
Hazard* 


$2,500.00 TOTAL 


**You can set your cap for a real sale,” 
says Bos’n Dan—the “3-D” Man, 
“when you take ANcHoR’s Jr. Com- 
PREHENSIVE BLANKET Bonp aboard.” 
It’s as trim as they come and holds to 
the line in price and coverage. 
“Gentlemen prefer Bonds,”’ he says, 
“especially ANcHorR’s Jr. CompRE- 
HENSIVE for small business risks.” 


SEE YOUR ANCHOR MAN FOR COMPLETE DETAILS OR WRITE... 


*Increased limits available 


Small in Cost...Big in Performance 
IDEALLY SUITED TO THE SMALL BUSINESS RISK 
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__ MINN, 

















Mutual 
He served several 


Hardware 


Casualty at Min-| 
neapolis. 


years on 


compensation rating bureau and _ the 
automobile assigned risk plans in Min- 
nesota, North and South Dakota. He 
has been in insurance 21 years. 


Christopher Agency Chief 
Henry C. Christopher, who left the 
home office of American Hospital & 
Life of San Antonio six years ago to 
become manager at Dallas, has returned 
to the home office as vice-president and 
director of agencies. He will have com- 


the governing committee of “andthe 








plete charge of the 33 agencies and 

branch offices. 

U.S.F.&4G. Names McKee 
Wayne McKee, Jr., has been ap- 


pointed assistant manager at Pittsburgh 
for U.S.F.&G. He has been field assist- 
ant in the agency department at Balti- 
more. 


Angvik to Field & Co. 





August 16, 1951 August 16, 





up to four t 
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times and u 
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» Falls, and z 

Arthur M. Angvik has been appointed | eration with 
vice-president of T. C. Field & Co. gg 
St. Paul general agency, and will have Ocean, Da 
charge of the bond department. Woodham, 
For 21 years he has been with the Dallas, first 
vise the sa 


bond department of Aetna Casualty at 
St. Paul and Minneapolis and _ since 
1940 has been bond superintendent, ex- 
cept for service in the navy. He is a 
graduate of University of Minnesota 
and attended Minnesota College of Law 
He is past president of 
Surety Assn. 


Minnesota 





Harn to Local Agency 
Williard E. Harn, field supervisor for 
U.S. F. & G. at Cleveland, has resigned 


to become a partner in the local agency 
of V. D. Hadlock & Co. 





Pacific Employers has consolidated 
three of its Los Angeles office units, at 
different addresses, into one office at 
6435 Wilshire boulevard. 





George M. Horter, office manager of 
National Bureau of Casualty Under- 
writers at Austin, Tex., has resigned 
to go with Despard & Co., New York 
City brokers. 


ACCIDENT 


Must Answer Questions of 
Prospect in Right Way 


W. D. Bacon, general agent of Crown 
Life and General Accident at San 
tonio, told Austin Assn. of A. & H. 
Underwriters that failure on the part 
of the A. & H. salesman is the result 
of his failure to answer the questions 
of the prospect in the right way. 

He said the prospect expects the 
agent to tell him why he can’t do with- 
out the protection offered. When the 
agent is confronted with the statement, 
“T can’t afford it,” he should ask the 
prospect why he can’t afford it. Mr. 
Bacon declared that if the question is 
answered correctly the agent is on the 
sale track. 

If the prospect says he is “insurance 
poor,” he suggested that the salesman 
ask the prospect if he may see his poli- 
cies. He would then have the salesman 
show the prospect just what his policies 
will do for his family and himself. 

Mr. Bacon said that when the amount 
of insurance is gone over the salesman 
has in most instances shown the pros- 
pect the inadequacy of his insurance 
in the accomplishment of the things he 
desires for his family and himself. 


New Nat'l Casualty Policies 


The new individual and family hos- 
pital, surgical and nurse expense pol- 
icies of National Casualty are written 
on the basis of $5, $7.50, $10 or $12 per 
day hospital benefit, with total hos- 
pital expense payments on a sliding 
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up to four times the basic daily benefit, 
two days six times, three days eight 
times and up to 19 times for 10 days, 
with basic benefit only for the next 
90 days. It also provides $5 per day 
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schedules of $5 to $150, $7.50 to $225 
or $10 to $300, in or out of hospital, 
in addition to hospital expense. Full 
coverage is provided for female 
diseases but maternity is covered only 
under the family policy for 10 times 
daily hospital benefit after 10 months, 
with double benefit for twins. There is 
no reduction in benefits for age. Polio 
coverage up to $5,000 is offered by rider. 





Plan Texas Congresses 


The executive committee of Texas 
Assn. of A. & H. Underwriters met 
at Austin with O. D. Harlan of San 
Antonio presiding, to discuss sales con- 
It was tentatively decided 
should open the 

They will be 
Dallas, Wichita 
Falls, and at Oklahoma City in coop- 
eration with the Oklahoma association. 

President Emerson Davis, Inter- 
Ocean, Dallas, announced that L. C. 
Woodham, Great American Reserve, 
Dallas, first vice-president, will super- 
vise the sales congress arrangements. 
He also announced that Mr. Woodham 
will devote his time to the associations 
in north Texas and W. D. Bacon, Gen- 
eral Accident, San Antonio, second 
vice-president, will supervise the asso- 
ciations in south Texas. 


Would Forestall Objections 


C. E. McDonald, Guardian Interna- 
tional, Dallas, addressed San Antonio 
Assn. of A. & H. Underwriters on 
meeting objections before thev are 
voiced by the prospect. He said ob- 
jections start with “but” and that the 
salesman can slide into oblivion on 
them. He declared that to prevent this 
the salesman must answer capably the 
subconscious objection of the prospect 
or rather his subconscious reaction. He 
stressed the importance of foreseeing 
and forestalling the expression of an ob- 
jection by keeping constantly before the 
prospect the thought of his needs. 

The association voted to hold a break- 
fast meeting Sept. 11, when the execu- 
tive committee of the Texas association 
will meet at San Antonio. A. D. An- 
derson, Occidental Life of California, 
program chairman, gave a preview of 
the coming season’s programs. 


that the congresses 
first week of December. 








Warmer Again Leader 
The C. A. Warner agency of Hart- 


‘ford again led the A. & H. department 


— 


of General Accident in production for 
each of the past 12 months. 

Mr. Warner has been district man- 
ager there since 1935. J. Vincent Budds 
is assistant manager. 


COMPANIES 


Fort Scott Team 
Premiums Up 17% 


Combined premium writings for the 
first six months of 1951 of Western 
Casualty & Surety and Western Fire 
of Fort Scott were $10,677,785, which 
set a new record for such a period. This 
was an increase of $1,543,299 or 16.9% 
over the same 1950 period. There was 
a statutory underwriting loss of $275,- 
577 and an increase in premium reserve 
of $1,260,308. 

Assets of the casualty company were 
$18,013,249, an increase of $490,751 and 











| surplus was down $255,059. Assets of 
the fire company were $9,073,641, in- 
crease $668,255 and surplus was up 


} 





$141,588. 


P, W. Bonthron Retiring 


P. W. Bonthron, assistant secretary 
of Hartford Accident, is retiring on the 





advice of his physicians. He has been 
with the company since 1934, and has 
been assistant secretary since 1936. 


Am. Fidelity Retains 
23-Man Unit in Vermont 


Although part of the home office ac- 
tivities of American Fidelity have been 
moved from Montpelier, Vt., to Man- 
chester, N. H., there will remain at 
Montpelier in the home office building, 
which will continue to be owned by the 
company, about 23 persons. They will 
maintain the records and take care of 
the company’s Vermont interests. The 









DEPENDABLE 


in an emergency, the helicopter pilot 
gives men a lift when they need it 
most 


... brings to the scene the unique 


skill and equipment of the specialist. 


New Hampshire group, of which Ameri- 
can Fidelity is a member, recently com- 
pleted a $2 million office building at 
Manchester with ample room to house 
the casualty facilities there. Also, due to 
the increased identity of operation be- 
tween fire and casualty companies, close 
association is desirable. Complete facili- 
ties will remain in Vermont for the han- 
dling of all Vermont operations and the 
corporate records will be kept there. 
When New Hampshire Fire bought 
American Fidelity in 1945, the latter 
company had premiums of $355,000 and 
employed nine persons. Presently the 


American Fidelity writings are at the 





Like F& D, 
he SPECIALIZES 


rate of $3% million aide and there 
are 140 employes in 10 states. 


Adds Fire and Sprinkler 


Transport Indemnity, Los Angeles, 
has been authorized to add fire and 
sprinkler to the lines for which it al- 
ready is licensed. 


Hartford S.B. Won't Move 


Hartford Steam Boiler will not have 
to give up part of its property in Hart- 
ford for the construction of a proposed 
city library. The city has dropped its 
plan of building the $2 million library 











Esttective, on-the-spot assistance in closing sales is readily 
available to the insurance producer representing F «D. 


A call to the nearest F«D field office will bring to the scene 
a bonding specialist, equipped to handle every variety 

of bonding proposition —experienced in translating 
opportunities into commissions for the agent. 


To over 9,000 representatives of Fx D—bonding specialists 
for 61 years—this unusual sales cooperation means 

that they can meet their customers’ bonding needs with 
professional competence, no matter how limited 


their own surety experience may be. 


Other insurance producers interested in broadening 
their services and increasing their income will 
find F «D's specialized facilities worth investigating. 


‘ FIDELITY AND SURETY BONDS 
| i BURGLARY, AND OTHER NEEDED 


ia i. 
- 


\| 


FORMS OF INSURANCE 


Fipevitry anp ) Deposit COMPANY 


Baltimore 


L ff. Maryland 


AFFILIATE: AMERICAN BONDING COMPANY OF BALTIMORE 
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of Qualified Men 


Everything to help you sell: National Maga- 
zine Advertising; Network Television and 
Radio; Power-Packed Direct Mail. 


in all 48 states, District of Columbia, Canada, 


Licensed 


Alaska and Hawaii; Service offices in all 


principal cities. 


For further information, write to 


H. C. CARDEN, Supt. of Agencies 





The Largest Exclusive Health and 
Accident Company in the World 


MUTUAL BENEFIT HEALTH & ACCIDENT ASSOCIATION . 


Unlimited Opportunity 
for a Limited Number 


on land sth 4 owned by that company 
and has chosen a site in another part of 
the city. 

Earlier, Frank W. Stevenson, attorney 
for Hartford Steam Boiler, told the city 
that if the proposed site were chosen 
his company would be forced to move 
from Hartford. 


American Bonding Reports 


American Bonding, in its midyear 
statement, reports assets of $3,446,729, 
capital $1 million and net surplus $1,- 
735, 865. 


Authorized Capital Upped 


_ Maximum authorized capital of Caro- 
lina Casualty has been increased from 
$1, 100 00,000 to $1, 700, 000. 





COMPENSATION 














A ready market for these 


UNUSUAL COVERAGES 





| ADJUSTERS ERRORS 


26) and OMISSIONS 





For the first time adjusters can pur- 
chase indemnity insurance for pro- 
fessional mistakes. More than any 
other group, they should realize the 


necessity of having this protection. 


GEO. F. BROWN & SONS 


CHICAGO NEW YORK 
175 W. Jackson Blvd. 32 Cliff St. 
DENVER PHOENIX 

1615 California St. 8 Luhrs Arcade 











Death Benefit Rate Increase 
Turned Down in Okla. 


The Oklahoma Insurance Board has 
disapproved an application by National 
Council on Compensation Insurance for 
an increase in workmen’s compensation 
rates requested to allow for increased 
losses expected under the new death 
benefit amendment. 

The board based its finding on the 
fact that in the past there has been an 
average of 64 insured death cases a 
year, and noted that employers have 
been paying an average of 7.5% above 
manual rate in order to purchase excess 
employers liability limits to take care 
of fatal cases. 

The board indicated it will approve 
a 2.2% increase to take care of increased 
costs provided the increase is distributed 
among the classifications according to 
the number of deaths in each classifica- 
tion over the past five years. Approx- 
imately 79 test cases out of a total of 
about 350 in the state have had deaths 
within the five year period. 


Minn. Rates Hiked 3.5%, 





ST. PAUL—An increase of 3.5% in 
compensation rates retroactive to July 


1 has been approved by Minnesota com- 
pensation insurance board. The com- 
panies had proposed an increase of 8.3% 
to take care of increased benefits author- 
ized by the last legislature. The in- 
crease is expected to add about $800,- 
000 in premiums. Employers opposed 
any increase and = a reduction 
ranging as much as 5 13% 


Wis. ate Restiens t Study 
Group Holds First Meeting 
MADISON, WIS.—The special com- 


mittee of the legislative council created 


by the Wisconsin legislature to study 
problems in connection with motor 
vehicle accidents at its first meeting 
here outlined the procedure for future 
meetings. Sen. Arthur Van De Zande, 
Campellsport local agent, was elected 


as chairman of the joint committee of 
senators, assemblymen and citizens and 
promised a thorough and intensive sur- 
vey. 

Sen. Melvin R. Laird, Marshfield, 
chairman of the 15-man legislative coun- 
cil, said there are probably 100,000 un- 
insured motorists in Wisconsin and 
urged efforts to eliminate or reduce 
them. He said compulsory motor vehicle 


insurance is not the sole solution and 
advised a search for other remedies, 
such as more rigid traffic law enforce- 
ment and expanded driver training in 
schools. Assemblyman Fred E. Nuern- 
berg, Shebogan, felt that the emphasis 
should not be on insurance coverage 


but the actual cause of street and high- 


Way accidents. 

sen L. Marcus, state motor vehicle 
commissioner, said courts are doing 
more to promote highway safety by 
sentencing drivers to jail terms than 


by other means, especially in Milwaukee 
city and county. Commissioner Lange 


said a study by a large liability insurer 
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disclosed that speed is the greatest acci- 
dent cause and suggested that the com- 
mittee study this part of the problem. 

Judge Merrill Farr, Eau Claire, ex- 
pressed the belief that some 65% of 
drivers would not be able to pass a 
thorough physical examination and that 
it might be a good plan to require 
those over 60 to take such a test. Dr. 
B. L. Corbett, Milwaukee safety di- 
rector, explained that youths who have 
taken driving training in schools 
have a far better accident record than 
others. 

R. C. Salisbury, director of the state 
motor department's safety division, 
recommended that the committee get 
at the facts of accidents, study records 
of other states, and base its recom- 
mendations on these surveys. He said 
Iowa has a better accident record than 
Wisconsin because it has enforced its 
speed laws, has a greater number of 
traffic officers, and does not have to 
contend with taverns. 

Also promising cooperation were 
Lloyd Yaudes, Madison, for Wisconsin 
Insurance Alliance; Urban Krier. Wis- 
consin Assn. of Insurance Agents, and 
Louis N. Milan, Madison, Automotive 
Trades Assn. 

The next meeting was scheduled for 
Sept. 13. 


Midwest Is Heard From 
Throughout the Country 


Midwest of Indianapolis, which is one 
of the five old Indiana charter companies 
that is in active operation, is being 
heard from to quite an extent through- 
out the country. The main factor in 
Midwest for the past year and a half 
or so has been W. B. Landwehr of St. 
Louis. The president is D. E. Chilcote 
of St. Louis. This company is exempt 
from supervision by the Indiana insur- 
ance department and Commissioner 
Viehmann has refused to sanction Mid- 
west policies to meet the requirements 
of the automobile financial rsponsibility 
law. 

Midwest has been issuing a 48-hour 
accident insurance policy that was given 
out by about 300 gas stations in Indiana 
with every $2 purchase of fuel. Mr. 
Viehmann gave a warning to the public 
“not to fall for such tricks” until Mid- 
west submits its financial statement to 
the insurance department. K. Elgin, 
general agent of Midwest, came back 
saying that the policies are perfectly 
valid and charged Mr. Viehmann with 
interfering with his business and using 
“underhanded tactics” to put him out of 
business. 

This is the second one of the old 
charter companies that Mr. Viehmann 
has tangled with. The other is Firemen 
& Mechanics of Fort Wayne. He had 
a running battle with them over their 
policies and the auto financial responsi- 
bility law. He had them in court charg- + 
ing that the charter had expired, a full 
century having gone by since the com- 
pany was granted its charter by the leg- 
islature. However, that company claimed 
that it had perpetual charter. 

There are three other charter com- 
panies in Indiana that are complying 
with insurance department regulations 
regardless of any exempt status that 
they might be in a position to claim, 


they being Indiana Ins. Co., Vernon 
General and Franklin General. There 


is a sixth charter company that is dor- 
mant. 


Folds Up Tent in II. 


ST. LOUIS—Union Automobile Club 
of St. Louis has stopped doing business 
in Illinois, Insurance Director Day of 
that state declares. 

Mr. Day said he 
three months to 
quit operations in 


had been trying for 
compel the club to 
Illinois, contending 
that its activities are illegal. He an- 
nounced he had received a letter from 
Raymond Standefer, president of Union 
Automobile Club, stating that its offices 
at Peoria and Springfield are being 
closed because memberships in Illinois 
are no longer being sold 
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feature of the policy—which the cable 
car people have been unable to do. 
They were hopeful of having a domestic 
company insure them for the first $10,- 
000 instead of posting the bond, but so 
far they have been unable to accomplish 
this, 

Few, if any, of the surplus line under- 
writers in San Francisco feel that the 
cable car company will be able to ob- 
tain the coverage needed. 





Confer on Compulsory Plans 

NEW YORK —The industry com- 
mittee on motor vehicle accident prob- 
lems, composed of representatives of 
various segments of business, met here 
two days this week to consider such 
problems as compulsory automobile in- 
surance. 


To Hear Investment Man 


Roosevelt Humphrey, southern sales 
manager of Investors Syndicate, will 
talk at the Aug. 20 meeting of Alabama 
Assn. of A. & H. Underwriters, 


Paul R. Border, Jr., Pittsburgh special 
agent for U. S. F. & G., has been named 
to direct the insurance school conducted 
by Insurance Women of Pittsburgh. 
Classes will start Sept. 19. 


















i ~~ _, MANHATTAN ISLAND BOUGHT 


Common knowledge to all is the fact 
that in 1626 Peter Minuit purchased 
Manhattan Island for trinkets valued 
at $24.00. 


ALWAYS A HIGH SPOT ... 


... among insurance agents is when they 
join Hawkeye-Security & Industrial. 


These agents know that these two com- 
panies do everything possible to help 
them build volume. They can depend 
upon Hawkeye-Security & Industrial to 
provide prompt settlement . . . every sales 
aid . . . and skilled field representatives 
to work closely with them at all times. 
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fice jand bashed through the window into an INDUSTRIAL INSURANCE co. 
eing art shop containing fine porcelain, ob- 
nois _ ot arts, etc. D rv ines, r a 


The items that go into repair and re- 
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New York Fidelity and Surety Analysis 
Fidelity Insurance Aggregates 


Stock Companies 


-Country-wid 





























Underwriting Ratios Expense Analysis 
Losses Claim Comm. Other General Taxes & 
Net Premiums incurred Exp Net gain exp. to to acq.to exp.to fees to 
; written earned to es (adj.)t fadj.)i earned written earned earned written 
1946 — $37.419.985 $37,345,440 57.9 224 78 30.1° - 168 3.2 
1947 —_—_—_____———— 35,006, 287 39,273 338 56 8 193 &5 30.3* —- 148 2 
138 56 148.349 41,154,861 310 534 156 90 24.7° - 16.7 3.0 
1949, ————___________ 42,495,675 43,771,868 44.0 58.5 75 105 168 129 15.1 3.2 
1950 - ——_—_—_- — 41,296,992 45,004,929 29.0 59 2 11.8 99 18.1 12.8 150 34 
Mutual Companies 
1946 ——-—_______ -_ $1,529,458 $1,269,038 22 31.2 406 88 a 128 19 
1947 —_-—— - 1,595,092 1,421,746 “46 40 214 79 11.8° —_—_ 12.1 2.2 
1948 ———__________ 1.875.683 1,572,667 402 36.7 231 $9 10.8° _ 13.6 24 
Vega ________ 2.160.650 1.826.645 49.2 46.7 41 143 3.9 14.1 12.2 22 
1950 —————— 2,399,052 2.087, 546 467 409 124 91 5.3 12.4 12.1 20 
Reinsurance Companies 
1946 ——__________-_ $4,453,790 $4,094.7 304 50.3 19.3 18 42.9° 43 13 
1987) ——_________ 5,053,681 4,652,275 340 49.8 16.2 24 43.3° _ 3.1 1.0 
1948 = ——_____-________ 7,432,461 5,488,727 36.1 48.6 15.3 17 42.5° _ 3.3 11 
1949) ———___________ 6.053.152 6,062,504 434 50.5 61 3.0 44.1 1.2 18 4 
1%0  ———____________ 5,016,262 6,181,485 32.3 51.9 15.8 23 46.4 12 16 4 
Surety Insurance Aggregates 
Stock Companies 
1946 ————_-———_____ $44,589,186 $38,103,166 3.8 615 423 56 344 — 184 3.1 
, 1947) ——-—__________ 53,494,786 46,008,296 78 61.2 31.0 64 35 4° _ 164 3.0 
f 1948) ——- ——_________ 67,445 806 57,079,652 13.1 56.1 30.8 47 33.1° —_— 153 3.0 
14440 ——_________. 75,910,987 68,711,947 15.3 61.0 23.7 48 24.5 14.1 142 3.1 
1950) ————____________- 89,738,012 80,656 606 158 60.0 24.2 45 23.5 13.0 13.8 3.2 
Mutual Companies 
1946 ———__- —_______ $137,447 $92,754 38.2 40.5 21.3 42 18 3° - 5.7 23 
Vg — ———__________ 266.728 212.568 68.9 36.6 —5.5 46 19.4° — 106 2.0 
1948 9 ——__—_________ 431,910 322,821 1126 47.0 —59.6 85 30.6° _ 74 5 
Ve4q@ 0 ______ 400,933 96 95.4 47.4 —42.8 3.8 35.1 44 3.2 9 
1950) ——__ ——______- 317,767 357,567 —19 51.8 50.1 72 33.0 5.9 46 11 
R . . 
einsurance Companies 
1946 ——_——_—__—_____- $4,548,321 $3,547,831 87 51.9 56.8 15 43.9° — 5.0 15 
1947) ———__— —_____ 6.312.250 4,997,120 13.3 55.3 31.4 3.4 471° —_ 38 1.0 
1948 ———__—_____—_—_ 9,812,651 7,449,509 34.7 53.7 11.6 3.3 45.6° 36 1.2 
1949,§ ———__-__——______. 11,645,689 9,977,127 34.0 52.2 13.8 2.1 46.4 14 19 4 
1950 —_— _— = 14,379,344 12,388,299 30.4 M4 15.4 2.9 47¢ 4 19 3 
t These ratios show results before consideration of Federal income tax. 
* Includes other acquisition expense 
= == 
- ° ° . 
Nutt L.A. Fire Manager He has been with Providence Wash- 


: ‘ ington there, and formerly was with the 

Continental Casualty has appointed Ribal & Nutt agency at Stockton and 

Douglas R. Nutt manager of the fire previously with Marine Office of Amer- 
and marine department at Los Angeles. ica. 








TERRITORIES NOW OPEN 


Indiana, Illinois, Kentucky, Missouri, Virginia 


For GENERAL AGENTS 


who desire to make a permanent connection with 
one of the most progressive companies in America 


Lifetime Accident & Health 
Modern Hospital Forms 
Life — All Types 
Combinations 


Liberal Commissions Vested Renewals 


Guarantee Reserve Life Insurance Co. 


Hammond, Indiana 























Accident & Casualiy——— 
Aetna Cas 
American Auto Ins 
American Bonding 
American Casualty 
American Employers —— 
American Motor Ins. ——— 
American Surety ————— 
Associated Ind. —————— 
Birmingham of Fa 
Boston Ins. ————————— 
Camden Fire ————— 
Car & General 
Central Surety —————— 
Century Indemnity 
Columbia Casualty 
Commercial Casualty 
Continental Cas 
Employers Liab. --———— 
Federal Ins. ———————- 
Fidelity & Casualty 
Fidelity & Deposit ———— 
Fire Ass'n Phila 
Fireman's Fund Ind. —— 
Fireman's Fund Ins 
Founders F & M 
General Casualty 
General Ins. Co. ————— 
Glens Falls Ind 
Globe Indemnity 
Great American Ind 
Guarantee of N. A-———— 
Hanover Fire 
Hartford Acc. —————— 
Hawkeye Security ——— 
Home F. & M.——————_- 
Home Indemnity 
Indemnity of N. A 
Insurance of N. A.——— 
International Fid. ——— 
Liv. London Globe 
London Guar. —— 
London & Lanc. Ind.—— 
Manufacturers Cas. —— 
Maryland Casualty 
Mass. Bonding 
Merchants Indemnity — 
Metropolitan Cas 
Nat’] Casualty ————— 
Nat'l Surety Corp ———— 
Nat'l Union Fire —— 
Newark Fire —— 
New Amsterdam Cas. — 
New England Ins. ———— 
New York Casualty 
Ocean Accident ———-—— 
Old Colony Ins 
Pacific Indemnity 
Peerless Cas. ——————— 
Phoenix Indemnity 
Preferred Acc. —————— 
Providence-Wash. Ins. — 
Queens Ins. ——————— 
Reliance Ins. — 
Royal Indemnity 
Royal Ins — 
St. Paul-Mercury Ind. — 
Seaboard Surety ———— 
Springfield F. & M. —— 
Standard Accident 
Star Ins. — 
Sun Indemnity 
Surety Fire 
Thames & Mersey 
Travelers Indemnity 
United Pacific Ins. 
United Nat. Ind 

S. Casualty — 
U. S. Fid. & Guar 
U. S. Guarantee ———— 
Virginia F & M ————— 
Yorkshire Indemnity ——— 

























































































August 16, 195 








Surety 








Net premiums 


written 
$12,078 

5,872,883 
335,437 


646,661 
991.893 
69,379 
3,109,053 
3,254 
259 
6,184 
14,357 


360,749 
1,425,688 
128,809 
123,586 
14,357 


2,629,220 
4,091 
39,048 











Total—Stock Cos 


American Mut. Liab. —— 
Liberty Mut. Ins a 
Lumbermens Mut. Cas. — 
Security Mut. Casualty — 





$89,738,012 


161,884 
152,876 


Total—Mutual Cos 





American Reins ——— 
Employers Reins = 
Excess of America ———— 
General Reins. ——-_——— 
No. Amer. C. & S. Reins 
Reins. Corp. of N. Y. —— 
Swiss Reins. ——— 








Total—Reins. Cos 


$317,767 


$3,937,471 
2,675.4 
30 





1,213,561 


$14,379,344 























. 
Stock Companies —— 
Countrywide | 
Underwriting Ratios Expense Analysis 
Losses Claim Comm. Other General Taxes & 
incurred Exp. Net gain exp. to to acq.to exp.to fees to 
earned to earned (adi.)+ (adj.)+ earned written earned earned written 
$45,325 27.1 35.0 37.9 39 30 75 14.2 64 
5,419,706 7 619 30.3 5.2 25.6 17.8 10.0 33 
225.679 228 1206 43-4 121 29.7 47.1 278 3 } 
named Eo ae sina ite akan oa ay anew. it 
566,747 326 69.7 —23 96 31.6 69 17.9 3.7 
961,370 24.2 67.7 $1 5.7 26.7 124 19.6 33 
74,955 -—313 29.0 102 3 $1 39 5.7 87 26 
2,675,136 13.6 649 21.5 59 23.8 15.2 16.6 34 
8,501 — — -— _— --- -—- —— -- 
117 — — -—- — ~e _ — 
2,838 — — — — -— — —- — 7 
1.436 — — — —— — — -—— — 
14,741 — — —_ — — — — _ { 
813,440 116 43.1 453 14 19.7 2.7 13.5 58 
925,27 18.9 71.9 92 68 28.1 13.8 20.5 a 
186,240 25 49.7 47.8 2 12.9 10.2 22.1 43 5 ) 
253,800 579 42.2 2.0 27.3 11.0 15.9 26 | 
3,472,850 29.6 55.6 14.8 3.5 27.5 10.1 11.6 35 | 
844,872 33.1 721 —5.2 72 26.7 10.1 25.5 26 
310,093 51 43 406 x) 47.1 36 2.7 — 
2,389,455 21.8 55.0 23.2 3.9 23.9 62 16.1 29 
6.576.625 7.0 71.2 21.8 3.1 29.8 19.4 15.3 3.6 
2,298 — — — — — — — 
1,083,009 74 54.8 37.8 2.9 21.2 13.3 144 30 
51,213 —126 444 68.2 4 35.9 36 4.2 3 
188,277 1395 706 110.1 89 273 33.0 3 it 4 
1,237,377 443 52a 3.6 2.2 24.7 78 14.0 34 
6,547 — — — — — — — 
1,263,631 8.5 64.2 27.3 63 25.8 11.4 16.9 38 
596,988 —54 70.7 34.7 68 26.4 12.6 21.4 35 
870,209 35.0 67.6 —26 3.0 27.5 196 13.2 43 
382,833 16.0 4 19.6 13 40.5 10.4 12.1 _ 
3,589 — _— - — — - a _ 
4,920,692 21.2 7.5 11.3 39 26.4 11.2 22.8 $3 4 
- 137,066 5.8 63.8 304 34 27.2 94 21.0 28 
12,803 — ~ — — — — — 
326.921 18.0 69.6 124 82 28.6 10.2 20.3 23 
1,571,829 2.5 57.9 39.6 28 19.8 13.8 18.3 32 | 
1,296 -—- - - — — -- _ —_— 
7,645 — — — — — — — — 
53,914 5.7 58.4 39 -39 21.8 10.7 246 5.2 
176,246 8 70.3 28.9 58 26.7 12.7 22.2 29 
785,762 11.9 50.1 38.0 2.7 25.2 7.0 84 2.8 
5,383,808 14.1 51.2 34.7 3.2 26.5 12.3 5.9 3.3 
1,966,768 19.5 51.0 29.5 3.1 25.8 81 108 3.2 $5 
58.448 21.1 45.7 33.2 25 40.6 24 5 —.3 
343,995 24.8 45.4 29.8 2 23.3 7.6 74 23 ib 
39,479 15.1 348 50.1 —93 28.1 3.7 6.6 5.7 ' 
4,655,721 18.9 67.0 14.1 63 25.8 12.6 18.6 3.2 
2,230 — —_ - —- — — — tre 
om — — _ —_ 38.0 — — — } 
2,085,099 10.8 49.8 39.4 3.1 27.6 9.0 ye 2.4 
64,280 6.1 72.8 21.1 114 7.7 12.0 10.7 1.0 Fe 
830,215 13.6 64.9 21.5 5.9 23.8 15.2 16.6 34 
107,837 39 76.6 19.5 % 32.6 2.1 38.2 28 | y' 
1,216 — — ~ — — — — a } 
333,827 21 618 36.1 3.3 38.7 17.3 2.5 } 
1,137,444 14.2 60.6 25.2 49 27.7 12.4 13.2 24 
125,433 118 89.2 —1.0 63 21.1 18.0 37.3 59 
89,635 —26.4 7.2 59.2 16.1 33.3 5.7 11:3 8 | oO 
1,435 — — — — — _— — — 
“ee a aoe es } h 
646,737 69.9 35.5 68 25.7 12.5 21.4 3.5 
_ _ —_ — — 38.0 = — - st 
2,153,914 11.8 55.3 32.9 4.7 25.0 8.7 13.3 3.6 
2,150,698 70 54.6 38.4 71 27.9 55 11.0 3.1 
2,010 — - — —_ — — — e 
2,903,638 94 55.9 34.7 33 22.1 12.5 14.4 36 
—_  —_ —  — 2 — — — ] P 
50,075 —11 714 29.7 15.8 30.7 64 15.1 3.4 
184,492 13.6 64.9 21.5 5.9 23.8 15.2 16.6 34 
._— — — —_— — 38.0 — wos anes 
2,486,569 23.5 7.8 8.7 50 29 239 128 aa 
961,434 66 61.4 32.0 2.5 26.5 144 14.4 36 
143,596 4.0 55.9 40.1 9.9 27.9 34 11.6 3.1 
493,315 21.4 54.6 24.0 45 28.2 2.7 15.7 35 
9,320,844 24.7 7.0 18.3 5.7 25.3 13.5 97 2.8 
2,307,262 11 56.9 42.0 21 18.3 15.7 16.0 48 
a omen one — <= 38.0 mse oume pa 
175,233 -—3.9 69.6 34.3 7.3 59.5 9 17 2 
$80,656,606 15.8 60.0 24.2 45 25.5 13.0 13.8 3.2 ) 
° 
Mutual Companies d 
$1,925 — — —- mo a — — —_— nner rem 
781 — a= — — — — —_ 
174,896 —31.9 49.4 §2.5 85 18.2 12.2 8.4 21 ) 
179,965 27.3 55.5 17.2 5.9 49.4 -—5 7 — 
$357,567 —1.9 51.8 50.1 7.2 33.0 5.9 46 1.1 
Reinsurance Companies 
$3,269,956 19.8 52.0 25.2 1.2 45.6 29 21 2 — 
2,271,563 7.7 60.5 21.8 2.7 53.4 2.3 10 11 
174,043 19 1715 73.4 26.5 143.4 5 6 5 
2,983,685 414 50.8 7.8 18 45.5 7 2.7 a | 
3,192,467 36.8 55.1 8.1 44 48.2 3 19 3 
1,436 — — — — — om on inate 
495,149 56.8 50.1 -6 3.5 46.6 — =a esti + 
$12,388,299 30.2 54.4 15.4 2.9 47.9 14 19 3 








Loan Firm's Insurance 


Dealings in Mich. Cleared Hoos was not the original purchaser 


Circuit Judge Pugsley at Muskegon, note with William P. O’Donnell, the 
ey a decision of buyer, who had been called to military, 
Municipal Judge Beers which had voided his car subsequently being wrecked. 
an auto finance transaction because the ieaidamen 

permitted to 
place his own insurance on the car. 

in favor ot New officers of Emporia (Kan.) In- 
Michigan Fidelity Loan Co. which was surors are Calvin H. Lambert, presi- 
seeking a $304 judgment from Robert dent, succeeding Charles S. Lawrence;, 
that the H. R. Keifer, secretary, and Gerald 


Mich., has overruled 


borrower had not 


Judge Pugsley 


been 


ruled 


C. Hoos. Judge Beers 


insurance premiums charged constituted Stafford, vice-president. 
nature, 


an extra charge of an 


invalidating the entire transaction. The Form New St. Louis Mutual 
insurance had been placed by the loan 
company and defense counsel contended, 
without drawing a denial, that the in- 
surance firm was controlled by the loan 


company. 


Judge Pugsley said there had been Dean L. Myers, for the past five 


no fraud and Hoos suffered no years Wichita adjuster for Travelers, 


held 


illegal 


had 


whose president is also president of 
Fidelity Loan, were not excessive. Mr. 


of the car but was a co-signer on 2 





New Officers at Emporia | 


Empire State Mutual Fire, St Louis, 
has been incorporated by R. B. Barbero, 
. 'M. Barbero and S. Berman. Hough & 
Nester handled the legal details. 


— 


—  — 


actual loss except the right to choose has resigned to open a local agency 
his own agent and insurer as stipulated there and has been voted to member- 


by Michigan statute. 


It was found that ship in Wichita Assn. of Insurance 


the premiums charged by the insurer, Agents. 
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Here they are...the really superior Polio and Dread Disease™ Plans. 


$5000 Blanket Medical Expenses with no “schedules” and no “deduct- 
ibles.” Covers expenses incurred within three years from date of first 
treatment ... for Polio, Diphtheria, Smallpox, Spinal Meningitis, Scarlet 
Fever, Tetanus, Encephalitis and Leukemia. All ages are eligible... and 
you can sell American’s plan to individuals—to families—to groups! 

The first three months of this year show an increase in Polio cases 
of 25% over 1949 (an epidemic year). BE PREPARED to handle the 
huge demand for Polio and Dread Disease coverage which has already 
started. Give your clients the FINEST policy and double your own 
earnings! Write today for full information about American Casualty’s 


Polio and Specified Dread Disease Policy. 
*The Specified Dread Disease Policy is not available in New Jersey. 


/pvaacan Casuarry 


COMPANY - READING, PENNSYLVANIA 
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Are You Protecting 
Your Client's Interest? 


Will the Co-Insurance Clause 
Take Its Toll in Case of Fire? 







AN ACCURATE APPRAISAL 
WILL PROVIDE THE ANSWER 











THE HARTFORD STEAM BOILER 
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IN EVERY FIELD... 


Ue Lule 


FOR THE BEST 
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$5,000,000? $8,000,000? 
; $11,000,000? These days, 
industrial plants are 
costly. If your client 
were spending that much money, 
he’d choose an engineering firm of 
specialists in industrial architecture. 

But what about the heart of that 
factory — the boilers and machin- 
ery which keep the investment earn- 
ing? Such vital equipment needs 
the protection of specialists in the 
business of safeguarding it. 

For more than 85 years, agents 
and brokers have placed more boiler 
and machinery insurance with 
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Hartford Steam Boiler than with 
any other company. It offers your 
clients more than good insurance. 
Its larger staff of engineers and in- 
spectors are specialists in detecting 
possible causes of accidents and 
forestalling breakdowns that may 
disrupt production and pile up di- 
rect and indirect expense. 

Today, especially, this “plus” 
value earns lasting goodwill and 
confidence in your service. You 
benefit, too, from the assistance of 
the Hartford Special Agent — a 
specialist in the selling and servic- 
ing of power plant insurance. 
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Mt Feuys lo Choose the Best C Sage 
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Boilers + Vessels 


Turbines 


INSPECTION AND INSURANCE COMPANY 


Engines - 
Electrical Equipment 








Hartford 2, Connecticut 








THE NEW ZEALAND INSURANCE 
COMPANY LIMITED 


William M. Houston — United States Manager 
United States Head Office — San Francisco — since 1875 
FIRE — MARINE — CASUALTY — AUTOMOBILE 


“SERVICE BEYOND THE CONTRACT” 














In their French blue uniforms 
trimmed with silver lace and but- 
tons the dashing Natchez Fencibles 
melted maidens’ hearts. John An- 
thony Quitman, organizer and 
leader of this volunteer company, 
won the hand of a wealthy Natchez 
belle who gossip said had rejected 
fifty other suitors. Lest he be con- 
sidered a fortune hunter, in the mar- 
riage contract the youthful lawyer 
waived all claim to his wife’s estate 
if she died childless. 

Quitman, a native of New York 
State, had fulfilled an early ambition 
to live in the South by settling in 
Natchez where, as a young man, he 
rose rapidly in the legal profession 
and achieved eminence in politics. 
Monmouth, which has been de- 


The Home, through its agents and 
brokers, is America’s leading 
insurance protector of American homes 
and the homes of American industry. 


Home of an Adopted Mississippian 


“A MAN’S HOUSE” 


scribed as “a man’s house,” had a 
sturdy, simple style of architecture 
befitting his character. It was ac- 
quired by Quitman in 

1826 and had been built 

a few years earlier by 

John Hankinson, an- 

other New Yorker, 

whose tenancy was brief 

and tragic. Out of kind- 

ness, Hankinson and his 

wife sheltered an ailing 

man whose malady, yel- 

low fever, was fatal to 

all three. 

Quitman’s interest in military 
affairs began when he led and per- 
sonally defrayed the expenses of an 
expedition to assist the Texans in 
their struggle for freedom. During 


the Mexican War he was appointed 
major-general in recognition of his 
bravery at the battle of Monterey. 
In the bitter fighting that took place 
before Mexico City was captured, he 
fastened his red silk handkerchief to 
a rifle and, waving it aloft, urged on 
the assault. Next day, with the rim 
of his hat shot away and with only 
one shoe, Quitman led his troops 
into the city. 

In 1849 Quitman was elected Gov- 
ernor of Mississippi and at his in- 
auguration white-gowned women 
threw flowers before him and sang 
“Hail to the Chief.” He was begin- 
ning his second term as Congress- 


man when his health failed and he 
died at Monmouth in 1858. This 
lovely dwelling which was his home 
for thirty-two years is still privately 
owned. 


* THE HOME* 
Susurance Company 


Home Office: 59 Maiden Lane, New York 8,N. Y. 


FIRE ° AUTOMOBILE 


MARINE 


The Home Indemnity Company, an affiliate, writes Casualty Insurance, Fidelity and Surety Bonds 


Copyright 1951, The Home Insurance Company 





